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ICC schedules safety transportation 
hearings for August 8. Page 23. 
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Stanolind to buy KMA (North Texas) 
crude. Page 13. 





Light Tractors Favored 


An ever-increasing num- 
ber of U. S. farmers are us- 
ing light automotive trac- 
tors, most of which burn 
“regular” gasoline, for all 
types of farm work. These 
new high-compression en- 
gine tractors are changing 
oil companies’ farm market. 
Page 25. 

Number of tractors in use 
have increased 50% during 
past five years. Page 25. 
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Oil Exports to be Licensed 


WASHINGTON—President Roosevelt has taken steps to license exports 


of aviation gasoline, lube oils, aviation-gasoline crudes and tetraethyl lead. 


While denying any connection, U. S. Maritime Commission has cancelled sev 


eral charters on tankers going Spain and Japan. Page 13. 


Oil Suit Hangs Fire 
But May Flare Again 


WASHINGTON — Justice depart- 
ment’s anti-trust suit to disintegrate 
the major oil companies was “on 
again-off again” this week as pro- 
tests came that divorcement of pipe- 
line and marketing from rest of in- 
dustry would hamper defense. Stat- 
us and theory of case, page 13. 


Illinois Crude Down 
Southwest Hopes Up 


TULSA—With Illinois crude pro- 
duction down, 100,000 bbls. from its 
peak of 517,000 bbls. a few weeks 
ago, Mid-Continent producers see 
possibility of regaining markets on 
East Coast and in Canada. Page 15. 


Shell Leads Advance 


CLEVELAND Independent job- 
bers, branded and unbranded, hail 
Shell Oil Co.’s announcement that it 
will advance “‘subnormal” tankwag- 
on gasoline prices in Indiana and II- 
linois on Aug. 1. Page 13. 


Wage-Hour Change 


WASHINGTON New regula- 
tions seen possible on definitions of 
administrative, executive and pro- 
fessional employes. Page 25. 





Mexico Line Doubted 


WASHINGTON Reports that 
Mexico plans to build a pipeline to 
the Pacific Coast were in the air 
again this week, with informed gov- 
ernment circles smiling at what is 
considered to be Mexico’s effort to 
wave a “big stick.” Page 15. 


Arizona Rates OK'd 


WASHINGTON-~— Interstate Com- 
merce Commission holds that oil 
trucking rates between California 
and Arizona are not too low and 
that nothing will be done about it 
at this time. Page 23. 





What About YOUR Price? 


August is here again, 
bringing with it another rec- 
ord-breaking gasoline de- 
mand—but what is the oil 
industry going to do about 
getting better prices during 
this month, asks’ Editor 
Platt. 

“What is each individual 
oil man going to do about 
getting a fair and profitable 
price? Is he going out and 
fight for it?” Page 17. 



































Inaccurate dial readings— guessed- 
at-totals and erroneous mental calcula- 
tions vo longer exist when loading-racks 
and tank-trucks are equipped with up- 
to-date Brodie Meters and their totaliz- 
ing, direct, error-proofed reading Brodi- 
matic Counters. Mistakes are eliminated, 
losses prevented and costly time is saved. 
The Brodimatic Counter with its space 
saving compactness is more accurately 
and easily read from greater distances 
than a 22-inch dial. Patented “snap- 
action” numeral changes prevent num- 
bers from lodging half-in—half out of 
their windows. Write today for com- 
plete details. 


RALPH N. BRODIE CO., INC., 950 Glst Street, OAKLAND, California, U. S. A. 
Division Offices: Chrysler Bldg., NEW YORK CITY ° 59 E. Van Buren, CHICAGO 
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Dn DAS 


o 
PR 





5RODIE METERS 


VU 












A 22-inch dial would 
be required to equal 
_ the visibility and read- 
ability of the BRODI- 
MATIC Direct Reading 
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COMING MEETINGS ... 


AUGUST 
SAE West Coast Transportation & Maintenance Meeting, 
New Washington Hotel, Seattle, Fri.-Sat., Aug. 16-17 
National Assn. of Petroleum Retailers, Annual Convention 
LaSalle Hotel, Chicago, Tues.-Thurs., Aug. 20-22 


Mississippi Oi! Exposition, Yazoo City, Miss.. Wed 
Thurs., Aug. 28-29 

SEPTEMBER 
American Society of Mechanical Engineers, Spokane 


Wash., Tues.-Thurs., Sept. 3-5. 
American Chemical Society, Detroit, Mon.-Fri., Sept. 9-13 
Oi Trades Assn. of New York, Sports Day, Pelham 
Country Club, Pelham, N. Y., Tues., Sept. 17. 
National Petroleum Assn., Hotel Traymore, Atlantic Citys 
N. J., Wed.-Fri., Sept. 18-20. 
SAE National Tractor Meeting, Schroeder Hotel, Mil- 
waukee, Wis., Tues.-Wed., Sept. 24.25. 


OCTOBER 


National Lubricating Grease Institute, Annual Conven 
tion, Stevens Hotel, Chicago, Mon.-Tues., Sept. 30, Oct 


4. 

North American Gasoline Tax Conference, Whitley Hotel 
Montgomery, Ala., Thurs.-Sat., Oct. 3-5. 

Western Petroleum Refiners Assn., Regional 
Wichita, Kansas, Fri., Oct. 4. 

American Gas Assn., Atlantic City, New Jersey, Mon 
Thurs., Oct. 7-10. 

National Safety Congress & Exposition, Hotel Stevens 
Chicago, Ill., Mon.-Fri., Oct. 7-11. 

Indiana Independent Petroleum Assn., Fall Convention 
Hotel Severin, Indianapolis, Wed.-Thurs., Oct. 9-10 

Automobile Manufacturers Assn., 1940 Autoshow, New 
York, Sat., Oct. 12. 

SAE Annual Dinner, Hotel Commodore, New York, N. Y 
Mon., Oct. 14. 

National Stripper Well Assn., Dallas, Texas, Tues., Oct 
i 

Independent Petroleum Assn. of America, Annual! Meet 
ing, Dallas, Texas, Wed.-Fri., Oct. 16-18. 

American Institute of Mining and Metallurgical En- 
xineers, Petroleum Division, Los Angeles, Oct. 17-18 
American Institute of Mining and Metallurgical En 
gineers, Petroleum Division, Tulsa, Okla., Thurs.-Sat., 
Oct. 24-26. 

National Dixie Distributors, Ine., Hot 
Monday, Oct. 21. 

Western Petroleum RKefiners  Assn., 
Shreveport, La., Fri., Oct. 25. 
Ou Trades Assn. of New York, Annual Banquet Waldor! 

Astoria Hotel, New York, N. Y., Tues., Oct. 29 

NOVEMBER 

California Natural Gasoline Assn., Los Angeles, Nov. 1 

SAE National Aircraft Production Meeting (and = En- 
xineering Display), Hotel Biltmore, Los Angeles, Calif., 
Thurs.-Sat., Oct. 31-Nov. 2. 

Texas Mid-Continent Oi! & Gas Assn., Fort Worth, Tex 
Thurs.-Sat., Oct. 31-Nov. 2 

American Assn. of Petroleum Geologists, Los Angeles 

Calhif., Thurs.-Fri., Nov. 7-8 


Meeting 


Springs, Ark., 


Regional Meeting, 
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HEARTS OF STEEL 


When American farmers buy 
tractors, the favorites are light- 
weights, the type is automotive, 
the models are many and their 
hearts are steel. These “super- 
men” are built with 4 or 6 cylin- 
ders, weigh-in at 1700 to 2000 Ibs., 


and have increased in number 
about 50% (in past 5 years. 
Strong drinkers these _ giants, 


most of them prefering “regular” 
gasoline make ours “regular” 
scotch to fuel oil. But some of 
these tractors run on either gaso- 
line, or kerosine or distillate. No 
less an authority than Henry 
Ford predicted that these “iron 
men” would revolutionize and 
decentralize farming. Came _ the 
repolution! Page 25. 


WOMAN IN OIL 


Back in the 1880's, New 
Mexico’s Bridal Chamber mine 
produced $3,000,000 worth of 
silver and a boom town: Lake 


Valley. Today, Lake Valley is no 
boom town, in the old frontier 
sense; but, Lake Valley’s Mrs. 
Blanche Nowlin, oil marketer, 
does a little booming in “black 
gold” and culture. Mrs. Nowlin, 
who prefers a daily 3-mile hike to 
breakfast, is a successful Conoco 
agent in New Mexico’s border 
country. She even rides the range 
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WITH NPN... 


on her tank truck with a Mexi- 
can driver whose $1100-loyalty is 
a part of this colorful story. 
Page. 41. 


“THUMBS UP” 


When Britisher meets Britisher, 
during these war days, it's 
“thumbs up” to express con 
fidence of an English victory. 
Across the ocean, this week, 
NPN sensed this British spirit, 
when despite Nazi bombs drop- 
ping on the chalk cliffs of Dover 

London’s Vigzol Oil Refining 
Co., Ltd., sent us an inquiry for 
50 window signs (“For Safety’s 
Sake, Lubricate Every 1000 Miles 
This Summer”) and a 1000 re- 
prints of our lubrication stories. 
Our reply: Prompt. Our thoughts: 
“Thumbs up.” 

As we go to press today, letters 
from 34 states have been received, 
asking for lubrication reprints 
and our “For Safety’s Sake” lu- 
brication window signs. In addi- 
tion, four Canadian _ provinces 
have been heard from. States not 
heard from are: Colorado, 
Georgia, Idaho, Kentucky, New 
Hampshire, New Mexico, Oregon, 
South Carolina, Tennessee, Ver- 
mont, Virginia, Washington, West 
Virginia, and Wyoming. 

For NPN’s latest lubrication 
idea, see page 8. 
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BEFORE YOU SIGN 


y° don’t question the profit protection 
of metered control in the bulk plant, 
metered deliveries from your tank trucks, 
metered check in the refinery and pipe 
line. Question is—WHAT meter will serve 
YOU best? 








Smith Rotary-type Meters provide a com- 
plete range of models and sizes for every 
kind of metering job—four gallons to 650 
gallons per minute. They combine unex- 
celled accuracy with unequaled speed, and 
are built to ‘‘stand the gaff”! 


Investigation can result only to your ad- 
vantage. Write the Smith office 


rAas nearest you, listed below. 


SMITH 
METERS 


METER COMPANY 


SUBSIDIARY of A. O. SMITH CORPORATION 


FACTORIES AT LOS ANGELES AND MILWAUKEE 
Sales Offices at New York, Pittsburgh, Cincinnati, Chicago, Cleveland, Dallas, Los Angeles. 
Local stocks at convenient points. 
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LATEST OIL INDUSTRY 
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Getting Salesmen’s Co 
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(Wve YOUR PROBLEM? 


Your business ...in at least one respect... 
is no different from others: Your market- 
ing problems are constantly changing. 
You must ever be on the search for new 
ideas . . . for new ways to get results. 


No doubt several of your immediate prob- 
lems are indicated here ... all of those 
shown will be threshed out at the 18th 
Annual Conference and Exposition of the 
National Industrial Advertisers Associa- 
tion, at the Hotel Statler, Detroit, Septem- 
ber 18, 19, 20. 


Plan now to get the up-to-the-minute facts 
on the latest ways to do a better industrial 
marketing and advertising job. 


All Industrial Marketing Executives 
are Invited to this Conference 
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Crude Oil Production for the U. S. 


(American Petroleum Institute figures) 


Oklahoma 
Kansas... 
Nebraska 
Texas 
Louisiana 
Arkansas 
Mississippi 
Illinois 
Indiana ...... 
Eastern (Ill and 
Michigan ..... 
Wyoming 
Montana 
II hg ds be wk oes 
New Mexico.... 
California 


yore. Oo. & ..%. 
Crude Imports... 


Ind. excluded) 


Total New Supply 


—Week Ended— 
July 27 July 20 


Barrels’ Barrels 
405,800 417,250 
186,200 189,950 
200 250 
1,354,200 1,168,050 
279,750 285,950 
72,600 72,450 
10,450 8,000 
418,450 460,500 
14,850 13,950 
87,300 90,100 
53,600 54,100 
73,950 75,300 
18,650 18,700 
3,300 3,850 
105,100 104,350 
606,000 617,600 
3,690,400 3,580,350 
156,140 149,000 





3,846,540 3,729,350 


LEMAMALALONBD END MIN 
1939 JAN. 


Weekly Change in Crude Oil Stocks* 


(Thousands of barrels) 


; (Compiled by National Pet. Ass’n. from reports of all companies 
Change which refine Penna, crude. Figures are for June 1940 and in bbls. 
; : from of 42 U.S. gals.) 

Grade or origin July 6 July 13 July 20 July 13 Produc- In- 
Pennsylvania Grade 4,506 4,568 4,626 + 58 tion ventory 
Other Appalachian 1,344 1,380 1,400 20 RAW LONG RESIDUUM (includes all raw long res- 

Lima-Michigan ............. 471 1,400 1,446 ara) iduum below, and not salable as, 600 fire) 76,281 24,983 
Illinois-Indiana 22,024 21,855 21,806 — 49 600 STEAM REFINED STOCK (includes all steam 
Arkansas Boe Siacatavs 3,369 3,341 3,369 28 refined stock commonly sold or used as 600 and 
Kansas 7,968 '7,625 7,757 132 as raw material for bright stock) 267,310 243,021 
ROUMIOI eee css esse EASES 12,636 12,414 —222 OTHER STEAM REFINED STOCK (not included in 
Northern (inc. Mississippi). . 4,386 4,170 4,333 163 above) ; 56,973 83,608 
_ Gulf Coast x am caaecn hee 7,953 8,466 8,081 —385 FINISHED DEWAXED LONG RESIDUUM 29,519 62,095 
SEMIN xo. 5.5. ais ate stare ore tm 6,871 6,792 6,494 —298 BRIGHT STOCK (does not include any material 
Oklahoma 65,379 65,587 65,914 327 reported in above product). ; 4 168,885 477,756 
Texas: ........... 82,067 82,075 81,406 —669 VISCOUS NEUTRAL, below 180 vis. but not below 
East Texas 18,365 19,020 18,701 —319 142 vis. at 100 .. a 89,454 189,762 
ee a erseeerar ee 19,015 19,274 19,010 —264 VISCOUS NEUTRAL, 180 vis. at 100 and above 69,408 120,633 
Gulf Coast 20,704 20,050 20,028 — 22 
Other Texas 23,983 23,731 23,667 — 64 
Rocky Mountain RE cates 16,009 15,877 16,170 293 a 2 
California ................ 35,399 35,008 35,256 248 P . 
NEE srariis enn feuet cialary es 3,386 3,350 3,538 +188 Inventories, June 30, 1940, of Pennsylvania Oils 
Total U. S. refinable ........ 261,732 261,494 261,596 +102 Other Than Lubricating Oils 
Heavy in California ........ 13,020 13,112 12,977 —135 (Compiled by National Pet. Ass’n. from reports of oil region 
7 perce refiners, Figures in barrels) 
Revised. = _ 
*As compiled by U. S. Bureau of Mines. Naphthas & Gasoline 
- - - (1) Straight run, unblended and/or unleaded, for sale 
N.P.N. Gasoline Index Oil Burners >, 28 motor fuel.............. : wtoctasssess =| LOE 
(2) Naphtha and gasoline, for sale for blending or 
Dealer Tank : May April further refining, or held at refinery for further 
z.w. Car New orders, less can- distillation, reforming, blending or leading...... 288, 907 
Cents per Gal. cellations 18,154 15,889 (3) Below 65 octane, not included in (1) or (2) above 7,676 
July 29 8.93 5.39 Infille ders 3 (4) 65 octane and above. ? ee ; 244,916 
Month ago 8.89 5,35 lied orders, end ze —_ Salable naphthas other than motor fuel material (does not 
eae —_ maa of month 4,700 4,375 include Refinery Process naphthas) 19,783 

ear ago 9.66 5.71 Shipments: Kerosine Abn a avd 82,326 

Dealer index is an average of . 7 29Q 14 20. 36/40 gas oil (includes furnace oil) 69,226 
2 sees an : Total 17,829 14,394 es . . ~ 

undivided” dealer prices, ex-tax, Fuel Oil (not reported above) : 32,158 
in 50 cities. United States 17,586 14,176 Oils held as cracking plant charging stocks 280,488 

Tank car index is a weighted Canada 107 54 Lai ey neutral — 27,451 
average of 9 wholesale markets Foreign 136 164 Comme pene lt aa 
for regular-grade gasoline. Stocks, end of month 19,239 16,656 Wax (lbs.) 4,395,061 

° 
A. P. I. Weekly Refinery Report 
(Figures in Thousands of Barrels of 42 Gallons Each) 
Stocks 
Per Cent of (a) Total Finished & Stocks of Gas Ol! & Distiliates Stocks ef Residual Fuel OW 
Dally Average Reporting Capacity Gasoline Unfinished At Terms. At Terms. 
Cruae to Stills Operated Production Motor Fuel (b) At Refineries Trans. Pipelines At Refineries Trans. Pipelines 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
District 
— July 27) July 20) July 27) July 20 July 27) July 20 July 27 July 20 July 27 July 20 July 27 July 20 July 27 July 20 July 27 July 20 
East Coast............... 563 558 87 6 868 1,496 1,535 21,846 22,054 6,347 5,797 7,068 6,663 4,743 4,967 5,717 5,398 
Appalachian.............. 121 119 85.2 83.8 437 27 3,500 3,586 244 228 101 105 499 440 
| RR) Ses 561 590 83.7 88.1 2,381 2.218 15,542 15,847 3,916 3,628 696 491 3,175 3,277 170 5 
u 5 g 3.7 ’ ye 2,2 5,542 5 7 3. ) 3,62 196 75 3,277 7 154 
Cnin., Bame., MO... ccc vas 257 269 796 83.3 ©) 963 ©) 961 6,686 6.714 1,375 1,209 58 59 2,043 2,053 
Inland Texas...........+. 111 114 66.5 68.3 507 181 1,718 1,773 351 339 1,367 1,336 
OI bck a vctawass 859 827 90.4 90.5 2.438 2,601 13,258 13,958 4,082 4,782 873 S06 5,871 765 210 233 
PO aes cide wa suasa’ lll 112 69 4 700 300 INT 2.678 2,646 1,073 1,189 29 3 305 
2 ) 7 q 287 2,67 2,646 73 a 32 1,145 1,011 282 305 
MO. La@., APE........20: 47 41 90.4 78.8 127 115 530 514 238 249 18 19 485 491 : 
oo ETT OT 45 41 68 2 62.1 156 163 1,100 1,190 112 124 537 564 
Call ornia a eee 498 485 68 2 66 4 1.235 1.168 16,295 16.477 7.793 7.960 2,042 2,074 55,108 05,384 22,272 22,211 
ag Reporting eecccceces 3,173 3,156 82.1 81.6 10,040 9.956 83,148 84,759 26,431 25,595 10,885 10,249 75 063 75,338 28,651 28,301 
o ®&. Total (a) iveesewses 3,555 3,540 11,474 11,378 90,173 Q1,789 27,391 26,555 11,590 10,949 77,078 77 363 28846 28.501 
J.8. Tota: 7-27-39 (d).... 3,448 11,390 78,158 25,463 9,430 86,824 28,338 
(a) Includes straight-run, cracked and natura! biended dad) Estimated, U. 8. Bureau of Mines basis. 
(b) Includes stocks at refineries, in bulk-terminais, pipe lines and In transit 
(ec) 12% of reporting capacity tn this district did not report gasoline production 
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Heads Virginia Oil Men's Association ... 





Although W. W. Payne, recently 
elected president of the Virginia 
Oil Men’s Assn., was born in the 
heart of the Pennsylvania oil fields 
at Eldred, McKean county, he is a 


marketer instead of a produce} 


After attending Pennsylvania 
State College, 1914 to 1918, and re 
ceiving a B.S. degree in mechanical 
engineering, Mr. Payne started 
work with The Texas Co., as a 
clerk in the Philadelphia district 
office, and worked his way up to 


assistant district manager. 


During Mr Payne's’ college 


vears, he was elected to member- 


ship in Tau Beta Pi, honorary engi- 


neering society. 


Under the leadership of Mr. 
Payne, the Virginia Oil Men’s 
Assn., this vear, has inaugurated a 
program to increase membership, 
“it being our feeling that an o1 
ganization with a large member- 
ship, comprising as many market 
ers as possible from as many sec 
tions of the state as can be cov 
ered, will give us more prestige in 
coping with our problems.” 

This drive has been placed in the 
hands of a membership committee 
whose sole function is to sell mar- 


W. W. Payne 


keters on the desirability of be- 
coming members of the organiza- 
tion. 


Comprised largely of wholesal 
ers, this association founded in 
1927. limits its activities to public 
relations, tax affairs and govern- 
ment regulation of the petroleum 
industry. 


The Virginia Oil Men’s Assn. 
should not be confused with the 
Virginia Petroleum Jobbers’ Assn. 
which is comprised of jobbers and 
is headed by M. B. Whiting, Whit- 
ing Oil Co., Clifton Forge, -presi- 
dent (See NPN, May 31, 1939). 
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U.S. Defense 


Clouds Fate 
Of Oil Suit 


N.P.N. News Bureau 

WASHINGTON, July 30. 
On again, off again and now 
maybe--on again, that describes 
the justice department’s pro- 
posed suit to disintegrate the 
major oil companies. 

Definite predictions that the 
suit would be filed Monday, July 
29, failed to materialize. Now, 
justice department sources are 
saying it may be another week 
yet. 

Meanwhile, strong opposition 
to the suit has developed within 
the National Defense Advisory 
Commission, with some of the 
NDAC official family convinced 
that divorcement of pipelines 
and marketing would hamper 
national defense preparations. 

Justice department officials 
early last week were convinced 
that they had won out over any 
NDAC objections (justice de- 


Stanolind to Enter K.M.A. 


TULSA, July 30. -Stanolind 
Oil Purchasing Co. today con- 
firmed reports that it would be 
gin’ purchasing crude in the 
K.M.A. and Montague County 
fields of North Texas. It will 
take several weeks to rehabili- 
tate and extend the line which 
will take the North Texas crude 
to Healdton, Okla., terminal on 
Stanolind’s main line from 
Oklahoma. 

Sinclair-Prairie Oil Marketing 
Co. had been limiting purchases 
in the K.M.A. field up to a few 
weeks ago. The K.M.A. fisld 
was included in the North 
Texas area in which Sinclair- 
Prairie posted a flat price of 
75e for all grades of crudes 
recently, representing a reduc- 
tion of 4c to 28¢c in its posted 
prices. 





partment officials have insisted 
all along that the oil case would 
not interfere with national de- 
fense). News stories were 
printed and broadcast over the 
radio predicting the suit would 
be filed July 29. But it wasn’t 
(Continued on Page 16) 





Jack in his Wheelchair, Saves Pennies 
Starts His Own 'Gas' Station Business 





Special to N.P.N. 
LOUISVILLE, July 28._-_NPN, 
which is read largely by oil com- 
pany management, doesn’t carry 
many personals of this kind. 
But sometimes, there’s a story 
hehind an obscure item. There’s 
such a story here. 

Jack Stites, is the 25-year-old 
son of a widowed mother, both 
of whom live in Louisville. 

Yesterday, he leased a Ken- 
tucky Standard service station 
here at the corner of Breckin- 
ridge and Preston Sts. 

He’s just starting in the Serv- 
Ice Station business. When 
Standard checked him in one of 
their large stations, they knew 
he would never wipe a_wind- 
Shield. Neither would he clean 
a restroom. Nor would he ever 
check a customer’s oil, hose the 
driveway or fill the radiator. 
And on top of that Jack is a 
gambler! 

Jack is gambling $1,000 he 
has saved from making match 
book covers and selling news- 
Papers from a wheel chair on 
One of Louisville’s street corn- 
ers. If he loses, which neither 
he nor Standard Oil think he 
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will, he must ré@tire to one of the 
state’s infirmaries. For Jack 
has been an arthritis victim 
since he was 4 years old. He 
is paralyzed from the waist 
down. His only physical accom- 
plishment is being able to pain- 
fully use his arms and hand for 
writing. <A series of operations 
proved futile. 

Jack’s activities will consist of 
management. It will be from a 
wheel chair. He will do the 
paper work and the buying. He 
will continue with that smile and 
enthusiasm seldom found with 
more fortunate operators. His 
2 helpers will do the manual 
work. 

That’s all there is to the story. 
Jack may fail. He may make 
it. NPN doesn’t preach. It r 
ports facts. But back of this 
little “personal” item, for those 
who think, there’s a moral and 
certainly an inspirational sales 
message that management can 
use. 

Back of this item, for those 
who feel that the oil business is 
hardboiled or that big business 
has become “dehearted”’, there 
is plenty of room for thought. 


Aviation ‘Gas, Lubes 


Put on Embargo List 


N. P.N. News Bureau 
WASHINGTON, July 29. 
President Roosevelt has sub- 
jected aviation gasoline, avia- 
tion-gasoline crudes, high-vis- 
cosity lubricating oils and tetra- 
ethyl lead to export licensing 


provisions set up in the new 





Shell Hikes 
‘Gas’ Prices 
In 2 States 


N.P.N. News Bureau 
CLEVELAND, July 30.Shell 
Oil Co. announced July 29, from 
its headquarters at St. Louis, 
that it would advance its dealer 
and consumer tank wagon 
prices for all grades of gaso- 
line, effective Aug. 1, in Illi- 
nois and Indiana at points more 
than le below “normal”. The 
Shell announcement said: 

“Shell Oil Company an- 
nounces that effective at open- 
ing of business ‘Thursday, 
August 1, it will increase its 
prices on all grades of gasoline, 
both dealer and consumer tank 
wagon, throughout Illinois and 
Indiana where its prices are 
more than le subnormal, with 
the exception of Chicago. At 
such points prices will be _ in- 
creased to within le of normal. 

“At points where prices do 
not exceed le subnormal, no 
change will be made.” 

Up to a late hour today, none 
of the larger companies mar 
keting in the two states had 
announced that it would meet 
the Shell’s increase. Two large 
companies indicated they would 
advance, but declined to make 
any announcement until later. 

Jobbers Hail Advance 

Jobbers contacted by NA- 
TIONAL PETROLEUM NEWS 
were unanimous in praising the 
move. 

“Shell’s advance is an admir- 
able idea and I hope that it will 
bear fruit,” said Paul Sweney, 
of Peoria, Ill., Sweney Gasoline 
& Oil Co. “Nothing is gained 
by present prices,” he added. 


(Continued on Page 16) 


law (HR 9850) to expedite na 
tional defense. 

The President’s proclamation 
added these to the list of wal 
essential items already und) 
the export licensing system. 

Proclamation, effective Aug 
1, defines these oil items sub- 
ject to licensing, as follows: 


“Aviation Motor Fuel, ie.. 
high octane gasolines, hvdro 


carbon, and hydrocarbon mix 
tures (including crude _ oils) 
boiling between 75° and 350 
F. which with the addition of 
tetraethyl lead up to a_ total 
content of 3 cc. per gal. will 
exceed 87 octane number by 
the A.S.T.M. Knock Test Meth- 
od; or any material from which 
by commercial distillation there 
can be separated more than 3°: 
of such gasoline, hydrocarbon 
or hydrocarbon mixture. 

“Aviation Lubricating § Oil. 
i.e.. any lubricating oil of 95 
or more second Saybolt Uni- 
versal Viscosity at 210° F. with 
a viscosity index of & o1 
more.” 

The proclamation also re 
quired licensing of tetraethy! 
lead defined as “pure tetraethyl 
lead, ethyl fluid or any fluid 
containing more than 3 c.c. of 
tetraethy] lead per gallon.” 


Move Is ‘Explained’ 


Officially described at Co) 
Russell Maxwell’s export con 
trol division as a move to in 
sure the U. S. an adequate sup 
ply of high-octane aviation fuel, 
proclamation was seen as _ in- 
tended for use in limiting ship 
ments of aviation gasoline and 
lubricating oil to Spain and 
Portugal, to the domestic re 
quirements of those two coun- 
tries, thus stopping leakages 
to the German and Italian wa) 
machine. 

Obviously aimed also at Jap 
an, it was less clear whethe 
the government would attempt 
to curtail shipments to. the 
Japanese, as international ex- 
perts felt the President’s proc 
lamation had projected Amertri- 
can oil into the middle of the 
international _ political 
game in the Pacific. 

Meanwhile, there was no evi 
dence indicating the Administra 
tion contemplates limiting of 
aviation gasoline and _ lubricat- 


chess 


(Continued on Page 16) 








Long-Range Industry Study 
Planned By I.P.AA. Group 


OKLAHOMA CITY, July 29. 

Independent Petroleum Assn. 
of America directors meeting 
here last week decided to give 
further consideration to a long- 
range solution of oil industry 
problems they say “threaten to 
undermine the foundation of the 
industry,” meanwhile  recom- 
mending an immediate cut in 
production allowables for Au- 
gust. 

Overproduction of crude, ex- 
cessive runs. to stills with re- 
sultant burdensome _ gasoline 
stocks, loss of export markets 
and increase in oil importations 
were factors listed by I. P. A. A. 
President Frank Buttram as 
problems to be dealt with. 

“These things are enough, 
taken in the aggregate, to re- 
sult in confusion, misunder- 
standing, dissensions—and _ I 
think we are facing, today, not 
only a number of problems, but 
if we do not reach a satisfac- 
tory solution to these prob- 
lems the very foundation of the 
oil industry is going to be un- 
dermined and _ our __ industry 
largely destroyed,” he said. 


Compact Criticized 


The Interstate Oil Compact 
Commission came in for critic- 
ism by Russell B. Brown of 
Washington, general counsel 
for the association, who said 
compacting states lacked au- 
thority to prevent overproduc- 
tion and waste. “The compact 
should be revised,” he suggest- 
ed, “and should be given power 
to go out and prevent waste.” “I 
believe there is recognition of 
its failures within the ranks of 
the compact,” he added. 


Round-table discussion of so- 
lution to oil industry ills fol- 
lowed, with most directors 
voiding their individual views. 

Charles F. Roeser, Fort 
Worth, former I. P. A. A. presi- 
dent, suggested the compact 
should be strengthened by com- 
pulsory membership of all oil 
producing states. These states 
should then be compelled to 
regulate oil production within 
the maximum set forth by the 
Bureau of Mines in its demand 
forecasts, he contended. Federal 
angle was injected into this dis- 


cussion when Mr. Roeser sug- 
gested that movement of pro- 


duction in excess of these allo- 
cations should be prohibited in 
interstate commerce until over- 
ages had been corrected. 


Price Postings Suggested 


A meeting, similar to the Na- 
tional Oil Conference of 1933, 
attended by industry represen- 


tatives, state regulatory bodies, 


the federal government and 
others was another suggestion 
presented by the former I.P.A.A. 
president. Conference would dis- 
cuss Oil industry problems and 
endeavor to find solution. 


Compulsory price postings for 
refined products at refinery, 
bulk: plant and service station, 
with penalty for selling below 
posted price, was another sug- 
gestion of Mr. Roeser’s. 

Faced with the impossible 
task of solving industry prob- 
lems in a one-day conference, 
the directors approved resolu- 
tions providing for a long-range 
program to be _ studied and 
worked out by a committee of 
25 I.P.A.A. members. 


To Study Problems 


The committee, headed by 
W. A. Moncrief, Fort Worth, 
was instructed in the resolution 
to “study the conservation pro- 
gram of the various states, a 
study the import problem, giving 
due regard to the international 
phase; to consider restoration 
of foreign markets, and the 
over-all picture of the _ in- 
dustry in the United States.” 

Committee was instructed to 
make its report to the I.P.A.A. 
president not later than the 
next annual meeting, scheduled 
tor October. 

As its immediate contribution 
to solution of immediate propn- 
lems facing the industry, the 
directors instructed a commit- 
tee to confer with members of 
tne Interstate Compact Com- 
mission and urge reductions in 


August production allowables 
to 10% below the Bureau of 
Mines’ demand forecast. 


Illinois Crude Up 5c 
N.P.N. News Bureau 
CLEVELAND, July 30.—Co- 
incident with another sharp de- 
cline southern Illinois produc- 
tion, two buyers of crude oil in 
the field have announced nickel 
advances in their posted prices. 


Mohawk Oil Lines, Inc. will 
advance its postings for both 
heavy and light crudes, effec- 


tive Aug. 1, and Sohio Corp., a 
crude purchasing subsidiary of 
Standard Oil Co. of Ohio, will 
increase its posting in the Grif- 
fin pool to $1.05 per bbl., also 
effective Aug. 1. A couple of 
weeks ago, Sohio had _ stated 
that, because of improved trans- 
portation facilities, it would be 
able to pay the same price for 
oil in the Griffin pool as it was 
posting in the upper Illinois 
basin, and that it expected to 





advance its Griffin posting 5c 
about the first of August. 
Sohio Corp. has also an- 
nounced a 5c increase in its 
prices for western Kentucky 
crudes, effective Aug. 1, to $0.95 
per bbl, for oil in the Birk City 
and Corydon (Henderson) areas. 


LOUISVILLE, Ky., July 30.— 
Mohawk Oil Lines, Inc. has an- 
nounced a 5c increase in prices 
it will pay for southern Illinois 
crude oil in its lines, effective 


Aug. 1, to $0.95 per bbl. for 
heavy, and $1.05 for light. 
Underground ‘Gas’ Storage 


Suggested by Senator 


N. P. N. News Bureau 
WASHINGTON, July 30.—A 
plan calling for underground 
storage of gasoline in bomb- 
proof tanks throughout’ the 
country has been submitted to 
Gen. H. H. Arnold, Army Air 
Corps Chief, by Senator Morris 


Sheppard (D., Tex.) Senate 
Military Affairs Committee 
Chairman. 

Not necessarily limited to 


aviation gasoline storage, Sena- 
tor Sheppard said he had no de- 
tails on the plan, which was 
submitted on behalf of inter- 
ested parties in Texas and else- 
where. 


Oil Heads Expected 
At Texas Hearings 


Special to N.P.N. 
AUSTIN, July 30.—When the 
state-wide Texas proration hear- 
ings commence here Aug. 1, 
Chairman Lon Smith, Texas 
Railroad Commission, expects 
the following oil conservation 
leaders to be present: 


Gov. John Miles and Hiram 
Dow of New Mexico, Andrew T. 
Schoeppel, Kansas; T. E. Tar- 
rell and J. A. Shaw of Louisiana; 
James Duce of Colorado and 
O. C. Bailey of Arkansas. 

Oklahoma’s Governor Phillips, 
chairman of Interstate Oil Com- 
pact Commission will be unable 
to attend these hearings, it was 
said. However, members of 
Oklahoma Corporation Commis- 
sion is expected to be on hand. 

Late last week, Chairman 
Smith said that 10% reduction 
below Bureau of Mines’ demand 
forecasts for August would be 
proposed. 


Kendall Cuts Runs 10% 


BRADFORD, Pa., July 30. 
Crude runs will be cut 10% be- 
ginning Aug. 1 at Kendall Re- 
fining Co.’s 4000-bbl. plant here, 
according to a company an- 
nouncement. Producers serving 
Kendall have been requested to 
make a similar reduction in 
their pipeline runs. 
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Thompson Says 
Allowable Cut 
Is Not Needed 


By Telegrap) 
Special to N.P.N 


AUSTIN, Tex., July 30. 
Texas Railroad Commissione 
Ernest Thompson today said he 
believes there probably will be 
no need for an allowable reduc- 
tion after state-wide hearin 
here Thursday, Aug. 1. 


Col. Thompson said he does 
not expect Harry F. Sinclair, 
board chairman of Consolidated 
Oil Corp. to appear at hearing, 
adding, “No one is likely to ap- 
pear to explain the price cut.” 

Col. Thompson said Gulf Oi! 
Corp. has urged the Texas com- 
mission to raise allowable in 
West Texas fields so it can get 
600,000 bbls. of oil a month 
more. This is further indication 
of market strength, according to 
Thompson. Gulf will have to 
buy in Arkansas unless Texas 
oil is made available. Thompson 
said Mid-Continent market is 
moving Southward since there 
are no unconnected wells in Kan- 
sas and since Illinois production 
is declining. This movement he 
said will be reflected in Okla- 
homa and North Texas. Refusal 
of Gov. Phillips to call a meet- 
ing of the Oil Compact Commis- 
sion indicates there is no cause 
for alarm. 

“The only trouble with the oil 
market is that some _ people 
were long on some grades of 
crude,” Thompson said. With- 
drawals of storage from most 
areas indicate that production 
is not too high and there prob- 
ably will be no need for an al- 
lowable cut after the hearing 
Thursday.” 


G.C.R.A. Officers 
Re-Elected For '40 


HOUSTON, July 30. All 
officers of Gulf Coast Refiners 
Assn. have been re-elected. 
They are: D. W. Hovey, Hous- 
ton, Republic Oil Refining Co., 
president; G. L. Rowsey, Tay- 


lor, Taylor Refining Co. and 
Coastal Refineries, Ine.; and 
Cornelius Kroll of Houston, 


Southport Petroleum Co., vice- 


presidents; L. F. Rothermel, 
Houston, Maritime Oil Co., 
treasurer; and George Reid, 


Houston, executive secretary. 
In addition to above officers, 
directorship includes John A. 
Bartlett, Corpus Christi, Amsco 
Refining Co., F. E. Holsten, New 
Orleans, Chalmette Petroleum 
Co.; Ed Singer, Corpus Christi, 
Pontiac Refining Corp.; and 
S. S. Seltzer, Jr. Corpus Christi, 
Southwestern Oil Refining Co 
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Oil States Facing Dilemma: 
Damned If They Do or Don't 


N. P.N. News Bureau 

TULSA, July 29.—Oil regula- 
tory bodies in southwestern pro- 
ducing states are faced in their 
job of fixing state production 
allowables with threat of sever- 
al jokers endangering the ac- 
curacy of quotas set. 

Their dilemma arises from 
certain unpredictable factors, 
any one of which might upset 
their August allowable calcu- 
lations and result either in loss 
of a part of the state’s mar- 
kets through underproduction 
or in increased storage of oil 
through overproduction: 

1. Drastic slumps in Illinois 
production the past month 
may result in the return to 
Kansas, Texas and Oklahoma 
of a part of the crude oil mar- 
kets lost to Illinois. 

2. Possible loss of Japanese 
and Spanish crude and refined 
oil markets through govern- 
mental action may reduce still 
farther exports of U.S. crude 
and products. 

3. The extent to which in- 
dividual states will curtail 
crude output interest of waste 
elimination and _ nation-wide 
Stabilization of the industry 
as suggested by Independent 
Petroleum Assn. of America. 


Oklahoma Cuts 18,100 Bbls. 


Oklahoma Corporation Com- 
mission neatly sidestepped pos- 
sibility of setting its allowables 
too far below market demand 
by junking its policy of three- 
month proration orders. 
Its order last week covered only 
the month of August and pro- 
vided for allowed production of 
390,000 bbls. daily, 18,100 bbls. 
below July allowable and 12,600 
bbls. below the Bureau of 
Mines’ demand forecast. 

The cut below the Bureau’s 


estimate is said to represent 
Oklahoma’s “sacrifice” toward 
balancing national supply of 


crude with demand. 

“This is a step in the right 
direction,” said President But- 
tram of I.P.A.A., whose direc- 
tors had recommended cuts in 
allowable production 10% below 
the Bureau’s forecasts as a step 


in stabilization of the overall 
picture. 
Texas Railroad Commission 


Will attempt, at its Aug. 1 prora- 
tion hearing, to obtain a long- 
range picture of Texas’ market 
demand. But this long-range 
outlook is overshadowed by un- 
certainties. Texas hopes to ob- 
tain a part of the East coast and 
Canadian markets which Illinois 
May be unable in the future to 
supply. This market might be 
Supplied from East Texas and 
other Texas fields by tanker. 
But at the same time, Texas 
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may stand to lose additional 
export markets for both crude 
and refined products through 
action by the federal govern- 
ment either in embargoing ship- 
ments to Japan and Spain, or 
through cancellation of charters. 
Question to be decided at Austin, 
Aug. 1, is whether loss of any 
markets will counteract any ad- 
ditional markets obtained from 
Illinois. 
Favors Allowable Cut 


One Texas railroad commis- 
sioner has announced he favors 
cutting state’s allowable 10% 
below the Bureau of Mines de- 
mand estimate. Still further 
reductions may be warranted, 
he indicated. Since most of 
the “weak spots” in the Mid- 
Continent are reportedly cen- 
tered in the Lone Star State, 
it was believed Texas commis- 
sion would occupy itself mainly 
with correction of its own prob- 
lems—that of balancing Texas 
supply with demand. 


Kansas Has Hopes 


Kansas is expected to obtain 
its share of any markets Illinois 
is unable to supply through 
slump in output. Some observ- 
ers believe Kansas may pick up 
as much as 30,000 bbls. daily 
of market demand within the 





Small Refiner Cuts 
North Texas Crude 


N. P.N. News Bureau 

TULSA, July 29.--Crude pur- 
chasers who have posted reduc- 
tions of 4c to 28c a bbl. in their 
buying price for North Central 
Texas crudes was increased last 
week when Bryson Oil & Re- 
fining Co. announced that retro- 
active to July 22 it had posted 
75e a bbl. for Jack County, 
Texas crude. Company previ- 
ously posted from $0.79 to $1.03 
a bbl. for the 1900 bbls. of crude 
it bought daily, based on grav- 
ity schedule. 

An Official of this company 
attributed the price cut to: (1) 
competition in the refined prod- 
ucts market from refineries op- 
erating on “low-priced” crude; 
(2) low prices for refined prod- 
ucts that failed to justify the 
old $1.03 top price paid for 40 
and above gravity oil; and (3) 
competition from _ imported 
crude produced by cheap labor. 

Approximately 35,000 bbls. 
daily of North Texas and Mexia 
crudes are now moving at 75c 
a bbl., 4c to 28c a bbl. below 
the gravity schedule posted by 
most other purchasers. 

No other announcements of 
crude price cuts were reported 
by Mid-Continent purchasers. 


next 30 to 60 days. Others pre- 
dict a 200,000-bbl. market de- 
mand for the state by Sept. 1, 
this figure roughly representing 
the pipeline capacity from the 
state. 

Kansas Corporation Commis- 
sioner Schoeppel, in attendance 
at the Oklahoma Corporation 
Commission’s proration hearing 
last week, said Kansas producers 
were “ready to go along” with 
Oklahoma in curtailing produc- 
tion. No indication as to just 
how deeply Kansas’ production 
allowable will be cut was given. 

In some circles it was believed 
Kansas may be expected to 


“stick close” to the Bureau 
figure as it did in July, but may 
eliminate the 4000-bbl. allow- 
ance made that month for “un- 
derproduction.” 

Louisiana’s Conservation Com- 
mission set August production 
allowable at 274,620 bbls. daily, 
5751 bbls. daily below its July 
figure and 1380 bbls. below the 
Bureau of Mines’ demand fore- 
cast. Announcement of the cut 
came after commission § ad- 
journed its first proration hear- 
ing to consider purchase nom- 
inations in the light of the over- 
all crude situation in the South- 
west. 


Slump in I]linois Production 
Kindles Hope in Southwest 


N. P.N. News Bureau 

TULSA, July 29—Slump in 
Illinois crude oil production 
from the peak of 517,000 bbls. 
a few weeks ago, causing can- 
cellation of crude supply con- 
tracts totaling about 50,000 bbls. 
daily, has kindled hopes among 
Mid-Continent producers of re- 
covering this market which they 
had lost to Illinois. 

Contracts for this much Illi- 
nois crude, going to East Coast 
Canadian refineries, have 
just expired or will expire Aug. 
1. Some companies whose sup- 
ply contracts were cancelled are 
already seeking crude elsewhere. 
Some contracts have been re- 
newed with quantities scaled 
dewnward to approximate de- 
clining production of the sup- 
plier. 


and 


Mid-Continent Has Hopes 


Crude stocks in the Mid-Con- 
tinent are expected first to feel 
the effects of this diversion of 
Illinois markets to the South- 
west. Then as these stocks 
dwindle, parts of the crude re- 
quirements of East coast and 
Canadian refiners are expected 
to be filled from current south- 
western production. 

One observer expects shifting 
of Illinois crude markets to the 
Southwest will increase Kansas’ 
market demand to 200,000 bbls. 
daily, or about 30,000 _ bbls. 
above the Bureau of Mines’ Au- 
gust demand forecast. Some 
say this increase may be ex- 
pected within 30 days; others 
believe the switch will take 
longer. 


Tanker Rates Are Factor 

Drops in tanker rates make 
possible the shipping of Texas 
crudes ot East Coast refining 
centers at a parity and in some 
cases at a saving under laid- 
down cost of Illinois crudes at 


East coast plants. Texas then 
is expected to benefit by Illi- 
nois’ loss of production. East 
Texas and Texas Gulf coastal 
fields would benefit most by 
any diversion of East Coast and 
Canadian markets. Several car- 
goes of Texas crude are said to 


be on their way to the East 
Coast now. 

At the same time, Illinois 
dwindling crude output has 


“tightened” refined oil markets 
supplied from Illinois refineries. 
Southwestern refiners this week 
reported they were regaining a 
part of their Illinois-Indiana 
gasoline business lost to Illi- 
nois refiners who had been oper- 
ating on  “below-the-market” 
crude. 


Nebraska Well 
Hits ‘Jack Pot 


N. P.N. News Bureau 

TULSA, July 29. Pawnee 
Royalty Company’s No. 1 
Bucholz well in Falls City, Ne- 
field last week quali- 
the $15,000 bonus the 
offered for 
Nebraska’s first commercial oil 
well, according to reports here. 
State inspectors last week made 
their last inspection trip to the 
well to certify that a minimum 
of 50 bbls. of oil had been pro- 
duced from the well for the 
60th consecutive day. 

The well produced an aver- 
age of about 170 bbls. daily dur- 
ing the 60-day test period and 
is said to be good for about 350 
bbls. daily. Production is from 
the Hunton lime. 

This is the second try by 
Pawnee Royalty Co. for the 
state bonus. Their first well 
produced 50 bbls. of oil for 18 
days and then producing condi- 
tions made it necessary to 
suspend operations. , 


braska 
fied for 


state legislature 





U.S. Defense 
Clouds Fate 
Of Oil Suit 


(Continued from Page 13) 
filed then. Why?, no one seemed 
to know. One suggestion was 
that some angle of the case 
needed a last-minute touching 
up. 


Watching Hitler? 


A bolder suggestion was that 
Thurman Arnold, chief of the 
anti-trust division has his eyes 
on what Herr Hitler is doing. 
Should the Germans score initial 
successes in invading England, 
it would again spotlight defense 
preparations in this country and 
give weight to charges that the 
justice department was “inter- 
fering” with defense plans. 

There were reports that the 
defense commission had decided 
to ask the justice department 
to withhold action in the oil 
case. Whether these reports 
were echoes cf earlier activity 
by the NDAC officials or indi- 
cation of renewed efforts to halt 
the case, could not be learned. 
Mr. Arnold would not comment. 

So, today it was touch and go 
whether the suit will be filed or 
not. 

Some oil observers were will- 
ing to bet that the case will be 
shelved for ‘duration of the 
war,” if it does not get into 
court within a week or 10 days. 
But there weren’t any takers as 
the oil case has apparently used 
up only several of its nine lives 
so far. 


Philadelphia or Washington 


Where it weuld be filed, can 
only be a guess. “Somewhere 
along the East Coast” is still a 
good bet despite published re- 
ports that “the main attack will 
be on the West Coast where 
some of the most important oil 
companies are located.” 

Some weeks ago, there were 
signs that Anti-Trust Chief Ar- 
nold favored Philadelphia. Fed- 
eral court here in Washington, 
though, would be convenient 
and in the spotlight (this is an 
election year). 

If filed, it will be a civil ac- 
tion, not a criminal indictment. 
Reports are that 22 major oil 
companies, one oil trade associ- 
ation (presumably, the Ameri- 
can Petroleum Institute) and 
maybe as many as 300 individ- 
uals will be named defenda- 
ants. 


The 


as 
ease is the embodiment 
of Anti-Trust Chief Arnold’s 
consummate desire to disinte- 
grate the major oil companies 

to ‘“atomize” them, breaking 
them up into small bits to pre- 


serve “competition” in the oil 


industry. Mr. Arnold has been 
represented as believing that it 
is impossible to get divorcement 
legislation through Congress 
(every time we try, the oil- 
states gang up and block it, is 
a remark attributed to Mr. Ar- 
nold.) 

Months ago when NPN broke 
the story about the impending 
divorcement suits (See NPN, 
Feb. 14 and 18, 1940), an attempt 
was made to set down the the- 
ory on which the government 
would base its case. No more 
definite details are available 
now. 


Case In a Nutshell 


In a nutshell, Mr. Arnold 
hopes to prove an “illegal com- 
bination” among the major oil 
companies-—-no matter what the 
“crime,” just so it can be 
“proved” to satisfaction of the 
courts. Then, the anti-trust 
chief would come into court 
with a detailed decree which he 
would ask the court to promul- 
gate. Such a decree would re- 


quire divorcement of marketing, 
pipelines (and, perhaps, tank- 
ers), break up of patent pools 
and relinquishment of other 
“advantages” of being an inte- 
grated company. In effect, it 
would subject the oil companies 
to federal regulation in far 
greater detail than ever dreamed 
of by Interior Secretary Ickes 
in even palmiest days of the 
NRA oil code. And no legisla- 
tion would be needed! 

Once having won his case in 
court, there would be a question 
whether Mr. Arnold could go 
“whole hog” on disintegration or 
whether the advocates of “public 
utility” status for the oil indus- 
try would not step in and use 
the decree so as to preserve all 
advantages of integration, but 
under strict regulation. 

In other words, the fruits of 
the “disintegration” victory 
might be snatched away by 
those whose philosophy leans 
toward “regulated monopoly” 
for all industries and regards 
“competition’ ’as outmoded. 


Aviation ‘Gas, Lubes 


Put on Embargo List 


(Continued from Page 13) 
ing oil shipments to Canada 
and other countries, although 
all such shipments outside the 
U. S. must be made under ex- 
port licenses, obtainable at the 
State Department and customs 
collectors’ offices. 

Nor was there any intimation 
that the government presently 
intends to extend licensing to 
other petroleum products. 

Effect of the President’s proc- 
lamation, according to the ex- 
port licensing division, is to 
require licenses covering ship- 
ping of aviation gasoline and 
lubricating oil to other nations, 
regardless of whether it may 
be by boat, truck, rail, pipeline 
or other means. 

Neither does the fact aviation 
gasoline and lubricating oil is 
being shipped under contract 
made prior to August 1 exempt 
such shipments from the re- 
quirement of an export license. 
However, the export licensing 
division will give “weight” to 
the existence of a prior contract 
in reconsidering such _ license 
applications as may be rejected. 

Filled with political consid- 
eration, both domestic and in- 
ternational, the proclamation 
drew an immediate denial from 
the Spanish embassy that any 
American petroleum products 
were finding their way to Ger- 
many and Italy through Spain, 
and a hasty visit to the State 
Department from Japanese Am- 
bassador Horinouchi, as Tokyo 


dispatches reported the Japan- 
ese government as anything but 
pleased, since the presidential 
order also licensed export of 
serap iron. 

Furthermore the U. S. Mari- 
time Commission had just re- 
fused to permit the chartering 
of 6 American tankers to Jap- 
anese companies to transport 
oil to Japan, and then turned 
around and approved a charter 
to a Russian concern planning 
to transport oil in a United 
States tanker to Vladivostok. 
A few hours prior to turning 
down the Japanese, the Com- 
mission had cancelled charters 
issued to a Spanish company 
in June covering 3 American 
tankers which were to have 
carried oil to Spain. 

In the case of Spain 
Portugal, the experts saw the 
export licensing move as clos- 
ing the door against possible 


and 





Illinois Production Plunges 


NEW YORK, 
sharp decline in Illinois daily 
average crude oil production 
which carried the state’s output 
down nearly 100,000 bbls. from 
its peak of a month ago was re- 
ported by the American Petro- 
leum Institute today. Produc- 
tion last week averaged 418,450 
bbls. daily, down 42,050 bbls. 
from the week ended July 20, 
and compares with peak output 
of 517,050 bbls. reached late in 
June. 


July 30.—A 


NATIONAL 


embarrassment of a_ charge 
from the British that the Ad 
ministration was supplying the 
Germans and Italians with avia 
tion gasoline via the cellar 
door, while publicly professing 
to aid England in every way 
short of war. Immediate caus 
for the issuance of the licensing 
proclamation at this time was 
thought to be the imminenc: 
of the impending German blit7 
krieg against the British Isles 
First intimation of the prox 
lamation came Thursday, July 
25, when White House Secrs 
tary Stephen Early announce: 
the President had signed ar 
order requiring export licensin; 
of all petroleum and petroleun 
products. This brought an im 
mediate prediction from in 
formed unofficial sources that 
the proclamation would be 
modified to cover aviation gaso 
line and lubricating oils and 
crudes and derivatives thereof 
used to manufacture aviatior 
gasoline and lubricating il. 


F.D.R. Modifies First Order 


Their prediction 
out Friday morning when the 
chief executive, who neve) 
made his first order public, told 
his press conference a second 
proclamation would be forth 
coming soon. Late Friday night 
the proclamation came from th« 
White House, bearing a July 
26th date, and including tetra 
ethyl] lead also under licens¢ 
plan. 


was_ born: 


Shell Hikes 
‘Gas’ Prices 


(Continued from Page 13) 

Wallace H. Wright, of East 
St. Louis, Ill., Crescent Gas 01 
ganization, said the ‘‘advance is 
a very constructive move.” 

“This advance is only ordi 
nary sanity,’ Russel Williams. 
of Indianapolis, Bonded Gas & 
Oil Co., declared, adding that 
“a stable market helps every 
one, price cutting accomplishes 
nothing, and good marketing is 
the greatest enemy of price 
cutting.” 

Nearly two years ago, Aug 
3, 1938 to be exact, the Shel 
initiated a 0.3c advance in gaso 
line prices in 8 mid-wester 
states, which it said would mor‘ 
properly reflect the then poste: 
price of crude oil, plus trans 
portation, refining and marke! 
ing costs. In the next few days 
12 other large marketing con 
panies announced 0.3c increases 
in their prices in the sam 
states. Standard Indian: 
failed to advance its prices 
however, and after one we 
with its prices above Standard’s 
the Shell retracted its effo! 
to get the tank wagon marke' 
up. 


of 
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Our BEST month—what will YOUR 
price be? 


The oil industry is again having its 


“best consuming season ever.” 


Bureau of Mines prediction for August 
consumption of gasoline is 4.5‘°¢ above 
the abnormally high August of a year 
igo. The industry has reduced its stocks 
of gasoline at a greater rate than a year 
igo and it is building up distillate and 
fuel oil stocks in the face of an increas- 
ing demand and prospects of another 
big consuming season next winter, a con- 
sumption heightened by steel manufac- 
turing due to war’s demands. 

Against these optimistic and bullish fac- 
tors is the falling off in exports due to 
Germany taking over most of Europe and 
England’s still being able to enforce a 
blockade against her enemy. 

The bad news seems to be in the pre- 
ponderance with petroleum prices. The 
weighted average of 9 wholesale tank 
car markets shows a reduction in gasoline 
prices from 5.68c a year ago to 5.40c this 
year, and a reduction in tank wagon 
weighted average of 50 cities from 9.66c 
a year ago to 8.99c today. However, both 
tank car and tank wagon prices show a 
slight increase over a month ago. 

What will all this mean to the biggest 
consuming month of the year which starts 
the day after this issue is mailed to our 
subscribers ? 

That, we again insist, will depend on 
the THINKING of each individual oil 
man, from the gasoline pump back to 
the refinery and the well and NOT ON 
THE LAW OF SUPPLY AND DEMAND. 

This famous and, we insist, much mis- 
interpreted “law” of economics, probably 
says that if every oil man sits back and 
does nothing about fighting hard to main 
tain his present prices now and fighting 
still harder to get better prices, prices will 
be lower. 

More than 2,000,000 bbls. of motor fuel 
has been going to export up to recent 
months that will not be bought by for- 
eign purchasers in August. Against this 
loss there is an expected increase in do 
mestic consumption of about the same 
imount Over a year ago. But those who 
have been selling to export are but a 
small fraction of the oil companies who 
will benefit from the nation-wide increase 
in consumption and they can reach but 
1 small part of the domestic markets. It 
can therefore be argued that there is a 
“surplus” at least on some parts of the 
domestic market. 

What, then, is going to be the August 
sales price policy of those oil companies 
deprived of their export outlet? Are 
they going to consider themselves a “sur- 
plus” on the market and be resigned to 
the “law of supply and demand” and cut 
the price to move that surplus? Or are 
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they going to use the arts of good sell 
ing and seek a profitable price? 

Some of the Gulf Coast refiners, who 
have been exporting a good part of their 
output the last few years, have been cut- 
ting back their operations quite severely. 
Whether they feel the need for cutting 
back any more would seem to rest on 
whether they can get a profitable price 
if they force their sales. So what will 
be their price policy? 

Up north we have the new Illinois field 
dropping rapidly in its long expected de- 
cline. Cut price crude is difficult to get 
in that field. Small refiners there who 
have been cutting the price with their 
skimmed gasoline made from under-the- 
market crude, are having increasing dif- 
ficulty getting any such cheap crude at 
all 

Here we have that “law of supply and 
demand” operating BUT before it can af 
fect price SOME ONE must have nerve 


enough to mark up his price? 

The more you pick around amid the 
facts of this oil industry, we submit, the 
less you find of an over-all picture that 
suggests LOWER prices, despite the 
much-advertised loss of exports. 

And, we submit, as you may pursue 
your investigation, the more evidence you 
will find that the price is up to each in 
dividual. 

Here is the industry’s best and biggest 
month in history. What is each _ indi 
vidual oil man going to do about getting 
a fair and profitable price? 

Is he going to sit and wait for some 
one—-such as “the law” to hand him a 
profitable price, or is he going out and 
fight for it? 

We suggest that the statistical situa- 
tion be thrown in the wastebasket, and 
that each oil man read a book on good 
hard selling tactics. It will do HIS price 
much more good. 





“Nothing to Share But Poverty’— 


So France was Told in November, 1938 


The following quotation of six para- 
graphs is from a report made in Novem- 
ber, 1938, to the president of France and 
to the French people by Messrs. Daladier 
and Reynaud, the latter France’s fight- 
ing prime minister who opposed France’s 
recent complete surrender to the Nazis. 


The report is prophetic of the disaster 
that befell France for it points to the 
weakness of France’s “social security” 
policies that brought short hours, little 
work, high taxes, increasing numbers on 
government payroll and the tragic col- 
lapse to Germany. 


It is a report that could well be made 
in this country, now or any time in re- 
cent years. The report presents, in part 
at least, issues that this country’s citizens 
will have opportunity to pass upon this 
November. 

Following is what Messrs. Daladier and 
Reynaud told the French people two years 
ago and to which they gave no heed: 
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ition, it will have to produce more in order 

to maintain its standard of living. That every 
ne should work more and that the State 

hould spend less—for ourselves, we see only 

ilvation In 1936 (under 

ynt' communist, socialist and 

ont) the hope was to increase 

the purchasing power of the masses and to 
bring about an expansion in the demand for 
the produc yf industry The gravest 
tilure, fr the others follow, has been 


the persistenly low level of production 
Industrial production in 1938 is at a level 25 


per cent below that of 1930. Railway car 


adings are 35 per cent les: In Eng 
land production has risen to 20 per cent and 
in Germany to 30 per cent above the 1930 
It produ tticient, it primarily 
tuse its possibilitie f development have 
en paralyzed. The forty-hour week 
imit ir capacity to work The real 
spirit and willingness to take risks have been 
weakened For four years the State 
has absorbed the whole of our national 
ings, mainl Y nproductive purpose 
Tomorrow, if we do not succeed in achiev 
ng a real increase in the production 

wealth in France, we shall be unable to pre 
ent the purchasing power ft the working 
being indefinitely reduced 
Th k then is not to choose 
etween preserving or repealing the recent 
reform The problem is to prevent 
trom automatically dwindling to noth- 

ng to prevent employers and employed 
1 intry which ji till poor, from hav 
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share but poverty. . .. The 
ny must be released from the 
restrictive regulations, and 
which is indispensable to its 
t, must be restored . . The 
of eight hours per day 
; disadvantage of rendering 
for two days out of seven 
I production is to be increased 
0 or 40 per cent, how can this 
ut on increase in working bacee: given 


1 


that production could only be in- 

1 by 6 to 8 per cent if unempl 
npletely eliminated? 

State must do its utmost to restore 

ctrine of risk and profit as well as that 

k and output The important 

day is to restore flexibility to our 

e and to give it every 

xpand. . In the sphere of 

he wise course is to try not to do 

rather than to do good 


It is impossible at one and the same 
time to continue the armament aga icy im- 
posed upon us by the international situation 
and also a policy of great sieihbise: works 
No country can engage in such a gamble 
without deliberately sacrificing the welfare 
of the working masses . At a time when 
we base all our hopes on a rebirth of the 
spirit of enterprise we are justified in believ- 
ing that commerce and industry will be able, 
far better than the State, to undertake such 
schemes as have a remunerative character. 
The repeated experience of the last few years 
has been that when the State raised 10 
milliards to finance large public works, 20 
or 30 milliards of private works were aban- 
doned . Thus the State indirectly dimin- 
ished the turnover of business.” 


Oil Marketers Should Beware of Taxes 
this Fall 


The oil industry has a score or more 
of good oil associations. Before this ses- 
sion of Congress is finished in December, 
the industry will need the good offices of 
each one of these associations, for Con- 
gress is going to revise the tax laws. Even 
though this is an election year the new 


taxes will be high and, within reason, 
justly so for we believe every business 
man is in favor of paying for as much 
as possible of the war defense as we go 
along rather than pile up additional debt. 


While this Congress has been improv- 
ing of late years in its attitude toward 
business, present tax legislation has been 
and probably will be dominated by the 
old excess profits tax experts of recent 
years. These, while professing great 
sympathy for the ‘small business man,” 
have devised taxes that bore more heav- 
ily on him, in proportion to his natural 
burdens, than on the larger companies 
at whom the taxes were ostensibly aimed. 


If the “small business man” is not very 
much on the alert this fall and winter he 
probably will wind up under a still greater 
burden of taxes than ever before—taxes, 
which, if they follow previous patterns, 
may come pretty close to putting him 
out of existence. 


Producers and_ refiners associations 
have done considerable work in the past 
against unfair taxes but, presumably be- 
cause federal taxes seem so far off, state 
marketers associations have not been so 
active. This year, however, it would seem 
highly desirable if these state associations 
could perfect some method of co-operative 
study and action against excessive tax 
burdens on the smaller oil man, While 
the larger associations will be active in 
behalf of their customers, the oil mar- 
keters, nevertheless, the story of the small 
business man’s plight is best told by him- 
self. 


As soon as a clear idea can be had of 
proposed tax legislation at Washington 
this fall, would not a conference of the 
presidents and secretaries of the mar- 
keters associations, as particularly repre- 
senting the “small business man” of the 
oil marketing industry, be feasible, where 
marketers could discuss a united plan to 
protect their own interests? 


Then the tax laws at Washington will 
be followed by other tax proposals to 
some two score state legislatures that 
meet this winter. 


Taxes and more taxes, promise to be 


the oil industry’s chief threat this fall and 
winter. The sooner preparation can be 
made for defense against unfair taxes, the 
more effectively can the state associations 
look after the interests of their mem 
bers. 


Put Retired Oil Men to Work 


We have long thought that it was 
crime to let able senior oil men retire fron 
active work and then not be permitted 
to use their excellent talents on behal! 
of the entire oil industry. Major com 
panies are sticking so rigidly of late years 
to 65 years as the retirement age for its 
men that the woods are full of good oil 
executives, drawing their pensions and 
playing golf. A great many of them 
never were in better health in their lives. 


So we welcome with cheers the return 
of L. P. St. Clair, for years operating 
head of the Union Oil Co. of California, 
back in the harness but this time to work 
for the entire California oil industry. He 
has consented to take the job of admin- 
istrator to the reorganized Conservation 
Committee of California Oil Producers. 
He quite fittingly refuses pay for his new 
job but now serves the whole industry 
as it were in return for what that in- 
dustry has done for him in almost a half 
a century of active life. 


If we have “Pres” St. Clair sized up 
right at all he will be all the happier 
for the work. With his well-rounded ex- 
perience and wide acquaintanceship he 
should be able to unravel more of the 
tangles of the California oil industry than 
has been possible for many years. That 
state’s oil problems while peculiarly local, 
yet reverberate in all oil markets gener- 
ally to the detriment of prices. Every 
oil man in the industry will wecome this 
veteran to the job of straightening them 
up. 

Guess it would be a good idea for NPN 


to list all the ex-oil executives and adver- 
tise for jobs for them. 
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Tax Evasion Is Increasing 
In Mid-West, Says Martinek 


N. P.N. News Bureau 

CHICAGO, July 30.—Tax eva- 
sion methods have increased in 
the Central Western states, ac- 


cording to an address_ which 
will be given tomorrow by 
Frank V. Martinek, chairman, 


Central Gasoline Tax Evasion 
Committee, speaking at the an- 
nual conference of Central West 
States Gasoline Tax Adminis- 
trators at Rapid City, S. Dak. 
Mr. Martinek is a vice-president 
of the Standard Oil Co. of In- 
diana. 

Mr. Martinek will state: 
“Although only one year has 
passed since we last met, con- 
siderable change has_ taken 
place in the motor fuel tax eva- 
sion picture and it is with con- 
siderable regret that I state this 
change has not been a favorable 
one.” 


The three questions, which 
Mr. Martinek believes need con- 
sideration are: 


What can you do to maintain 
control over the inland water- 
way movement of motor fuel? 


What can you do to maintain 
control of interstate truck move- 
ment of motor fuel? 


And, what can you do to main- 
tain control of pipeline activi- 
ties? 


Cites Barge Shipments 

Speaking about the tax on 
barge shipments, Mr. Martinek 
stated that a single barge ship- 
ment of motor fuel in Illinois 
is $9000, and posed the question: 
“How many tank truck loads of 
gasoline would it take to make 
up this amount of tax on an 
average tax of 3c per gal?” 

New types of tax evasion 
Which have been developed by 
transport truck trains were 
cited by Mr. Martinek’s paper, 
as follows: 

“1. Indicating a tank truck 
load for export to a state where 
the tax rate is lower and actually 
dumping same in a state where 
the tax is higher. 

“2. Refinery loading billed 
at one figure and 100 or more 
gals. loaded into the truck ‘off 
the record’. This method is a 
rebate or premium method basi- 
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cally, but it is tax evasion never- 
theless. ‘I recall a recent case 
where 180 gals. a day for over 
three years were given as a re- 
bate upon which all tax was 
evaded,’ he said. 

“3. Interstate movement of 
taxable motor fuel consigned to 
fictitious persons. In one week 
in the past month, upon intense 
investigation by the state au- 
thorities in one small area alone, 
it was found that 50 fictitious 
names used as consignees for 
motor fuel coming in tax free 
from an adjoining state. 

“4. Another angle of evasion 
in the truck transport field is 
the falsely calibrated tank truck, 
that is, a truck supposed to hold 
2500 gals., actually holds 3000 
gals.” 


Corrective Measures Suggested 


Methods for assuring collec- 
tions of all taxes due on pe- 
troleum products and other com- 
modities, moved by transport 
truck, suggested by Mr. Mar- 
tinek in his paper were: 

“1. Registering or licensing 
of all automotive transporters 
of petroleum products (Distrib- 
utors, dealers, carriers, etc.) 

“2. Proper identification, reg- 
istration and license numbers to 
appear on all such vehicles. 

“3. State administrative laws 
should require and facilitate the 
exchange of information relative 
to motor fuel shipments leaving 
or entering each state. 

“4. Permits necessary for all 
hauling and/or dumping of pe- 
troleum products at night 
(specified hours to be set). 

“5. All haulers of petroleum 
products to submit monthly re- 
ports on their entire operations. 

“6. Keeping of proper rec- 
ords by all distributors, dealers 
and carriers and the retention of 
same for a period at least two 
years. 

“7. Acts requiring severe pen 
alties for violations of above. 
Cancellation of license made 
mandatory upon conviction for 
tax evasion.” 

Others to Speak 

Other problems on the pro- 
gram at this South Dakota meet- 
ing were: “New Decisions, Inter- 


and Administration 
Regulations Affecting Gasoline 
Tax Laws and Problems of 
Gasoline Tax Evasion”, by Eliot 
H. Evans, Chicago general coun- 
sel, Central Gasoline Tax Eva- 
sion Committee; and “The Mo- 
tor Carrier Laws and Their Ef- 
fects Upon Transportation of 
Petroleum Products’, by Clair 
Roddewig, Minneapolis, at- 
torney, ICC Bureau of Motor 
Carriers. 


pretations, 


California ‘Gas’ Tax 
Hits All-Time High 


N. P. N. News Bureau 
LOS ANGELES, July 27. 
An all-time high in California’s 
gasoline taxes was reached in 
June when collections totaled 
$5,260,903.67, according to the 
State Board of Equalization. 
This total was based on a dis- 
tribution of 175,363,445 gals. 
The state board reports that 
this is the first time the 3c per 
gal. tax assessments has ex- 
ceeded $5,000,000 in a_ single 
month. 
After a series of successive 
monthly gains, California’s 
total tax assessments, for the 
first half of 1940, were $27,410,- 
344.40, compared with $26,091,- 
955.38 for the corresponding 
period in 1939, showing a gain 
of $1,310,389.02, or 11.33%. 





Secretary Advises 
Iowa's Legislators 


N. P.N. News Bureau 


CLEVELAND, July 22.—In a 
recent message, entitled, “To 
The Prospective Legislator,” A. 
Cc. Gienapp, secretary of lowa 
Independent Jobbers’ Assn., 
states: “You are to be congratu- 
lated for attaining this high 
honor, in that you have mani- 
fested a public trust. A respon- 
sibility that merits your keenest 
judgment on matters of the pub- 
lic’s business. 

“A great many of you have al- 
ready served one or more terms 
in Congress and the State Leg- 
islature, and are familiar with 
the methods of pressure or mi- 
nority groups seeking legisla- 
tion for selfish purposes at the 
expense of Mr. and Mrs. John 
Publie. .. . 

“The general public asks no 
pledge or promise from you ex- 
cept that you make no pledge. 
The Iowa Independent Oil Job- 
bers’ Assn., too, asks no pledge 
from you except you make no 
pledge. If you will reserve your 
decision until the matter has 
been fully debated from all an- 
gles on the floor, not until then, 
will you render a decision, and, 
in so doing, we are sure of hav- 
ing a good and clean govern- 
ment of her people, by her peo- 
ple and for her people.” 





continued to climb in June, 


1940 trend. 


slightly in June. 


export. 





Lube Exports Gain; Gasoline and Crude Drop 
WASHINGTON, July 29. 


Motor fuel and crude dropped sharply continuing their 
ures from the Department of Commerce. 
Half-year figures reflect a showing substan- 
tially similar to June results. 
Details follow: 


JUNE SIX MONTHS 
EXPORTS 1939 1940 1939 1940 
“Gas” and Other Motor Fuel ’ 
(1,000 bbl.) 3,771 1,887 18,787 10,306 
($1,000) 9,207 6,238 46,265 34,599 
Lubricating Oil 
(1,000 bbl.) 1,093 1,065 S715 6,694 
($1,000) 7,094 8,611 36,398 60,481 
Crude Petroleum 
(1,000 bbl.) 5,831 5,692 34,949 26,478 
($1,000) 7,544 7,458 15,198 35,138 
Gas and Fuel Oil 
(1,000 bbl.) 4,015 3,589 23,447 16,926 
($1,000) 4,620 3,961 27,965 20,189 
IMPORTS 
Crude Petroleum 
(1,000 bbl.) 3,966 3,658 16,277 18,349 
($1,000) 2,740 2,4to 11,072 13,485 
Gas and fuel oil* ($1,000) 1,153 1,976 5,856 13,703 


*Partly oil used for refueling 


Value of lube oil exports 


according to preliminary fig- 
Shipments of 


Imports of crude were down 


vessels and for refining and 














Huge Pipeline 
Across Mexico 
Brings Smiles 


N. P.N. News Bureau 
WASHINGTON, July 30. 
Reports that Mexico is again 
seeking a pipeline to the Pacific 
Coast to eliminate necessity of 
oil shipments through the Pana- 
ma Canal has drawn a smile in 
informed government circles. 
While there have been rumors 
that the route has been surveyed 
and that Mexico is ready to let 
contracts, federal officials say 
they have had no authoritative 
information indicating construc- 
tion of the project, said to cost 
iround $15,000,000. 


Consequently, they are dis- 
posed to regard the Puerte 
Mexico-Salina Cruz pipeline as 
something of a pipe dream use- 
ful in the game of international 
politics, at least for the time be- 
ing. 

For instance, the project 
Which is intended to give Mexi- 
co Opportunity for greater sales 
to Japan might not be regarded 
by the Japanese as a good in- 
vestment to outwit possible U, S. 
export licensing embargo since 
the state department might put 
the heat on Mexico City. Japan, 
like Mexico, is believed to have 
no money to invest in specula- 
tive ventures. 

Government officials also 
think the Mexican Government 
is trying to use Pacific Coast 
pipeline as a club over the heads 
ot American oi] companies with 
whom it wishes to reach an 
igreement as to expropriated oil 
property south of the Rio 
Grande. 


Farmer’s Valley Plant Resumes 


Ol CIry, Pa., duly 30: 
Quaker State Oil Refining Corp 
expects to resume running 
c'ude at its Farmer’s Vallev 


‘Bradtord) plant about Aug. 5. 
it was said at company head 
quarters here today. The plant 
has been shut down due to a fire 
about two weeks ago. whith 
caused $30,000 damage. 


Mississippi Refinery 
Goes on Stream 


VICKSBURG, Miss. ,July 

Mississippi's first oil refinery, 
operated by E. C. Johnson, made 
its initial run here last week, 
processing approximately 1500 
bbls. of crude produced in the 
nearby Tinsley field. 

Plant has a skimming ea 
pacity of 3000 bbls. daily and 
cutput will be geared to supply 


20 


29 


distillate de- 


Johnson. 


fuel and 
states Mr. 


tractor 
mand, 

In addition to rail and truck 
transportation, products are 
expected to be barged up and 
down the Mississippi River, it 
was said. Plans for barging 
operations have not been com- 
pleted, but it was indicated the 


refining company would not 
conduct its own barging oper- 
ations. 


Future plans of the company 
include installation of a small 
cracking unit, it was said. 


Sohio Cuts ‘Gas’ Prices 
At Columbus, Toledo 


CLEVELAND, July — 30. 
Standard of Ohio's’ gasoline 
prices at two of the larger cities 
in Ohio dropped further from 
Sohio’s “‘state-wide” schedule in 
recent reductions announced by 
the company. 

Sohio’s Columbus prices were 
cut 0.5¢c, effective July 27, with 
X-70 (regular) tank wagon at 
8.5c to divided dealers, and re- 
tail price at company-operated 
stations at lle. Dayton prices 
were cut 0.5¢ on tank wagon, ic 
retail, to 8.5c to divided dealers 
and 10.5¢ at company-operated 
stations, respectively, effective 
July 29. The Standard’s “state- 
wide” schedule is 9.5¢ to divided 
dealers, 12.5c retail, on X-70. 

Above prices do not include 
3.5¢e taxes. 


Lube Options Expire, 
Will Not Be Renewed 


N.P.N. News Bureau 
CLEVELAND, July 30.Op- 
tions held until the end of last 
week by buyers on large quan- 
tities of Pennsylvania bright 
stock were not exercised and 
were not renewed, according to 
reports from the field today. 


“Not a gallon of the real big 
buying came through,” one in- 


formant said, “although there 
were several = fair-sized__lots 


booked by refiners that I know 
OL.” 


Options were said to have 
been held by large-company 
buyers on a total of approxi- 


mately 120,000 bbls. of oil, with 
one buyer alone holding options 
on 50,000 bbls. 

“A couple of the smaller op- 
tions we had extended were 
taken up,” one refiner said, “and 
these lots plus some nice con- 
tract orders have cut our in- 
ventory about 25,000 bbls.” Two 
other refiners reported booking 
between 8000 and 10,000 bbls. of 
bright stock orders in the past 
week. 





Federal Agencies Pay Less 
Than A Year Ago For ‘Gas 


WASHINGTON Uncle Sam 
is now paying less for tank 
wagon-delivered gasoline’ in 
most cities than at this time 


last year (the exceptions being 
mostly cities along the Atlantic 
seaboard), according to an 
analysis of contracts awarded 
by the Treasury Procurement 
Division for supplying federal 
agencies in 67 cities during the 
July-September quarter. 

Top prices in TPD contracts 
for most Atlantic seaboard 
cities, from Boston to Jackson- 
ville, Fla., were higher than for 


the July-September quarter of 
1939. But through the Middle 
West Pacific Coast and other 


sections, the prices were gen 
ally lower. 

Comparative prices in con 
tracts for tankwagon deliver, 


of R-70 grade gasoline (mini. 
mum 70 octane, A.S.T.M.) to 
federal agencies during July. 


September and April-June quar- 
ter 1940, and the July-Septem. 
ber quarter of 1939 are shown 
below. Maximum or top price is 
given, with the posted price 
basis given in parenthesis (the 
government will buy at which 
ever is the lower at time of de- 
livery). Prices do not include 
taxes. The symbol “te” refers 
10 commercial consumer tank 
car price; “tw”, commercial con 
sumer tankwagon price. 





July-Sept. 1940 April-June 1940 July-Sept. 1909 
Bridgeport, Conn. 6.45 (te+.125) 6.9 (te+.5) 5.05 (tc-+-.5) 
New Haven, Conn. 6.5 (te+.5) 6.8 (te+.5) 5.95 (tce+.5) 
Wilmington, Del 6.5 (te+.5) 6.82 (te-+.5) 6.16 (te flat) 
3altimore, Md 6.38 Cte flat) 6.44 (te flat) 6.2 (te flat? 
Worcester, Mass 6.69 (te4 .5) 7.26 (te+.5) 6.45 (te+.5) 
Boston, Mass. 6.14 (te+.5) 6.75 (te+.5) 6.0 (te+.5) 
Jersey City, N. J 6.39 (te flat) 6.54 (te flat) 6.22 (te flat) 
Newark, N. J 6.29 «te flats 6.54 (te flat) 6.22 (te flat 
Buffalo, N. Y 6.94 (te flat) 7.19 (te flat) 6.5 (te+.5) 
Rochester, N. Y 6.94 (te4+1.0) 7.27 (te flat) 7.0 (te+.5) 
Brooklyn, N.Y. 6.24 ‘te flat) 6.56 (te flat? 6.32 «te flat) 
Flushing, N. Y. 6.44 (te flat? 6.56 (te flat) 6.32 (te flat) 
Jamaica, N. Y 6.44 ‘tte flat) 6.56 (te flat) 6.32 (te flat! 
Manhattan, N. Y 6.24 (te flat) 6.56 (te flato 6.32 (te flat) 
Philadelphia, Pa 6.24 ‘te flat) 6.87 (te flat’ 6.25 (te+.5) 
Harrisburg, Pa. 7.11 (te flat) 7.33 (te flat) 7.0 ¢te flat) 
Pittsburgh, Pa. 7.24 (tc—.76) 7.33 (te flat) 7.25 (te+.75 
Providence, R. I 6.14 (te4..5) 6.74 (te4+.5) 6.15 (te flat) 
Richmond, Va 6.75 (te+.5) 6.85 (te4.5) 6.49 «te flat 
Norfolk, Va 6.37 «te flat) 6.65 (te4.5) 6.19 «te flat 
Birmingham, Ala 6.62 (tw flat 7.7 (tw—1.0) 7.0 (tw-—3.0) 
Jacksonville, Fla 6.49 (tw flat) 6.61 (tw flat? 6.1 «tw 3.0) 
Key West, Fla 8.9 (tw—1.0) 
Miami, Fla 6.6 (tw flat) 6.89 «(tw flats 6.5 (tw 3.0) 
Tampa, Fla 6.6 (tw flat) 
Ponsacola, Fla 6.75 «tw flat? 
Allanta, Ga 7.77 (tw flat» 8.4 (tw —-3.0) $.09 Ctw 
Louisville, Ky 7.1 ¢tw—1.0) 7.4 (tw—1.0) 7.5 (tw-—3.0) 
New Orleans, La 6.1 (te+1.0) 6.3 (tce+.5) 5.88 tte flat 
Charleston, S.C. 6.72 (te4+1.0) 6.79 (te fat? 6.37 (te+.5) 
Chattanooga, Tenn S.91 (te 42.0) 9.29 (te+.5) 4.49 (te flat) 
Nashville, ‘Tenn $.43 (te+2.0) 8.68 (te + .5) 8.49 (te flat? 
Niemphis, Tenn 7:0 (404-20) 7.27 (te+1.0) 6.7 (te flat? 
Chicago, Ill 6.57 (tw—2.0) 6.99 «(tw -1.0) 6.39 (tw -1.0) 
Indianapolis, Ind 7.48 (tw—1.5) 7.5 (tw—1.5) 7.49 (tw—1.9) 
Des Moines, lowa 7.19 «tw—1.5) 7.4 (tw—1.5) 7.6 (tw—1.5 
Grand Rapids, Mich 7.61 (tw-—1.5) $.0 (tw—1.5) $.4 (tw—1.5 
Detroit, Mich to (tw—1.6) 7.46 (tw—1.d) 7.35 ctw—1.9) 
Minneapolis, Minn 7.67 (tw 1.3) 7.7 (tw—1.0) 7.9 (tw 1.0 
St. Paul, Minn 7.7 «tw flats 7.75 (tw—1.5) 7.9 (tw 1.0 
Kansas City, Mo 6.37 (tw—L.5) 6.6 (tw-—-3.8) 6.82 (tw--1.9 
St. Louis, Mo 6.91 (tw 1.5) 7.1 (tw—-1.5) 7.0 (tw 3) 
Omaha, Neb 7.21 (tw 5 6.97 (tw flato 7.34 (tw--1.9 
Tuledo, O 6.5 (two 2.5) 7.25 (tw 3.125) 6.873 (tw -3.125 
Akron, © 6.5 (tw—2.5) 7.25 (tw—3.123) 6.875 «tw 
Cleveland, ©O 6.75 (tw—2.5) 7.19 (tw—2.5) 7.34 «tw » 
Columbus, O 6.75 (tw 3.25) 7.25 (tw-—-3.125) 6.875 «tw 
Cincinnati, O 6.7 (tw-—1.5) 7.125 (tw 4.875) 6G.STD ctw loo 
Milwaukee, Wis 7.114 (tw—1.5) 7.47 (tw-—-1.5) 7.4 «tw 15 
Albuquerque, N. Mex 7.21 (tw flat) 7.39 (tw flat) 7.6 (tw 2.0) 
Oklahoma City, Okla 5.9 «tw flat) 5.5 «tw flat) 5.875 «tw i 
San Antonio, Tex. 6.5 (tw flat) 7.0 (tw flat) 7.5 (tw fiat 
Dallas, Tex 5.75 «tw flats 6.0 ¢tw flate 5.9 (tw ol 
Denver, Colo 7.3 (tw—1.7) 7.5 «tw flato S35 (tw-—2 
Missoula, Mont 9.75 (tw--1.0) 
Salt Lake City, Utah 9.0 (tw 2.08 GO (tw —2.0) 9.5 (tw—-2.0 
Phoenix, Ariz 7.42 (tw--3.0) 7.9 (tw 3.0) S.79 «tw 
Sucrumento, Calif 3.49 (tw 4.00 5.68 (tw--3.0) 7.3 «(tw 4.0) 
Berkeley, Calif 5.2 (tw—3.01 5.34 (tw—3.0) 6.9 «tw $0) 
Oakland, Calif 5.2 (tw 4.0) 5. (tw—3.0) 6.9 (tw 3.0) 
San Francisco, Calif 5.2 (tw—3.0) 5.34 (tw—3.0) 
Los Angeles, Calif 5.25 (tw—3.0) 5.5 (tw—3.0) 6.67 (tw 
san Diego, Calil 5.7 (tw 3.0 5.95 (tw—3.0) 7.09 (tw 3.0 
Portland, Oreg 5.61 (tw flat) 5.9 (tw—3.0) 7.94 (tw 0 
Spokane, Wash S.04. (tw-—3.0) $.3 (tw—3.0) 10.44 «tw 
Seattle, Wash 5.52 (tw 3.0) 5.66 (tw--3.0) TAT ¢tw 
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$50 Prize Offered By O.B.I. 
For Naming 1941 Spring Show 


N. P.N. News Bureau 

NEW YORK, July 27.—A 

ash prize of $50 for the best 
name for the Oil Burner Insti- 
to be held 
Philadelphia will be 
to ©. _F. 

who 


tute’s show, next 
spring at 
warded, according 
states 
be Insti- 
30 Rocke- 
York City, 
o'clock on 


Curtin, secretary, 


entries must at 
headquarters, 

Plaza, New 
not later than 5 
Aug. 20. 

Industry members are _ in- 
vited to participate in this con- 
test, which is not open to any 
officer or director of the O.B.I., 
it was said. 

This show is designed to il 
lustrate the development of the 
il burner industry and of oil 
burning equipment. 

Included in this show, will 
be equipment for heating, cook- 
ing and power, as well as air 
onditioning. An institute con- 
vention will be held in con- 
junction with the show, it was 
announced. 


that 
tute 
feller 


When the Institute held its 
meeting July 8 at Eastern 
Point, Conn., 51 attended, in- 


luding oil burner manufactur: 


ers and accessory manufactur- 
rs. Mutual industry problems 
ind objectives were discussed. 


Burner Standards Discussed 


R. E. Ferry, general manager 
f the Institute of Boiler and 
Radiator Manufacturers ex- 
dlained to the meeting the de- 
velopment of the IBR ratings 
recently established and ex- 
pressed belief that these stand- 
‘rds and the oil burner stand- 
‘rds in conjunction, would be 
Strong factor in promoting 
better installations and _in- 
Treased consumer satisfaction. 
Trade Practices for the oil 
ourner industry were discussed 
by C. E. Lewis, general sales 
nanager of Delco Appliances 
Division-General Motors Sales 





Corp., and the legislative situa- 
ion was canvassed by W. A. 


Matheson of the same company. 

The possible effects on the 
industry of the national de- 
fense program was considered, 
and it was the consensus that 
developments to date warranted 
no definite action, but that the 
industry stands ready to render 
full and complete co-operation 
to the government. No difficulty 
in the supply of fuel oil is fore 
seen at this time. 

Ray G. Whipple, treasurer 
and general manager of Harvey 
Whipple Ine. Springfield Mass., 
was in the chair and Mr. Cur- 
tin, was secretary of the mect 
ing. 


Kentucky Secretary 
Rounds Out 10 Years 


LOUISVILLE, July 29—Ten 
years ago today, Herbert L. 
Clay joined the Kentucky Pe- 
troleum Marketers Assn. as 
secretary-treasurer. 

Mr. Clay was selected for 


this position by the association’s 
officers and directors at that 
time, among whom were Clar- 
ence Bauer, president; J. M. 





Herbert L. Clay 


Giles, T. O. Baucum, W. S. 
Glore, Sr., W. F. Gardner, O. B. 
Grigsby, and Code Committee 
Chairman Cecil Cantrill. 

Ten of the 14 original mem- 
ber companies are still members 
of the association, in addition 
to 38 others which have joined 
since that time, it was learned. 


Commenting upon his 10 
years with the Kentucky mar- 


keters, Mr. Clay said: 

“During the trials and tribu- 
lations of the past decade, oil 
men of Kentucky have demon- 
strated their willingness and 
ability to work together for 
the betterment of the oil indus- 
try and its customers and for 
co-operating untiringly to make 
the association’s program suc- 
cessful. 

“IT wish to take this oppor- 
tunity to gratefully acknowledge 
the whole-hearted co-operation 
of the officers and members and 
express the hope that this spirit 
may continue to grow stronger 
in the years to come.” 


Marketers in Ohio 
Given Information 
On Industry Safety 


N. P.N. News Bureau 


CLEVELAND, July 29 A 
special safety bulletin, telling 
about practices which reduce 


accidents at bulk plants, service 
stations and in trucking opera 
tions, is being distributed to 
members of the Ohio Petro 
leum Marketers Assn., accord 
ing to word here this week. 

In addition to the above ma 
terial, this bulletin contains 
case histories of accidents. The 
associations states: 

“In these days when intense 
consideration is being given to 
business costs, the prevention 
of accidents and damage suits 
is an item that, according to 
many marketers, is of vital im- 
portance, especially in view of 
the significance that good safety 
practice bears to various insur- 
ance rates.” 


Independent Refiners Cut Crude Runs 


While Majors Run 90%, Says G.C.R.A. 


HOUSTON, July 29. 
parison of refinery 
at non-integrated plants with 
those at large integrated refin- 
eries on the Gulf coast “indi- 
cates that maintenance of the 
reported excessive stocks of mo- 
tor fuel as reported by the Bu- 
reau of Mines is essentially and 
primartly a problem of the man- 
agement of the larger or inte- 
grated oil companies,” according 
to a Gulf Coast Refiners Assn. 
statement released here. 


“These operators have been 
unsuccessful in reducing their 
crude runs to stills and equally 
unsuccessful, for the most part, 
in adjusting their vields of fin- 
ished products to reduce gaso- 
line production and to increase 
yields of distillate and residual 
fuel; which latter products are 
going to be required in large vol- 
ume during the coming fall and 
winter months,” the report 
stated. 


A com- 
operations 


The report pointed out that 
Gulf Coast Refiners Assn. mem- 
bership cut daily average crude 
runs during the 2 week’s period 
ending July 15, 11,100 bbls. be- 
low previous 2 week’s period, to 
53.6% of refining capacity. This 
compares with operations at 
large refiners of “well above 
90% of rated capacity,” the re- 
port commented. 

Stocks of gasoline held by 
G.C.R.A. refiners totaled 3,054,- 
038 bbls. July 15, up 21,390 bbls. 
above June 30 inventory. Of to- 
tal stocks, 933,364 bbls. were re- 
ported as aviation-type fuel and 
2,015,744 bbls. as motor fuel. 

“Since compilation of these to- 
tals, member companies have 
sold or shipped several cargoes 
of aviation gasoline and motor 
fuel,” the report said. 

Stocks of most other refined 
products were reduced during 
the first half of July, G.C.R.A. 
reported. 
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Harry Rugg Dies In Accident, 


Was Penn Grade Auto Engineer 


N.P.N. News Bureau 


CLEVELAND, July 29.-—Fu- 
neral services for Harry M. 
Rugg, 59, Detroit, automotive 


for 
Crude Oil Assn., will be 
held July 31 at Medford, Mass. 


engineer Pennsylvania 


Grade 


Mr. Rugg died July 24 as the 
result of injuries received in 


an auto accident at DuBois, Pa. 
Mrs. was also seriously 
injured, and it 
her is still 
At the 
Mir. Rugg was on his way home 
from the oil research 
tory at State College. Known 
for his wide educational inter- 
ests, Mr. Rugg received a B.S. 
degree in mechanical engineer- 
ing, last June. 
Named “a universal favorite” 
many of his friends, Mr. 
Rugg was a favorite speaker at 
meetings of the National Petro- 
leum Assn., and the Pennsyl- 
vania Grade Crude Oil Assn. 
He had a wide acquaintance 
among members of the Society 
of Automotive Engineers, to 
which he belonged. 


{ugg 
is believed that 
condition serious. 


the time of accident, 


labora- 


Dy 


Back 30 years ago, when steam 
was the dominant power, Mr. 
Rugg entered the. automotive 
business, and is credited with 
having designed the first en- 
gine used in the Stanley Steam- 
ers. 


Helped Found Detroit Club 


Mr. Rugg was one of the 
founders of the Detroit Oil 
Men’s Club (N.P.N., May 22, 


1940), and was associated with 
several leading oil concerns 
and automobile manufacturers. 

Since he entered the employ 
of the Pennsylvania Grade 
Crude Oil Assn., in 1936, he had 
worked to increase sales of pe- 








A 


M. Rugg 


Harry 


troleum products from this re- 
gion. 

Among Mr. Rugg’s’ educa- 
tional activities, were teaching 
enginecring subjects at Pratt 
Institute; teaching thermody- 


namics, power plant operation 
and automotive and aeronauti- 
cal engineering at University of 
New Hampshire. He was also 
engaged in lubricating oil and 
fuel research for several oil 
companies. 


Ohio Association, 
Toasts C. S. Smith 


N. P.N. News Bureau 
CLEVELAND, July 29. 
When Charles S. Smith re- 
signed from his position as Na- 
tional Refining Co.’s vice-presi- 
dent in charge of sales, the 
Ohio Petroleum Marketers Assn. 

went on record as follows: 
“Whereas, Mr. Charles S. 
Smith, well known to and high- 
ly respected by the members of 
the oil fraternity in Ohio, has 
resigned his position as vice- 
president in charge of sales of 
the National Refining Co., with 


which he had been associated 
for 35 years, and is to become 
general sales manager of the 
White Star-Ohio division of the 
Socony-Vacuum Oil Co., Inc. 

“Therefore, be it resolved by 
the Board of Directors of the 
Ohio Petroleum Marketers 
Assn., Inc., that the best wishes 
of the said Association for Mr. 
Smith’s continued success in his 
new field of endeavor hereby 
are extended to him.” 


Tire Shipment Gain, 
Highest in 8 Years 


N. P.N. News Bureau 

NEW YORK, July 27.—Ship- 
ments of automotive tires dur- 
June gained 17.5% 
May shipments, and were great- 


ing over 
er than any single month since 
June 1932, according to an- 
nouncement this week by the 
Rubber Assn., 
Ine. 


Manufacturers 


June’s total shipments this 
year, amounted to 6,718,761, 
compared with 5,849,008 in June 
1939. Replacement sales totaled 
4,710,750 units, an increase of 
29.6% over May and 7.5% above 
June 1939. 

Shipments for original equip- 
ment amounted to 1,925,582 
units which compares’ with 
May shipments of 1,998,735 
units. Original equipment ship- 
ments for June 1939, were 1,- 
368,891 units. 

June’s export shipments were 
82,429 units which compares 
with 85,862 units for May and 
98,875 units for June 1939. 

Shipments of pneumatic cas- 
ings, for the first 6 months of 
1940 were 30,176,962, compared 
with 27,551,844 units for the 
same period in 1939. Inner tube 
shipments for the first 6 months 
of 1940 were 26,640,367 units, 
compared with 24,431,990 for 
the same period in 1939. 


Kansas Oil Accountants Hold ‘Whing-Ding’ Picnic 










NaTIONAL 





Safety Experts Aid 
Defense Industries 


N. P.N. News Bur: 
WASHINGTON, July 27. 
Two oil industry safety experts 
have been appointed to serve 
as voluntary labor department 
special agents on a proposed 


24-man committee to promote 
safety in defense industries. 
Labor Secretary Frances Per. 


kins announced today. 

R. E. Donovan, San Francis- 
co, chief safety engineer, Stand- 
ard Oil Co. of California, will] 
act as regional agent for Cali- 


fornia, Oregon, Washington, 
Montana, Wyoming, Colorado, 
New Mexico, Arizona, Utah. 
Idaho, and Nevada. 

C. A. Miller, Houston, The 


Texas Co., for Texas, Oklahoma, 
Arkansas, and Louisiana. 


Pittsburgh Dealers Elect 
Public Relations Head 


PITTSBURGH, July 27. 
Louis A. Marlett, Pittsburgh, is 
now public relations counsellor 
of the Associated Retail Gaso- 
line Dealers, according to an- 
nouncement this week from 
John H. Donahue, president. 

Coincident with this an- 
nouncement, Mr. Donahue told 
of a more vigorous educational 
program that will be national 
in scope. 


Kentucky Oil Men to Decide 
‘Golf Supremacy’ 


LOUISVILLE, July 27. Goll 
supremacy among members ol 
the Kentucky Petroleum Mar- 
keters Assn. will be decided 
Sept. 5, when a match will be 
held at the Ashland Country 
Club, states Chairman DeCamp. 

To date, 15 companies have 
donated prizes to be awarded at 
the tournament. These prizes 
range from 8 doz. golf balls to 4 
pair of bronze book ends. 





WITCHITA, Kan. Petrole- 
um Accountants Society of Kan- 
sas had a lot of fun at its an 
nual “whing-ding” picnic, as the 
happy faces in the picture (eft) 
indicates. Society’s officers are: 
Louis H. Grieb, president; |. A. 
Lange and J. B. Ogletree, vice 
presidents; and Claude J. Dil: 
lon, secretary-treasurer. ‘The 
directorate also includes R. C. 
Depue, C. A. Elmborg, Louis E- 
Potucek, Al Skalsky, and H. 
Carl Walker. ; 

Most members and officers 0! 
the society live in Witchita. 
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OIL TRANSPORTATION 





California-Arizona 
Oil Trucking Rates 
Are OK., Says ICC 


N. P.N. News Bureau 
WASHINGTON, July 30.—In- 
terstate Commerce Commission 
has found it would not be justi- 
fied at this time in ordering 
higher oil trucking rates from 
and Bakersfield, 
Calif. to Arizona destinations, al- 
though rates being maintained 
by truckers are less than the 
computed cost of performing the 
service plus a compensatory re- 
turn on the value of the proper- 
ty used. 

Truck rates, on the other 
hand, were found to be as low 
as can be justified and any fur- 
ther reduction would result in 
unreasonably low rates. Rates 
maintained by railroad between 
the California and Arizona 
points were found to be not less 
than reasonable rates. 

Decision involved a_proceed- 
ing instituted by the ICC on its 
own motion in the question of 
truck and rail rates between the 


Los Angeles 








2 states. 
iner F. 


In his report, Exam- 

E. Mullen found the 
truck rates unreasonably low 
and recommended they’ be 
raised to the level of those 
charged by the railroads. 


ICC Calendar 


DECISIONS 


Dominick Montano, Thompson- 
ville, Conn. (MC 78669, Sub. 1) Ap- 
plication denied for a certificate to 
act aS a common carrier of petro- 
leum products between Hartford, 
East Hartford, Wethersfield, and 
Cromsell, Conn., on one hand and 
a Massachusetts area on the other. 

Louis Joe Madler, Kalispell, Mont. 
(MC 89547) On reconsideration, 
findings in prior report modified so 
as to authorize applicant to operate 
as a contract carrier of petroleum 
and products from Kalispell, Mont., 
to points in Idaho and Washington 
over irregular routes. 

Cumberland Motor Express Corp., 
Cumberland, Md. (MC 60396, Sub. 1) 
On reconsideration, earlier findings 
reversed and (upon compliance by 
applicant with certain conditions) 
certificate granted to operate as a 
common carrier of petroleum prod- 
ucts over specified routes, from 
East Freedon, Pa., to Meyser, W. Va., 
Hagerstown, and Oakland, Md., 
serving certain intermediate and 
off-route points. 


No Hearings Scheduled 


ICC Terminal Rate Hearing Resumes 


At Excelsior Springs, Mo., August 6 


ST. LOUIS, July 29.—When 
the Interstate Commerce Com- 
mission investigation of petro- 
leum rail rates from northern 
and mid-western pipeline and 
marine terminals, inland to des- 
tination, is resumed at Excel- 
sior Springs, Mo., Aug. 6, the 
rates will be considered in their 
relationship with through-rates 


from the southwest, it was 
Stated today. 

At the hearing here last 
week, rails agreed to include 


the record taken in the Petro- 
leum Rail Shippers Assn. com- 


plaint against “discriminatory 
transportation charges” (ICC 
28106) with the record now be- 


ing taken in the “terminal rate” 
investigation. 

This stipulation came after 
rails had learned that P.R.S.A. 
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had petitioned ICC to consoli- 
date the 2 cases. This petition 
for consolidation was with- 
drawn after rails agreed to 
broaden issues in the “terminal 
rate” case to include the South- 
west. 

It was explained that action 
by rails in introducing the rec- 
ord taken in the ICC 28106 case 
would in no way delay ICC de- 
cision on the P.R.S.A. com- 
plaint. 


Oral arguments were held in 
the P.R.S.A. complaint 2 weeks 
ago and decision is expected 
soon. Decision is expected to 
center around ICC examiner’s 
recommendations for trainload 
rates on petroleum = shipped 
from southwestern refineries to 
certain northern and midwest- 
ern terminal points, it was said. 








Oil Represents 12°/, 
Of Truck Tonnage 
N.P.N. News Bureau 

WASHINGTON, July 29. 
Petroleum transporters ac- 
counted for 12° of the rev- 
enue freight hauled by for- 
hire motor carriers in June, 
according to index of truck 
loadings compiled by Amer- 
ican Trucking Associations, 
Inc. 

Oil tonnage in June showed 
an increase of 2.9% over May 
and 22.3% over June, 1939, 
according to the A.T.A. index. 

Volume of revenue freight, 
on the other hand, showed a 
slight decrease in June as 
compared with May but was 
well ahead of June of last 
year, the index showed. 











Rails Cut Pipe Rate 
To Southwest Points 


N. P.N. News Bureau 

TULSA, July 29.—Voluntary 
reductions in rail rates on pipe 
shipped from manufacturing 
points to southwestern destina- 
tions effective July 28 will save 
Mid-Continent refiners, pipeline 
and drilling companies approxi- 
mately $100 on each car of pipe 
shipped to their account, ac- 
cording to report by Southwest- 
ern Pipe Consumers’ Commit- 
tee. 

Late word 
committee indicates 
rates via ocean-rail and other 
routes to Houston were sus- 
pended by Interstate Commerce 
Commission. 

The S.W.P.C.C. claims this is 
an initial victory after 12 years 
of efforts to obtain the reduc- 
tions. 


the 
reduced 


received by 


Keystone Line Valued 


WASHINGTON, July 27. 
Interstate Commerce Commis- 
sion has placed a tentative valu- 
ation on common carrier proper- 
ties of the Keystone Pipe Line 
Co. of $5,675,000 for total owned 
and used property as of Dec. 
31, 1936. 

Keystone owns and operates 
trunk pipe lines located wholly 
within the state of Pennsylvania, 
which are used for the transpor- 
tation of gasoline. 


i} 


‘Clean’ Tanker 
Fixed At 20c 
For Gasoline 


N. P.N. News Bureau 


NEW YORK, July 30.—De- 
mand for tanker tonnage the 


past week was spotty according 
to boat men. 

“Clean” tanker rates for coast- 
wise movement dropped 1c, with 
fixture of gasoline at 20c per 
bbl., kerosine at 21e and No. 2 
fuel at 22c. 

“Dirty” rates were unchanged 
at 10c for 30 gravity or lighter 
crude and 21c for 10-19.9 gravi- 
ty fuel. One observer said he 
felt that 18ec could be done on 
30 gravity or lighter crude. 

“Ample tonnage is available 
for almost any amount of busi- 
ness,” one boat man said, add- 
ing, “charterers, however, are 
holding for still lower rates and 
are not reaching out for boats.” 

Lower rates are expected by 
most boat men, although some 
of them expressed opinion that 
rates are “not far from the bot- 
tom”, One boat man said he 
though gasoline would reach 18c 
but doubted if the rate would 
go much below that figure. 

No further information on 
lay-ups could be obtained. Last 
reports were that 10 American- 
flag and 9 foreign-flag boats are 
tied up and 8 more American- 
flag tankers expected to go into 
lay-up within the next 30 days. 


Safety Regulation 
Hearings Scheduled 


N. P.N. News Bureau 
WASHINGTON, July 27. — 
Public hearings on _ proposed 
regulations for safe transpor- 
tation of liquefied petroleum 
gases, are scheduled to be heard 
here before the Interstate Com- 
merce Commission at 10 o’clock, 
Aug. 8, according to announce- 
ment this week. 

Members of the Compressed 
Gas Manufacturers’ Assn. will 
confer with ICC, at 10 o’clock, 
Aug. 7, it was reported. 
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Anti-Truck Measures Fail: 


Louisiana Raises Weights 


N. P.N. News Bureau 

NEW YORK, July 29.—With 
adjournment of the Louisiana 
legislature, all regular state 
legislative sessions have been 
completed -with exception of 
New Jersey, which recessed un- 
til November 12. 

A review shows gasoline tax 
rates were left unchanged by 
the legislators, despite bills 
offered in Kentucky, Rhode 
Island and South Carolina pro- 
posing increases. 

New York’s 3c and 4c “emer- 
gency” gasoline taxes were ex- 
tended on a temporary basis 
for another year. In Mississippi, 
proposal for a $60,000,000 farm- 
to-market road program, which 
would have undoubtedly neces- 
sitated an increase in gasoline 
tax was killed in committee. 
One cent of Minnesota’s 4c gaso- 
line tax will expire September 
1, unless renewed by a special 
session. 


Maximum Loads Up 


In Louisiana, maximum loads 
to be carried on single truck 
units was increased from 8000 
to 12,000 lbs., and on combina- 
tions from 14,000 to 20,000 Ibs. 
This same law _ prescribes a 


schedule of wheel and axle 
weights according to tire sizes. 
Bills to liberalize Kentucky size 
and weight limits failed of en- 
actment. A Kentucky bill for 
complete new carrier regula- 
tions also died. 

One more state, North Da- 
kota, was added to the list of 
7 others having anti-diversion 
constitutional amendments. 
Idaho, Nevada and South Da- 
kota will vote on anti-diversion 
amendments in the November 
elections. Similar amendments 
were proposed without success 
in Kentucky, New _ Jersey, 
Rhode Island and Virginia. 

Virginia adopted a joint reso- 
lution expressing opposition to 
diversion. New York adopted a 
budget which diverts $75,000,000 
from highway funds, or more 
than three-fourths of the total 
New York special road imposts 
and is the highest diversion of 
any state in the nation. Louisi- 
ana restored to state highway 
purposes lic per gal. of gasoline 
tax which was previously di- 
verted to poor relief. 


‘Car-Over-Cab’ Killed 


Bills in New York and Ken- 
tucky to prohibit ‘“car-over-cab” 


Possible New Wage- Hour Deal 


Seen For Petroleum Industry 


N. P.N. News Bureau 
WASHINGTON, July 30. 
The wage and hour division to- 
was concluding hearings 
preparatory to a determination 


day 


by Col. Philip Fleming, wage- 
hour administrator, which, 
among other things, will dis- 


close whether the labor depart- 
ment regards 
redefinition of regulations 
on administrative executive and 
for the 


as necessary a 
its 
professional employes 
oil industry. 

Sole witness from the oil in- 
dustry at the final hearings has 
been Clare] B. Mapes, Tulsa, 
executive secretary, Mid-Conti- 
nent, Oil and Gas Assn., who 
stressed need for redefinition 
of the existing wage and hour 
regulations in transportation 
operations of the oil industry. 

Mr. Mapes told the presiding 
officer, Harold Stein, that the 
wage and hour problems of the 


petroleum industry will be 
largely solved if  border-line 
cases are eliminated and the 


2A 


right categories of administra- 
tive, executive and professional 
workers established. 


As an example of the need 
for new regulations for oil 
transportation operations, Mr. 


Mapes presented in detail the 
problem of the district gauger. 
Mr. Mapes, at previous hear- 
ings in April and June, had pre- 
sented the oil industry’s need 
for new wage and hour defini- 
tions from the standpoint of 
marketing and extractive op- 
erations. 

When Colonel Fleming will is- 
sue his new definitions of ad- 
ministrative executive and pro- 
fessional employes or whether 
they will alter the petroleum 
industry’s situation, wage and 
hour officials could not say. 


Maryland Receipts Rise 


BALTIMORE, July 27.-Gaso- 
line tax collections in May 
amounted to $1,090,740 accorda- 
ing to official reports. This was 
almost five percent above the 
amount collected in May 1939, 
which was $1,039,328, under the 
four cents per gal. tax. 


operations were killed, and bills 


for regulation of motor fuel 
transportation, including eali- 
bration of tank trucks’ and 
municipal regulation of tank 


wagon operations on city streets 
were killed in New York and 
Virginia. 

Regulation of retail sales of 
motor fuel, including prescrip- 
tions for price-posting, was pro- 
vided in Alabama and Rhode 
Island. 

Investigation into drilling of 
oil and marketing of petroleum 
products was authorized by 
Virginia legislature. 


Turner Valley 
Crude Hiked 5c 


Special to N.P.N. 
TORONTO, July 27.—Produc- 
ers in the Turner Valley (AI- 


berta) field are getting a nickel 
per bbl. more for their crude 
following a horizontal 5c ad- 
vance in its crude postings an- 
nounced by Imperial Oil, Limit- 
ed. 

Imperial’s increased postings, 
which were effective July 18, are 
3c a bbl. short of the increased 
prices favored by the McGilliv- 
ray Royal Commission report. 
Commission had recommended 
an increase to $1.28 per bbl. for 
43-43.9 gravity oil, but the Al- 
berta government disapproved 
and a compromise was struck, 
it was said. Imperial’s new 
price for this grade is $1.25 per 
bbl. 


The government, according to 
reports, does not want to give 
refiners any reason for increas- 
ing gasoline prices, or to 
strengthen them in resisting the 
government’s demand for lower 
gasoline prices. 


Want 


Meanwhile, the Alberta Pe- 
troleum Assn. is continuing to 
press for the full 8c increase in 
crude prices favored by the com- 
mission, according to reports 
here, and wants it made retro- 
active to July, 1939, when the 
pipeline rate reduction, which 
assertedly justified the price 
boost, went into effect. 


This is the first change in 
Turner Valley crude prices by 
Imperial since Jan. 5, 1938. The 
company’s new schedule begins 
with $1.05 per bbl. for 33-33.9 
gravity oil, with 2c per degree 
of gravity differential up to 
$1.67 for 64 gravity and over. 

Imperial’s crude naphtha price 
is unchanged at $2.14 per bbl. for 
65 gravity and higher. Absorp- 
tion gasoline prices also are 
unchanged at $1.94 per bbl. for 
90% recovery, 20-lb. Reid vapor 
pressure; and $2.08 per bbl. for 
90% recovery, 17-lb. Reid vapor 
pressure. 


Producers More 


NATIONAL 





ICC’s Safety Rules 
Postponed 2 Months 


N. P.N. News Burea: 
WASHINGTON, July _ 30. 
Private carriers will be subjec: 
to safety regulations prescribe: 
by the Interstate Commerc 
Commission starting Oct. 1, in 
stead of Aug. 1, due to disa 
greement over certain of thi 
rules, it was announced today. 


ICC in May determined pri 
vately-owned trucks, operatin; 
in interstate commerce, mus 
conform to the standards of 0; 
erating safety for both drivers 
and equipment previously 0) 
dered to cover for-hire carrie) 
after Aug. 1. 

Meanwhile, according to th 
Bureau of Motor Vehicles, 
“couple of petitions’ have been 
filed with the ICC asking modi 
fications of one or two of the 
safety regulation rules, as they 
would apply to private carriers 
ICC, therefore, has decided to 
postpone the effective date fo 
3 months to permit a determina 
tion of the controversy. 


587,000 Bbl. Quota 
Set for California 


N. P.N. News Bureau 


LOS ANGELES, July 27. 
California crude_ production 
quota for August, under the 


voluntary curtailment program, 
was set at 587,000 barrels daily 
by the conservation committee 
of California oil producers at 
its meeting today. 


This figure is 1723 barrels per 
day more than the July quota 
but 11,400 barrels per day less 
than the Bureau of Mines fore- 
east of August demand for 
California crude. 


Commenting on this discrep- 
ancy between its demand esti 
mate and that of the Bureau 
of Mines, the committee ex- 
plained that its own policy had 
always been to maintain a fairl- 
ly constant figure for Califor- 
nia production and that, over 
the period of a year, its esti- 
mate would closely approximate 
that of the Bureau of Mines, 
without the mechanical difficul- 


ties incident to wide monthly, 
fluctuations. 
‘Gas’ Tax Collections Up 


In South Carolina 


COLUMBIA, S. C., July 27. 
June tax collections of $1,152.- 
027, under the six cents per gal 
tax here, were more than seven 
percent above June 1939 col 
lections of $1,066,890. January 
June 1940 total, $6,587,091 was 
nine percent above. January 
June 1939 total, $6,032,011. 
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Lightweight Tractors Using Gasoline 


Grow in Favor with Farmers 


| oe of the 
light weight, automotive type tractor, 
with the same kind of engine the farm- 
er has in his passenger car, has brought 
about nearly a 50% increase in the to- 
tal number of tractors in use on U. S. 
farms over the last 5 years. 

These new high compression engine 
tractors are changing the nature of the 
oil companies’ farm market, for they 
use the same fuel and lubricants the 
farmer uses in his passenger cars and 
trucks. Serving the farm trade is thus 
being simplified for the oil company 
and its rural customers. 


There are said to be about 1,800,000 
tractors on our farms today. A year 
ago, the total number was 1,577,000. 
About a third of those in use now are 
of the high-compression type, although 
they have been on the market only 
from 4 to 5 years. 


Individual manufacturers tell NA- 
TIONAL PETROLEUM NEWS their 
sales of these models this year will 
be from 15 to 25% larger than in 1939. 
Some authorities believe the constant 
improvements being made in tractors 
for use on small farms, will double the 
present number during the next 5 
years. 


Fuel of 70 octane gasoline or better 
for the new tractors, is recommended 
by most manufacturers. Gasoline con- 
sumption, on most models, will average 
1 gal. an hour. Actual consumption 
will vary with the kind of work the 
tractor is doing. International Har- 
vester Co. says of their fuel economy: 
“On 1 gal. of fuel, the tractor will plow 
up to 1 acre, depending on soil condi- 
tions, or disc, 2.25 to 3 acres, or plant 
2 to 4 acres of corn. They will culti- 
vate 2 or more acres of corn, or cut 
2.5 to 3 acres of hay; shell 200 to 300 
bushels of corn, or haul a loaded wag- 
on 11 to 14 miles.” 


Estimates of the total number ot 
hours these new type tractors are being 
operated over a year, range from 500 to 
900 hours. The average of estimates to 
NPN, is 600 hours, thus making the av- 
erage annual consumption of the new 
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The adaptability of the new small tractors to planting and cultivating row crops 
such as the lima beans above, is bringing about their widespread use on small farms 


of less than 100 acres. 


This low-priced model of the International Harvester Co. weighs 


about 1700 lbs., is 106 in. long, has a 10-mile fourth forward speed which allows it to be 


used as a transport unit. Power 


tractors around 600 gals. This is much 
less than the fuel consumption of the 
earlier, heavier tractors, although thei) 
horsepower is about the same. On the 
basis of a survey made by the Ethy! 
Gasoline Corp. in 1938, in conjunction 
with 40 farm journals, average fuel 
consumption per tractor was 1070 gals. 

However, tractor manufacturers say 
the yearly fuel consumption of the 
new tractors will increase. They 
point out that their high road speeds, 
and the fact that the tractor can oper- 
ate other farm machinery, through a 
power take-off, or off the pulley, will 
lead to farmers finding many uses for 
them, even in the winter. 

At present, the 600,000 high-compres- 
sion tractors on farms, on an average 
consumption of 600 gals. a year, create 
a market for 360,000,000 gals. of reg- 
ular grade gasoline or better, or about 


supplied by 
head gasoline 


a 4-cylinder, valve-in- 
engine 


8,500,000 bbls. Farmers in this country 
also own 1,250,000 trucks and nearly 5,- 
000,000 passenger cars. The _ trucks 
make a market for about 27,000,000 
bbls. of gasoline and the passenger cars 
for nearly 60,000,000 bbls. So the farm 
market this year for gasoline from the 
3 types of vehicles designed to operate 
on this fuel, will amount to around 95,- 
500,000 bbls. 


However, an increasing proportion 
of the 1,200,000 standard type tractors 
are now operating on regular grade 
gasoline. More operators of the small- 
er standard tractors are changing from 
kerosine or distillate, to regular grade 
gasoline, manufacturers say, as the 
greater efficiency of these _ tractors, 
when using gasoline for fuel, is more 
widely recognized. One manufacturer 
says that 4 out of 5 tractor owners to- 
day are using gasoline as fuel. An- 








other says that, in some states, 75‘ 
of the low-compression tractors a 
running on gasoline. 


( 
re 


If, for the entire country, two-thirds 
of the 1,200,000 standard tractors are 
running on gasoline, on the basis of 
1070 gals. annual consumption for 800,- 
000 tractors, this would make their 
total annual consumption 856,000,000 
gals., and would add this amount, 20,- 
006,000 bbls., to the above total of 95,- 
500,000 bbls. of gasoline consumption 
estimated for 1940 by high compression 
tractors, trucks and passenger cars on 
farms. This would be nearly 20% of 
the total estimated market for motor 
fuel in this country, in 1940, of 577,- 
000,000 bbls. 

The new tractors are 4 and 6-cylin- 
dered and weigh from 1700 lbs. to over 
2000 Ibs. For comparison, a Chevrolet 
salesman’s coupe weighs over 3000 lbs. 
The tractors sell for as low as $25 per 
horsepower, half the price per horse- 
power of 4 years ago. Ford’s new trac- 
tor, for example, rated at 23 brake 
horsepower, sells at $585 at the Dear- 
born, Mich., factory. 


Compression ratios of the automo- 
tive-type models being sold this year, 
as reported to NATIONAL PETROLE- 
UM NEWS by manufacturers, range 
from 5.85 to 1 to 6.7 to 1. This com- 
pares with an average compression ra- 
tio in the 1940 model passenger cars of 
6.4 to 1. One explanation of the higher 
compression ratio in the tractors is 
that, since they operate principally in 
low gears, higher compressions can be 
used, on regular grade gasoline of to- 
day, without the Knock that comes in 
passenger cars under a sudden pull, as 
hill climbing, when driven at high 
speeds. 


The new tractors are being constant- 
lv improved for use in tending row 





Auxiliary gasoline engines 
pick-up balers (above) combines and corn pickers 
the power takeoff from the tractor. 
it operates, runs at a fixed speed, regardless of the forward travel speed of the tractor 


are now 


which pulls the baler. 


bines 


crops on farms as small as 50 and 60 
acres. They pull plows, planters and 
cultivators. With their rubber tires, 
they haul loads on the highway at 
speeds up to 18 miles an hour. Off 
power takeoffs, they operate binders, 
small combines and corn pickers. Off 
belt pulleys, they operate wood cut- 
ting, food grinding and other machi.- 
ery. 

Even a year ago, only part of the 
tractor manufacturers were putting out 
the new model tractors. Today, practi 
cally every large manufacturer is mak- 


Effect of New Small Models on Tractor Growth on U. S. Farms 
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The rapid increase, starting in 1936, in the total number of tractors on farms in thi: 
country is due principally to the introduction of the small, high-compression, automotive- 
type tractors. There are now 600,000 of these tractors in use, about one-third of the 
total number of all types. Data on total number of tractors is from the U. S. Dept. of 
Agriculture; that on the new type tractors from estimates made by manufacturers to NPN 
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farm machinery as 
in place of operating them from 


such powered 


This separate power unit, mounted on the machine 


The power units are 4-cylinder, 14 to 16 horsepower engines 
which consume from three-quarters to 1.5 gals of gasoline an hour 


Small balers 


com- 


and corn pickers are operated from the power takeoff of the tractor 


ing a high compression model, recom- 
mended to operate on the same motor 
fuels and lubricants the farmer uses 
in his passenger car. A few manufac- 
turers build small tractors to operate 
either on gasoline or kerosine or distil- 
late. When the purchaser says he in- 
tends to use the heavier fuels, tractors 
have a different piston, to lower the 
compression ratio, a different carbure- 
tor and the manifold is heated from 
the exhaust. 


Most manufacturers, however, rec- 
ommend that the tractors operate on 
regular grade gasoline. They show 
data on the lower cost and greater ef- 
ficiency of the high compression trac- 
tors, using gasoline, as compared with 
the earlier models using kerosine or 
distillate. 


Even smaller than the smallest new 
type tractors which provide a seat for 
the driver, is the modern “garden” 
tractor. Here the operator walks be- 
hind and guides the machine with 
handles like those on the old fashioned 
horsedrawn plow and cultivator. These 
are useful for seeding and cultivating 
on estates of a few acres, on truck 
farms and for supplemental use on 
farms where other tractors are in use. 


“ea 


The garden models range in horse- 
power from 3.5 to 4.5, about half the 
horsepower of the smallest model trac- 
tors where the operator has a seat. 
They weigh from 250 to 500 lbs. and 
sell up to $175. They have a single- 
cylinder, 4-cycle, vertical engine and 
the larger models consume 4 gals. of 
gasoline in 10 hours of work. They 
have the same engine as the power 
lawnmowers to be seen in parks and 
country estates. 


The modern farm tractors have effi- 
cient power takeoffs that enable them 
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Make it Dubbscracked 


If your trade is calling for 
more gasoline you dont have to 


run more crude oil to produce it 


Make the biggest possible 


yield of gasoline from the crude 
you do run—any crude 


Dubbscracking is the way to 
do that—and your customers 


will like Dubbscracked gasoline 





ity Dubbs Cracking Process 
& ‘ 3 Owner anc 1 Licensor 


Universal Oil Products Co 
Chicago, Illinois 








weight of the modern 


The light 
to positions around the barn where they ope 


jrinders, and other machinery that pert 


to pull in the fields, and at the same 
time operate such farm machinery as 
combines, pick-up balers, corn pickers, 
among others. The operating power 
transmitted to the machine varies with 
the speed of the tractor engine, how- 
ever. To overcome this disadvantage, 
auxiliary gasoline motors are now pro- 
vided, which can be mounted on the 
combine or baler and supply a steady 
flow of power, regardless of the speed 
of the tractor engine. 

These auxiliary motors, as supplied 
by one farm machinery house, are 4- 
cylinder, 3 in. stroke by 4 in. bore and 
from 14.5 to 16.5 horsepower. They 
weigh 580 Ibs. and use from three-quar- 
ters to 1.5 gals. of gasoline an hour. 


Advantages of Gasoline 
As Tractor Fuel 


Use of gasoline as tractor fuel 
makes possible higher compression 
engines, which give increased pow- 
er without additional weight. 

With gasoline, a cold manifold 
can be used, which means a cooler, 
heavier air-fuel mixture is breathed 
by the engine, which also results in 
increased power. 

With gasoline, more complete va- 
porization avoids dilution of the 
crankease oil with unvaporized fuel 
and the oil does not have to be 
changed as frequently as when 
heavier fuels are used. 


Thus the fuel economies of the high- 
compression tractor engines, running 
on regular grade gasoline, were 
summed up in a recent article in the 
Ford Feld Magazine, entitled, ‘“Gaso- 
line vs. Distillate -Which Fuel is Best 
for Tractors?’ This article was pub- 
lished shortly after Ford’s new high- 


tractor on 


rat 
srate 





rubber tires, make it easy to move them 
off a belt pulley, ensilage cutters, feed 


chores formerly done by hand 


compression farm. tractor intro- 
duced early last winter. 

“The amount of power that a trac- 
tor engine will produce depends in 
general on the size of the engine, the 
speed at which it turns, the pressure 
of the burned fuel and air mixture,” 
this article states. “Obviously, _ it 
would be impractical to increase the 
power of the present tractor engine by 
increasing its size. The trend is the 
other way—smaller engines without 
sacrifice of power. 


Was 


“Likewise, to increase its maximum 
operating speed would require that 
practically all the gear ratios be 
changed so as to give the correct oper- 
ating speeds for drawbar work. How- 
ever, it is practical to increase power 
output by increasing the pressure of 
the burned gases in the cylinders and 
this is what the Ford engineers have 
done. They have designed a modern, 
highly efficient, high-compression en- 
gine which squeezes more power out of 
every drop of fuel.” 

One disadvantage of the low-grade 
fuels in tractors is their lack of vola- 
tility, this article points out, going on 
to say: “In order to vaporize kerosine 
or distillate, a tractor has to have a 
special hot manifold. By carrying part 
of the exhaust gases around the intake 
manifold, the mixture of air and fuel 
going into the combustion chamber is 
heated to a temperature 100 or 200 de- 
grees higher than that of a sizzling 
summer day. 

“Even then the heavier parts of the 
fuel are not always vaporized and com- 
pletely burned. The net result of heat- 
ing the manifold is that the mixture 
of air and vaporized fuel is also heated 
and becomes lighter. The aim of a 


good engineering designer is to keep 
the entering air as cool as possible, be- 





cause the cooler the air-fuel mixture 
before combustion, the more power will 
be produced. 

“An engine can take in only a cer- 
tain volume of air-fuel mixture, but a 
given volume of cold mixture weighs 
more than an equal volume of hot mix- 
ture, and the power that is produced 
depends on the weight of the mixture 
that is used. Because gasoline vapor- 
izes quickly and easily, at relatively 
low temperatures, a cold manifold can 
be used and cooler, heavier air is 
breathed by the engine. The result in 
a tractor is an increase in engine power 
in many cases of as much as 10 to 12%. 
So a low-compression tractor loses 
power, not only because the fuel can’t 
be squeezed tightly, but because the 
heated manifold cuts down the power 
output.” 

Another reason given for the great- 
er efficiency of gasoline as tractor fuel 
was that the lack of vaporization of the 
lower grade fuels led to dilution of the 
crankease oil and the oil had to be 
changed much more frequently than 
with the high compression tractors. 

This article also described a series 
of tests running over 2 years made on 
a low-compression tractor burning dis- 
tillate and a high compression tractor 
burning regular grade gasoline. One 
series was run in the laboratory and 
another series outside under all kinds 
of atmospheric conditions. The results 
were thus summarized in the Ford 
Field magazine article: 

“When all the data had been com- 
piled it was found that the gasoline- 
burning tractor had developed 25 to 
30° more power than the distillate- 
burning machine. And what is more, 
it did the same unit of work on 18 to 
20° less fuel.” 

Other tests of the 2 types of tractors 
were referred to by R. W. Hautzen- 
roeder, chief engineer of the Fate-Root- 
Heath Co. of Plymouth, O. He wrote 
NATIONAL PETROLEUM NEWS: 
“Our own tests have proved that the 
overall operating cost of a high-com- 
pression tractor operating on regular 
automobile gasoline (70 octane or bet- 
ter) is considerably less than a low- 
compression tractor operating on kKero- 
sine or distillate. The kerosine or dis- 
tillate tractor does not show economy 
unless the cost of the low-grade fuel is 
less than 30% of the cost of gasoline, 
based on 700 hours’ operation per year 
(average small farm).” 


Frequent Changes 
Of Oil Advised 


SAE 30 motor oil for summer 
SAE 20 for winter 
SAE 10, in extreme cold 


These are the general recommenda- 
tions of the manufacturers for crank- 
case oil for the new high compression 
tractors. 

Another recommendation to tractor 
users is to make sure a clean container 
is used for the oil and thus avoid pos- 
sibility of contamination of the oil in 
the engine from this source. 

The crankcase oils now advised for 
the new model tractors are lighter than 
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49% INCREASE IN CAPACITY 
by Leading Lubricating Oil Manu- 


facturers puts Seal of Approval on 
MEK-Benzol Solvent Dewaxing 


THE FACT that seven leading lubricating oil 
manufacturers licensed to use the MEK-Benzol 
solvent dewaxing process have increased their 
installed capacity 45% within 2 years is impor- 
tant to every refiner. 

What better proof is there of the ability of 
this process to produce highest yields of fully 
dewaxed oil from a wide variety of wax-bearing 
stocks at low cost than the satisfaction of these 


users — expressed in increased use ? 





TEXACO DEVELOPMENT CORPORATION 
A Subsidiary of The Texas Corporation 


26 Journal Square e Jersey City, N. J. 









































those used in the earlier tractors. The 
SAE 20 and 10 grades are those the 
farmer uses in his own passenger car. 
One tractor manufacturer recommends 
using SAE 40 oil when the temperature 
is over 85 F. for any length of time. 
Twelve gallons of crankcase oil a 
year is average consumption for the 
new tractors, manufacturers tell NPN. 
Most of them recommend a change at- 
ter 60 hours of use under normal oper- 
ating conditions, more frequently if 
they are operating in a dust-laden at- 
mosphere. Ford says, if the cartridges 
in the oil filter on his new model are 
changed as needed, the crankcase need 
by drained only twice a year. Crank- 
case capacities range from 4 to 6 ats. 
With the tractor models using distil- 
late or kerosine as fuel, a crankcase 
drain is recommended after 40 hours 
of operation, by most manufacturers. 


TRANSMISSION case capacities of 
the new tractors run 5 to 6.5 gals. for 
most models, with 1 or 2 taking only 3 
gals. In all cases SAE 140 is recom- 
mended for summer. For late model 
passenger cars, SAE 90 is reeommended 
for summer and SAE 80 for winter. 

Recognizing that the increasing tend- 
ency to use these tractors during win- 
ter, some manufacturers recommend 
that SAE 90 transmission lubricant be 
used then. Others state that, if the 
tractor is used only intermittently and 
for light work in the winter, 1 gal. of 
the 140 grade should be drained and 
the transmission case be brought up to 
capacity with 1 gal. of SAE 10 W en- 
gine oil or ice machine oil. Where the 
case is not drained in the fall and filled 
with a winter grade of lubricant, com- 
plete draining and refilling is recom- 
mended once a year, or after 600 work- 
ing hours. 

The tractor manufacturers are em- 
phasizing the importance of the tractor 
owner securing the proper grade and 
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up to 18 miles 





he tractor 


natic-tirea 


quality of lubricants to reduce the wear 
and increase the efficiency in use of 
the new models. 


“Only the best grade of well-refined 
crankcase oil should be used,” says the 
operator’s manual of the J. I. Case Co. 
new models. ‘The best assurance of 
getting this quality oil is to purchase 
it from a reliable oil dealer in your 
home community, or from a reputable 
oil company. Lo not use a heavier oil 
than is recommended, nor one that is 
poorly refined, as such oils cause gum- 
ming of valves and pistons and their 
use results in loss of compression and 
possible damage, such as scored cylin- 
ders or burned out bearings.” 


“Use only oil of high quality of the 
correct viscosity,” states the Allis-Chal- 
mers manual. “The best assurance of 
securing such oil is to purchase the 
better grade manufactured by a de- 
pendable oil company, which has an 
established reputation for quality prod- 
ucts and whose success depends upon 
maintaining such quality.” 


“Frequent and regular oil changing, 
together with the use of good oil, is 
the cheapest insurance against expen- 
sive repairs. Drain oil more frequent- 
ly in cold weather,” says the Avery 
Farm Machinery Co. manual. 


“The best assurance of quality or 
character of oil is to use an oil pro- 
duced by a reputable company and sold 
by a reliable dealer,” states the manual 
of the Massey-Harris Co. It adds a 
note of warning on the need for more 
frequent drains when conditions are 
such that dust might be getting into 
the oil. “When operating conditions 
are extremely dusty, the oil should be 
changed more often. If the oil shows 
signs of containing grit or dirt, it 
should be changed immediately and the 
oil filter should be serviced and extra 
attention given the air cleaner.” 


One tractor maker urged the impor- 
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the new model farm tractors is 
tired, can be 
farm wagons 


this purpose 





tance of the farmer keeping his tractor 
oil in clean containers. “Keep the oil 
and grease where it is clean,” states 
the Oliver Farm Equipment Co. man- 
ual. “Use clean containers. Do not 
carry oil to the field in an open con- 
tainer.” 


On this same point O. E. Eggen, 
chief engineer of the Oliver company 
told NPN that his company found, in 
many cases, dirt was getting into the 
tractor engine by means of the oil con- 
tainers. “It is difficult for the farmer 
to keep clean containers, therefore they 
are turning to using sealed cans at each 
refill,” he wrote. 


“Use only the best grades of iubri- 
cating oil in the engine,” says this com- 
pany’s manual. “It runs at a high 
temperature, as it is negjrly always 
pulling a full load. Do not judge the 
quality of oil by the price. A great 
deal of engine trouble can be traced 
directly to the use of oils and greases 
unsuitable for tractor lubrication. The 
importance of good, clean lubrication 
cannot be overestimated.” 


New Era in Farming 
With Modern Tractors 


The development of the small, but 
more efficient tractor, will make 
farming more practical on small acre- 
age and will strengthen the position 
of the so-called “family” farm, whose 
members make a living from their 
soil without hiring outside help. 


Scientists will develop industrial 
uses for new crops which can be 
profitably grown by mechanized op- 
erations, and which will greatly in- 
crease the total market in this coun- 
try for farm products. 


These statements represent the views 
of various authorities on the changes 
in farming in this country which will 
be brought about through the improve- 
ments in tractors and other power 
equipment for agricultural operations. 
With these changes, will come a grow- 
ing market for the oil industry’s prod- 
ucts on farms. 


One authority predicts that the num- 
ber of tractors in use on U. S. farms by 
1946 will be double that of today and 
that great changes in the fundamental 
nature of farming will have taken 
place. Along the same line, Henry 
Ford, who last winter introduced his 
high-compression tractor, says the de- 
mand for farm products will constant- 
ly increase as science, through chem- 
istry, devises greater use for farm 
crops in industry. He cited the wide- 
spread use of soy beans in developing 
plastics and said plastic material made 
from farm produce has been shaped 
into automobile body sections which, 
under test, have proved stronger than 
sheet steel. 


Ford believes that farming will be 
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Your GMC Dealer offers the exact type of cab-over 
POWERED engine truck you need, in all capacities from 1'4-tons 


WITH AMERICA’S to 15-tons. Most models are lowest-priced in the 


industry. All models give you important GMC 


features found in no other truck. All have GMC 
BALL-BEARING Friction-Free Steering which 
é reduces steering effort as much as 57%. All have 
GMC’s roomy, insulated, well-ventilated Rider 
Ease Cabs, with new improved accessibility to engine 
and chassis. GMC’s use of valve-in-head engines 


greatly simplifies valve grinding operations. GMC 


TRUCK ENGINES Syncro-Mesh Transmissions (in all heavy-duty 


models) make gearshifting as easy as in your car. 
See GMC—the truck of value! 


Time payments through our own YMAC Plan at lowest available rates 


GMC TRUCKS ©: 


- DIESEL 
ONLY GMC OFFERS ALL THIS EXTRA VALUE 


SUPER-DUTY Valve-in-Head Engines * FRICTION-FREE Steering « SYNCRO-MESH Transmissions 
(standard in all heavy-duty models) ¢ RIDER-EASE Cabs with form-fitting seats and QUICK- 
VISION Instrument Panels « SEALED-BEAM Headlamps with separate parking lights 




















JULY 31, 1940 5 F | 








revolutionized with low-cost machinery 
and that, in many sections of the coun- 
try, it will decentralized, with farmers 
making a good living on a smaller 
number of acres, in addition to pro- 
ducing their own food, and having 
time for other occupations. 


These same views were expressed by 
farming authorities who appeared be- 
fore the Temporary National Eco- 
nomic Committee, at its hearings in 
Washington. The committee thought 
the subject of the technological prog- 
ress in farming was significant enough 
to schedule it for important hearings. 
Said Fowler McCormick, second vice 
president of the International Har- 
vester Co.: 


“There are in the U. S. about 6,- 
800,000 farms of which the great ma- 
jority are family-size farms operated 
without hired help. The U. S. census 
figures indicate that only about one 
farm out of 7 has hired help. In the 
1920 decade most of the tractors were 
used on the larger farms, with the 
exception of the specialized small fruit 
and vegetable farms. This was largely 
because one-plow tractors were not 
available and many farmers who would 
like to have farmed with tractors did 
not feel justified in making the invest- 
ment required for a two-plow tractor 
and its tools. 


“Because of the situation, some dire 
prophesies were made that farm me- 
chanization would lead to corporate 
farming and the elimination of the 
family farm. The development and 
production of the one-plow tractor and 
all of the small-tool equipment to go 
with it, reflects the determination of 
the family-size farmer to remain in 
business and his desire to share in the 
benefits of mechanization. Only in re- 
sponse to such a demand could the 


many small tractors and the many 
tools to go with them, have been de- 
signed, produced and marketed. The 
small farmer wanted an automobile 
and in many cases had one, purchased 
perhaps in the second-hand market. 
Not needing his horses on the road, he 
wanted to do away with the care and 
expense of horses on the farm and en- 
joy the savings in time and shorter 
hours made possible by the use of im- 
proved farm machinery. 


“With the mechanized equipment now 
available for small and medium-sized 
farms, it seems reasonable to believe 
that the family farm which has often 
been called the backbone of our nation, 
will still stand and perhaps be in a 
stronger position than ever.” 


Data presented before the Tem- 
porary National Economic Committee 
hearings showed the growing import- 
ance of the farm market to the oil 
companies and the tractor and farm 
implement manufacturers. According 
to a study made in 1931 by the U. S. 
Dept. of Agriculture, farmers spent 
4c out of every dollar of their expenses, 
to operate tractors, trucks and passen- 
ger cars, the big share of which was 
for fuel and lubricants. While the 
actual figure for today was not avail- 
able, it would undoubtedly be much 
higher because of the far greater num- 
ber of automotive vehicles now used on 
farms. 


As indicating this, figures were given 
which showed that, in 1932, out of 
gross farm income of $5,562,000,000, 
expenditures for tractors, farm imple- 
ments and repairs were $95,000,000, 
or 1.7%. In 1939, with gross farm in- 
come $9,100,000,000, these expenditures 
were $422,000,000 or 4.9%. In 1937 and 
, respec- 


38, they were 5.6% and 5.1% 
tively, of gross farm income. 
















































































25% More Old Cars 
Traded In Last Year 


The American people traded in 25% 
more old cars, for new and used auto- 
mobiles in 1939 than the previous year, 
reports the American Petroleum In- 
Gustries Committee. Last year 89% 
of the new automobiles and 59% of the 
used cars sold by automobile dealers 
involved the trading in of used cars 
as a part of the purchase price. Ten 
years ago, in 1929, trade-ins figured in 
only 73% of new car sales and 46% 
of used car sales. 


“Expanding automobile ownership 
has narrowed substantially the number 
of non-car-owning families in the 
United States, with the result that most 
automobile purchasers now have an 
old car to trade in. Two out of every 
three families in the United States own 
motor vehicles,” says the committee. 
“A car may have 5 or 6 owners before 
it is retired from the road.” 


Used car buyers in 1939 outnumbered 
new car buyers two to one, so that two 
out of every three automobiles sold 
last year were used cars. Most of 
the used car buyers have incomes of 
less than $30 a week, and nearly two- 
thirds of such used car motorists use 
their vehicles in earning a livelihood. 


Private Flying Exceeds 
Scheduled Flights 


Private flying in the United States 
last year covered about 182,000,000 
miles, more than twice as much as the 
82,554,239 miles flown by the scheduled 
airlines, and transported 1,640,000 pas- 
sengers, almost as many as the 1,717,- 
090 carried by the airlines. 





The vastly-growing importance of 
personal flying by Americans is re- 
vealed in other 1939 statistics; 12,430 
private aircraft compared with 400 on 
the scheduled airlines; 30,067 certifi- 
cated pilots in private flying against 
1,197 employed by the airlines. The 
private aircraft figures include private- 
hire fliers as well as solo fliers, but 
licenses in the latter classification alone 
amounted to 21,787 last vear. 


Fuel consumption figures for 1939 
are not yet available, but, although pri- 
vate flying accounted for twice as many 
miles, it is probable that fuel consump- 
tion by the scheduled airlines was 
about five times as great. The much 
larger and more powerful planes used 
by the airlines are, of course, the rea- 
son for the greater per-mile consump- 
tion. Low fuel cost in the United 
States, compared with other countries, 
has been one of the most important 
reasons for the extremely rapid devel- 
opment of private flying in this country. 
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This article is about three conflicting 
ideas. 

These ideas have clashed so vigor- 
ously that in the past few years they 
have cost the oil marketing division of 
our industry hundreds of millions of 
dollars. They also have brought on 
many heated discussions, have helped to 
send the industry on its unfortunate 
trip to Washington for an oil code 
in 1933, assisted in bringing about the 
famous Madison oil cases. 

This article is also in answer to two 
readers of NATIONAL PETROLEUM 
NEWS who, in considerable anger, 
have written to the editor their protests 
at previous articles and editorials. 

The three conflicting ideas are: 


1--Selling so-called nen-advertised 
gasoline and oil at a fixed dif- 
ferential below the nationally- 
advertised competing brands. 


to 


Selling nationally advertised 
brands at a price that will not 
lose gallonage to the non-ad- 
vertised gasolines and oils com- 
peting at a lower price level, 
and yet will produce a_ profit. 


3-—Allowing a fixed commission 
or margin off the final sales 
price that does not vary no 
matter how low the price goes. 


The two subscribers’ letters in an- 
swer to which we offer this article are: 
FROM THE NON-ADVERTISED DIF- 
FERENTIAL SELLER: 

John F. Alberts, operates as Alberts 
Super Service, Ine. at 501-503 E. Wis- 
consin avenue, Oconomowoc, Wis. In 
addition to wholesale and retail oil 
and gasoline, Mr. Alberts is a Pontiac 
and United Motors sales and service 
agency and furnishes complete motor 
service. He advertises as “Home 
Owned and Home Operated.” Mr. Al- 
berts wrtes 

“In your issue of May 1st on page 
15 you quote ‘The weak and foggy 
thinking and the blind indulge in 
price cutting.’ 

“For the past 12 years we have 
very successfully operated a_ track- 
age station known as Alberts Super 
Service. We have always undersold 
the major oil companies in order 
that we might sell our non-adver- 
tised products. 


By Warren C. Platt, Editor 


“If you have any conception 
whatsoever that I am Weak, Foggy 
Thinking or Blind, why not stop in 
some time and say so straight to my 
face. I notice your company was not 
the least backward in accepting our 
check for a_ subscription to your 
SUPER-SUPER-‘WHITE PAPER.’ 


“Our subscription has still some 
time to go before expiring BUT I 
AM GIVING YOU NOTICE TO 
STOP SENDING YOUR PAPER 
IMMEDIATELY. The balance of 
the subscription price you can keep 
as you may be very much in need of 
a few pennies very shortly judging 
from the kind of trash you are com- 
peled to print.” 


FROM A COMMISSION AGENT OF 
A NATIONALLY-ADVERTISED 
BRAND: 


A. W. Townley, is agent for the 
Standard Oil Co. of Indiana at Beards- 
town, Ill. We reproduce on this page 
the three newspaper advertisements 
he refers to. Mr. Townley writes— 


“Having been a commission agent 
for the Standard Oil Co. of Indiana 
for sixteen years I cannot refrain 
from replying to the many com- 
ments in your publication damning 
the agents of our company and re- 
joicing in the fact that our commis- 
sions are being lowered. 

“In this section, at least, our rates 
are lower than than those of other 
major oil company agents and in 
all cases are too low to permit the 
disrupting of prices by sharing it 
with the customer. 

“For over a year we have been 
competing with a jobber with prices 
2 to 3 cents below our prices. Dur- 
ing that time we have only had a 
subnormal price for six weeks and 
then we have been at least 1 cent 
above his price during this time. 

“T have lost accounts to jobbers 
who have given the customer more 
rebate than my commission rate, 
but he was a jobber and could do 
anything to disrupt the market. At- 
tached please find advs. quoting 
kerosine at 5'2c and gasoline at 10c 
tax paid. These prices are 4%¢c 
under our prices and they advise 
the farmers to bring their barrels 





Price Cutters— Or Price Sellers? 


and fill up at these low prices. I 
might add that many of my custom- 
ers did. What does this do to the 
market? How will reducing the 
agent’s commission help this condi- 
tion? 

“T believe there are just as many 
good business men among the com- 
mission agents as there are in any 
other group of oil marketers. Those 
in this section have done more to 
stabilize prices than any other group. 

“T cannot see how you expect to 
correct all the evils of the oil indus- 
try by reducing our commissions a 
fraction of a cent. 

“T have read your publication for 
several years to get the news of the 
oil industry but if the rest of your 
articles are as far from the facts 
as this series it is a waste of time.” 


Needless to say we would like to 


see every one in the oil industry al- 


ways make comfortable and jnstifiable 
profits no matter how they sell. But 
there are some methods of selling in 
the oil industry that are in direct con- 
flict and it looks as if those methods 
will have to fight it out unless the 
methods are modified on a live-and-let- 
live basis if that is always possible. 

But first, in regard to Mr. Alberts 
challenge as to a price cutter being 
weak and guilty of foggy thinking. 
Maybe the economists will not agree 
but we think there are two kinds of 
price cutting in the oil industry and 
also in other industries. Or rather 
we would call one price cutting and 
the other price selling. 

Price cutting, by our definition, is 
when the seller names a price and 
then cuts that price as the buyer ham- 
mers away at him with tales of how 
he can’t afford to pay any more, or 
can buy: it cheaper or of the other 
generally specious arguments that 
buyers are prone to use. Such a seller 
who chisels at his own quoted or post- 
ed price, we say is generally weak, 
even weak of mind and weak of spine. 
The buyer is generally a better man, 
a harder fighter than the seller is. 
Obviously, the seller’s thinking is fog- 
gy to say the least. 

Then there is the price seller, the 
man who makes the fact that his 
price is lower than his competitors’, 
quality considered, his chief argument 
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for soliciting patronage. This man, 
where he is successful, seldom if ever 
chisels his own quoted or posted price. 
As the vast majority of these price 
sellers in the oil industry are able 
business men they are firm on their 
own prices. 


Price selling has had a big vogue 
in many lines all over the country. 
There are the “5 and 10 cent” stores, 
the big chains of food stores that sell 
mostly their own brands of foods at 
prices figured on narrow margins and 
figured to be lower than all competi- 
tion. There are chain and single cut- 
price drug stores, arid many other 
such types of price selling. 

I have always had respect for the 
man who will set his own price and 
stay by it, whether that is below or 
above his competitors and whether 
I agreed with his fundamental phil- 
osophy always or not. 


Bor the price cutter I have no use 
for is the establishment that will offer 
a nationally advertised article at a 
cut price, at way below even what the 
store paid for that article in order to 
kid the customer into thinking that 
they are so wonderfully able as buyers 
and store managers, that they can 
justify such cut prices, when as a 
matter of fact, the cut price on the 
nationally-advertised articles is only 
to coax the customer into the stores, 
lull him into a false sense of security 
and sell him an _ unadvertised and 
generally poor quality article at a 
large percentage of _ profit. Even 
though some of our so-called leading 
merchants of the country run stores 
of this sort, they are putting over a 
plain fraud on the general public. The 
oil industry is remarkably free from 
such dishonest merchandising. 


But price selling or low-cost selling, 
backed up by good merchandise, the 
best of looking places of business and 
sound management, is continuing to 
develop in this country in many lines 
aS well as in the sale of oil and gaso- 
line. There are a large number of 
establishments that are the equal of 
those cf brand sellers or of non-price 
cutters. Price sellers came into exist- 
ence by selling at below the branded 
store’s price. They were able to do 
this by their discontinuing some fea- 
ture of service, which it appears many 
of the public were willing to forego 
for instance, charge accounts, home 
delivery and plenty of clerks to wait 
on one. 


In the oil business these sellers on 
price generally used the cash basis. 
The chief services they ignored were 
those that go with the carrying on of 
a general oil business, of supplying 
many small dealers, delivering to the 
farm trade and selling small industrial 
oil consumers. Oil companies do not 
have to carry on all these services but 
for a big oil company to discontinue 
them as unprofitable or try to raise 
all prices tO a compensatory basis, 
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OFFERED ~§ Everything 
on a Silver Platter 


This advertisement is based upon a ver- 


batim report from a Fleet-Wing jobber. 


“Their proposition sounded grand — guaranteed 


margins, financial assistance. 


They'd turn over their 


local retail outlets and commercial accounts. I was 


to take over their established gallonage, which added 
to my own, put us right out in front. 


‘It looked rosy. I was flattered. They sure needed 
me — and then I stopped to carefully examine the 
proposition. Yes, they gave me everything— 


“Everything BUT 


‘I'd done well with Fleet-Wing. 
With Fleet-Wing direct sales 
and advertising support, I had 
built up a good, sound business. 


I wasn’t the biggest gasoline 
marketer, but I was making 
money and running my own 
business. I'd hate to wake up 
out of afond dream a couple of 
years from now and find my bus- 
iness no longer actually my own 


INDEPENDENCE 


and that I was merely an ‘agent’ 
for someone else. 


‘‘Nope, I'll string along with 
Fleet-Wing. Good products, 
good service, fine cooperation, 
local support—that’s what I 
get —PLUS INDEPENDENCE.” 
If you are an _ independent 
jobber and want to remain in- 
dependent, there are some terri- 
tories still open in Fleet-Wing's 
marketing area. Write 


FLEET-WING CORPORATION 


Builders Exchange Building 


Cleveland, Ohio 
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would get it and the rest of the oil in- 
dustry into serious political and legis- 
lative trouble. 

But, above all, price sellers have 
had the advantage that a sufficiently 
lower price maintained over a period 
of time will attract an increasing vol- 
ume of business to every thousand 
dollars of investment which will re- 
duce the expense per gallon tremen- 
dously. There have been many large 
service stations advantageously locat- 
ed in large consuming districts that 
have run upward 100,000 gals. and 
even more than 150,000 gals. a month. 
When the price advantage has been re- 
duced sufficiently then this gallonage 


would fall away far more rapidly 
than it was accumulated. 

Here is where the foggy thinking 
of some of these price sellers come 
in. Most of these price selling oper- 
ators are fully aware of the perilous 
economic position of their present big 


gallonage. They realize that there is 
a limit to the volume of business they 
can take away from the other compan- 
ies and that these losers will eventual- 
ly reduce the price differential. 

But there are 
who insist that 
a certain fixed 
allowance for not nationally 
tising. These want the 
advertising companies to let them say 
what that advertising cost is and they 


some price sellers 
they are entitled to 
differential as 
adver- 





their 


nationally- 
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FARMERS! FILL UP NOW 


SHAPIRO OIL CO. 


1126 So. Ninth St. 











was 
and 


generally place it at 2c or even 3c a 
gallon, whereas the highest figure for 
the national advertising itself we have 
heard of was \%c per gal. Additional 
sales aids, merchandising men, etc. 
might run this cost up to %c or so 
a gallon. 

There have been costs-per-gallon 
figures for some station and even bulk 
plant operations of major oil com- 
panies that have been high but that 
has been due to the factor of gallonage 
volume. If these major company Sta- 
tions had the same gallonage as the 
price sellers their costs would be the 
same or perhaps even lower. It is 
fair reasoning to say that if these 
major stations were to cut to a dif- 
ferential of 2c below the price sellers 
price they would get the. gallonage to 
keep their costs per gallon low. But 
if the majors did that and got the 
volume they undoubtedly would get, 
then the price sellers costs would rise 
most perceptibly if not even astound- 
ingly. 

Major oil companies have been slow 
to cut their prices to the level of the 
price sellers because they have con- 
sidered the percentage of business 
done by those price sellers as too 
small to warrant starting a price war. 
Besides when a major oil company 
meets a local cut price that major 
must apply the new cut prices to all 
of its stations and gallonage and not 
just to the stations near the price 
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seller. That spreads the cut prices to 
far larger gallonage than the price 
seller enjoy with the danger that the 
new low price will spread to other 
territories. 

Besides when the majors have un- 
dertaken to cut to meet price sellers 
many a dealer, since the coming of 
the “Iowa plan,” has kept his price 
up and has tried to hold onto the 
wider margin and his old gallonage. 
The result has been loss of gallonage 
for the majors as well as loss in 
dollars. And because of the same 
thinking many a dealer has refused 
to see that by holding onto his normal 
margin per gallon he was just drying 
himself and his major supplier up, 
the business going gallon by gallon 
to the price sellers. 


The oil industry would undoubtedly 
have come to a final show-down long 
age on the battle between the national 
brand and the price selling brand but 
the industry has been most fortunate 
in having thrust upon it every year, 
except two, in the last 30 years, in- 
creases in volume of demand, and 
many were large increases. While 
the offspring of the old Standard Oil 
Trust, which was convicted for doing 
85% of the country’s oil business, 
have steadily declined in percentage 
of business done to some 20 odd per- 
cent, they have generally enjoyed an 
increase in their individual volume. So 
with every one’s business growing there 
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Are you buying— 
at the right TIME? 
.. at the right PRICE? 


I’ you were to place an order today for gasoline, or kerosine, or fuel 
oil, or lubricating oil . . . how sure would you be that you were buying 
at the right price, and at the aclual market? 


Whether you buy or sell petroleum products, a large part of your 
profits depend on daily, accurate knowledge of market prices and market 
conditions. With Platt’s OLLGRAM, you don’t have to guess about the 
uncertainty of prices or market trends—for every morning, Platt’s 
OILGRAM gives you accurate daily changes in the various oil markets 
and prices. You PROTECT your PROFITS with Platt’s Daily 
OILGRAM 


OILGRAM offers two Daily Services: 








COMPLETE OILGRAM DAILY NEWS SERVICE 


Complete daily news coverage of oil 


Terse, complete, accurate news facts 
industry developments—PLUS = dai 

ncaatry pments—PI : laily, gathered by on-the-spot news reporters 
complete market reports covering re- 


é in Washington and other oil news 
finery, tank wagon, crude and other 


. . renters. Gives you the day-to-day 
important markets and prices you re en 7 
need to know in order changes that may affect 
to buy or sell at ,, your profits and your $ 
profit! future course 

per vear per year 




















Three months’ trial subscription to COMPLETE OILGRAM 


S p e cial 7 r i al O f fe r: for only $25 (this is the daily price and daily news services). 


If subscription is renewed for balance of year, you will be 
credited with $25 on the cost of the year’s service 


PLATT’S OILGRAM 


1213 W. 3rd St., Cleveland, O. Date 
Enclosed is my check covering the following OILGRAM subscription 
COMPLETE OILGRAM—$100 per year DAILY NEWS SERVICE —850 per year } SPECIAL TRIAL OFFER—Complete 
OILGRAM) service for 3) mths. $25 
Name - Company 
Address City-State 
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seemed always to be room for one or 
two more. However since the per- 
centage of increase these last dozen 
years has been down to even 2% and 
3% each year, the shifting of gallon- 
age from one company to another 
has become most apparent, if not to 
say painful, to the losing major brand 
companies. 

The continued growth in late years 
of price sellers as against nationally- 
advertised brands of gasoline is shown 
in the following table made up as 
carefully as the knowledge of many 
oil men as to the character of each 
company’s’ business would permit. 


These four states were selected be- 
cause they reach from a high-volume, 
congested consuming area in Ohio to 
a big farm consuming area in Iowa. 
Also the gasoline tax reports for these 
four states are available for individual 
companies. Included in these figures 
are also those for a few private brand 
sellers whose price policy may not be 
classed as price selling on all brands. 
Also are included some sellers of ag- 
gressively-marketed private brands 
who, at least on their “regular” grade, 
sell at the same price as the national 
brands. But together these individual 
brands represent deflection of gallon- 
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A NEW PORTABLE PUMP and ENGINE 
FOR YOUR TRUCK METERING UNIT 


Attention all tank truck operators interested in trimming delivery expenses . 


your answer: 


. . here's 


No matter where your small delivery trucks are routed—urban or rural—whether you're 


hauling fuel oil, distillate or gasoline . 


.. you can do a snappier, more accurate delivery 


job—at less cost and in less time—with a Viking Portable Pump and Engine Unit. 
This unit can be snugly placed in utility rack, can or rear compartment . . . quickly 


moved from one truck to another . . 


@ This complete Pump and Engine Unit 
eliminates costly bucket deliveries. 


@ Pump is built with revoluble casing to 
simplify piping arrangements to meter. 


@ Single cylinder, air cooled, 1-1 44 H.P. Briggs 
& Stratton Engine furnishes ample power at 
negligidle cost. 


. easily connected to your truck metering unit. 
It's a time and money saver any way you look at it. . 


. and it's built to last. 


@ Pump operates from 16 to 27 GPM to 
the meter—is equipped with famous Viking 
Relief Valve on Head. 


@ Unit is portable . . . you can operate it 
when and wherever you need a quick 
delivery. 


@ Write today for special bulletin 2600-40 


that gives you detailed specifications on 
the new Viking Pump and Engine Unit. 


CEDAR FALLS.1OWA 


age from the major oil companies and 
their branded marketers. 


Increases in Gallonage of Private or 

Price Selling Brands Over Nationally 

Advertised Brands From 1933 to 1938 
and 1939 


Nationally 
Advertised 
Brands 


Private 
Brands 
Ohio 
1938 15.9° Increase 
1939 66.9°° Increase 


37.2% Increase 
54.9% Increase 
Indiana 
1938 54.3% Increase 
1939 &3.5° Increase 


43.9% increase 
50.9% Increase 
Illinois 
1938 49.1% Increase 
1939 92.6% Increase 


31.9% Increase 
36.7% Increase 
Iowa 
1938 97.9°° Increase 
1939 136.9% Increase 


49.3% Increase 
55.6% Increase 


Growth of individual price selling 
companies in these years has been 
more phenomenal, running in a num- 
ber of cases 500% and even upward 
of 700° increases in gallonage. Of 
course, this growth was from a small 
beginning and many of the companies 
today are still relatively small, (as com- 
pared with major companies and re- 
finers) that is doing 1,000,000 to 5,- 
000,000 gals. a year but there are 
others that are upwards ef 15,000,000 
to 20,000,000 gals. a year. 


While the retail price declines in 
these more recent years cannot be 
blamed entirely on the growth of these 
private brands’ nevertheless their 
growth and particularly those at a 
lower price level, must be credited with 
responsibility for a fair part of the 
steady decline in tank wagon and re- 
tail prices. 


Especially in and around the larger 
cities, there has been a big increase 
in the establishment of new private 
brand outlets generally selling on a 
lower price level. In 1939 I believe 
a count showed that 59 new price sell- 
ing companies and stations began busi- 
ness in and around greater Cleveland. 
Whether these newcomers were en- 
tirely responsible or not the tank wa- 
gon price for Cleveland dropped a 
full cent in 1939 from the previous 
vear and it has gone down another 
penny so far this year. Toledo has 
been the scene of a big growth in 
price sellers the past year with a con- 
sequent reduction to 3.5c below 1938 
(although price advances in last week 
or so have improved situation there). 
Chicago has been on an extremely 
low price level for many years but 
still the price sellers in and around 
its borders increase and still the price 
declines, nearly le in 4 years—and it 
was bad then. 

These price declines run into big 
money to all the oil companies. Ap- 
plying the above noted declines to 
an estimated total gasoline- motor 
fuel consumption, shows that the oil 
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companies in Cleveland are receiving 
$3,000,000 a year LESS than they 
tained. In Toledo, the companies are 
receiving $1,500,000 LESS than if the 
1937 price existed, while in Chicago 
with a much smaller decrease of less 
than 1c the oil companies are receiv- 
ing nearly $4,000,000 a year LESS than 
they would if the prices cf 1937 had 
continued. 

Retail (tank wagon) price declines 
the past four years have been uni- 
versal, while there has been no gener- 
al compensating decline in the price 
of crude oil. These retail declines 
run all the way from less than a 
penny a gallon to 4c at Toledo, 4'2c 
at Albuquerque, N. M. and 4.9¢c at 
Omaha, Neb. Price sellers are not 
wholly responsible fer these declines 
by any means, as there has been con- 
tinued improvement in refining proc- 
esses which work for lower costs and 
great improvement in transportation 
and lowering of all transportation 
costs aS well as further improvement 
in bulk plant and station efficiency, 
and the general management over all 
of these. 

But as long as groups of oil mar- 
keters sell practically the same _ prod- 
uct at a differential under their com- 
petitors’ prices, a differential that will 
attract increasing gallonage as against 
the attraction value of the compet- 
itor’s national advertising, sales pro- 
motion and station quality, there is 
bound te be a continued lowering of 
price in order to try and hold sufficient 
gallonage for profitable operation. 
Where the differential is so small that 
the public does not switch its patron- 
age from the national brand station 
to the price selling station, then there 
will be ne growth of gallonage to the 
price sellers beyond the natural growth 
in the local market. But that is a 
situation that so many price sellers 
do not relish; they want to make much 
larger increases, and then the war is 
on. 

The national brand sellers are meet- 
ing this competition by increasing use 
of their advertising, by still further 
improvement of all their sales and 
managing efforts, all of which they 
try to maintain as wide a differential 
as pessible above the price sellers and 
still gain in gallonage volume. 

So, we say that these two funda- 
mental methods of selling will have 
to fight it out, as they are doing. 
This fighting will continue to reduce 
gross margins and differentials, will 
continue to emphasize the value of the 
big gallonage station as against the 
small station and will continue to 
work to the advantage of the well- 
managed, up-to-date and modernly 
equipped business whose attendants 
are much on the alert. 

As good salesmanship good man- 
agement together with modern sta- 
tions have also been called into use 
by the price sellers, this fight has got- 
ten much keener. 

Such a battle between increasing ef- 
ficiency of these two methods of sell- 
ing is leaving farther and farther be- 
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hind the small station, the ill-equipped 
and poorly managed station—the sta- 
tion whose owner or attendants are 
lazy and incompetent. Such stations 
are becoming more strikingly promi- 
nent to all gasoline buyers which in 
itself works still further to their detri- 
ment. 

The small stations are getting 
smaller and the big stations bigger, 
the poor stations are getting poorer 
and the good looking and modern sta- 
tions are getting still better .. . and 
that is a rough but quite accurate way 
to sum up the present status of these 


two contending types of merchants. 

But last, and more important, the 
margins and differentials are getting 
smaller. Somewhere the battle will 
have to slow down because the con- 
testants must have profits, small 
though they may be. 

This battle of price seller and brand 
seller has been aggravated by those 


marketers, dealers and commission 
agents who have been guaranteed 


fixed operating margins regardless of 
conditions. Many years ago when oil 
marketers first started making con- 
tracts with refiners, fixed margins 
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SaNi-FLUSH TAKES MOST OF THE 
WORK OUT OF RESTROOM CLEANLINESS 


CLEAN RESTROOMS , 
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A lot of people are traveling this 
summer. They all have one thing in 
common: they prefer to deal with 
service stations which offer home- 
clean restrooms. 

Keeping service station toilets 
clean is no longer a nasty job. Just 
sprinkle in a little Sani-Flush [follow 
directions on the can), flush the water, 
and the job is done. Sani-Flush makes 
toilets glisten like new. Cannot in- 
jure plumbing connections. (Clean 
out automobile radiators with Sani- 
Flush— directions on the can.) Sold 
by grocery and hardware stores—25c 
and 10c sizes. Also in economical 
25-Ib. pails. Write for details. The 
Hygienic Products Co., Canton, Ohio. 


Sani-Kry 
CLEANS AUTO 


Ree US PAY rRi8 


For 
Cleanin8 
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were guaranteed. These it was found 
led only to disastrous price wars with 
the marketers fighting with the re- 
finers’ money. Many a trainload has 
been shipped with the best wishes 
of the refiner together with a check 
in addition to make up the marketers 
guaranteed margin below his. sales 
price. 


T us sort of thing got too ruinous 
so contracts were changed until today 


marketers share with the supplying 
refiner in subnormal as well as in 
abnormal markets. Price structures 


have become a bit more stabilized as 
a result. While some marketers have 
made big money operating under such 
contracts with exceedingly wide mar- 
gin and while they pride themselves on 
being “good marketers” one can hard- 
ly call it successful marketing when a 
wide gross margin is guaranteed be- 
low local prices no matter how much 
one cuts the price. Most any one can 
make money under such conditions. It 
is just giving away the refiner’s capital. 

Local bulk station managers for 
the larger companies, particularly, 
from time immemorial have operated 
under a fixed margin guarantee or as 
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“commission agents.” They, too, used 
to break loose and provoke all kinds 
of bad price wars when they were 
given authority to change their own 
prices. Since the larger companies 
have taken control of their commis- 
sion agent’s prices there has been 
much less cemplaint against the 
agents, but there still is some scat- 
tered over all territories. There are 
various ways to get business without 
open price cutting and according to 
all reports some commission agents 
know how to get business that way. 
But by and large the vast majority 
of agents today are good marketers 
and sound business men. 

The situation of Standard Oil Agent 
Townley in Illinois is undoubtedly ag- 
gravated by low-priced gasoline 
trucked in from the many small re- 
fineries in the new Illinois fields. But 
this situation is improving rapidly 
as more and more larger companies 
have shifted to this new Illinois crude. 
Their competition has bid the crude 
price up to a level that the small re- 
fineries are finding it difficult to com- 
pete at cut prices under the prevailing 
retail markets. Perhaps by fall this 
price cutting will be pretty much ended. 
Such is the history of all new crude oil 
fields in their flush days. 

This article is about the “advantages” 


THE PROFIT 


When you sell this 100% Pure Penn- 
sylvania motor oil in your territory 
you are building business for yourself 
exclusively — not for your competi- 
tors. Repeat business comes fast and 
comes to you—not to your competi- 
tors. Write today for information 
about our exclusive territory plan 
for the sale of Penn Trump, Four- 
State, Fort Pitt or Beaver-Penn Motor 
Oils. These four popular brands are 
made by modern refining methods in 
one of Pennsylvania's most up-to-date 
refineries. 


FREEDOM OIL COMPANY 


FREEDOM, PA. 


Pacific Coast Bulk Plant and 
Warehouse: Los Angeles, Calif. 





that certain oil men have or seize on 
and the trouble they cause. In reca- 
pitulation these “advantages” are 


1—-Selling at a fixed price differ- 
ential UNDER all competitors. 


to 


Building up BIGGER and BIG- 
GER gallonage by this price 
selling and thereby reducing 
one’s fixed cost by each addi- 
tional thousand gallons, making 
it more difficult for a compet- 
itor to catch up on an equal 
cost basis. 


3-—-Once a marketer has pre-emp- 
ted the price selling field and 
gotten the jump cn his competi- 
tion and built up big gallonage, 
all competitors must be pre- 
pared to fight at heavy losses 
until their still lower prices—or 
better selling—bring back to 
them a sufficient volume of 
business to get their costs down 
to some reasonable level. 

4—Selling 


within a guaranteed 


margin or “commission,” while 
competitors must work out their 
own margins by good selling 
above their 


own cost prices. 






5.-Selling low-priced gasoline 
from a flush producing field, 
as in Illinois of recent years 
and as in the “hot” gasoline 
days of East Texas from 1929 
to 1935. 


NATIONAL PETROLEUM NEWS 
for many years has advocated that all 
marketing activities where at all pos- 
sible be put each on its own “profit 
and loss” basis, or on a bonus basis 
for profitable price performance. This 
would mean that every oil salesman 
would be given some profit price basis 
to sell against so that the more bonus 
or profit he makes the more he will! 
pe paid; that every service station 
manager be compensated on his profit 
showing — that all operators, including 
the whole marketing department, down 
to the operation of a truck route, be 
compensated on their profit showing. 


More and more oil companies have 
switched their marketing departments 
to a profit and loss basis, and are pay- 
ing their officers and others according 
to the profit or loss they produce. 
This method of compensation has re- 
sulted in great reductions of costs as 
well as firmer price levels. By making 
it personally profitable for a manager 
to hunt hard for better cost levels, 
major companies have made great 
improvements in operating efficiencies, 
far greater than many oil marketers 
realize. You still hear stories about 
all the “millions” that the marketing 
departments ‘cost’ the majors and how 
it costs this or that major “9c a gallon’”’ 
to operate a certain service station. 
All that was true some years ago 
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but not any longer. The high cost 
service stations have been largely 
eliminated, the careless and expen- 
sive manager has been replaced by 
a man who has found how to better 
manage truck routes, better route 
salesmen and in other ways reduce 
costs. Today, as testified by their of- 
ficers, many majors are operating 
their marketing departments without 
loss and even at a profit. The man 
who thinks otherwise is just kidding 
himself into disaster. 


And the oil refiners have helped 
their branded marketers to greatly 
improve their efficiency by giving them 
the benefit of the experts’ knowledge 
and advice that only a big organiza- 
tion can get together, and by loaning 
marketers their sales and management 
and accounting men to help them 
everhaul their businesses. 


While oil men are seeking ways of 
cutting costs NATIONAL PETROLE- 
UM NEWS believes they also should 
be seeking ways, where necessary, to 
raise prices to profitable levels. We 
believe the industry has overlooked 
an important rule of all business and 
that is that each man is responsible 
to himself for his own price, that he 
should determine his own _ profitable 
price and then fight to get it. Too 
often has the average oil man looked 
to his competitor to fix a reasonable 
price under which, unfortunately, the 
first oil man could still sell and at a 
profit. 


This oil industry knows too many 
ways and arguments to lower a price 
and not enough ways and arguments 
to raise prices when they should be 
raised. 

That is why NATIONAL PETROLE.- 
UM NEWS has been discussing the 
price practices of the industry, and 
what to do about them, so much the 
past year particularly. 


Carbon Black Sales Rise 


To All-Time High 


Sales of carbon black, a product of 
natural gas used in large quantities to 
make tires stronger, and in ink, paint, 
and other consumption goods, rose to 
an all-time record total of 560,533,000 
pounds in 1939, an increase of 36 per 
cent above 1938, according to the U. S. 
Bureau of Mines. 


Domestic sales increased 46.5% to 
356,705,000 pounds. Exports were 203,- 
828,000 pounds. Of the domestic sales 
last year, 89% was bought by rubber 
companies, 6% by ink companies, 2° 


by paint companies, and 3% by mis- 
cellaneous users. 
Production of 525,166,000 pounds 


also set an all-time record, with more 
than 86% coming from Texas alone. 
Other producing states are Kansas, 
Louisiana, and Oklahoma 
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New Mexico's Woman Marketer 


‘Digs Sales From Desert 





Instead of breakfast, Mrs. Blanche 


Nowlin, New Mexico oil marketer, takes 


a 3-mile hike each morning to the top of Lizard Mountain 





3usiness is where you find it. 

There never was a better illustra- 
tion of the truth of this old saw than 
the success of Mrs. Blanche Nowlin, 
oil marketer of Lake Valley, New 


Mexico, in digging gasoline and lubri- 


cant and other ail sales out of the 
de ert in this thinly-populated section 
of the border country. 





Every mine operator, rancher and 


sr in her area, is visited regu- 


Q 

— 
| 

wy 


y Mrs. Nowlin, who makes 
the calls with her truck driver 
Pete Martinez 


Most any oil man wouldn't look 
twice at the sales possibilitics in 
Sierra county, N. Mex. With an area 
of 3100 square miles, desert and moun- 
tains, it had a p3pulation of only 5184 
at the last census. All told, the county 
had only 105 stores, and total sale; 
of all kinds in the county in 1935 were 
only a little over a million dollars. 
Looking at its business index, you 
have to chase sut to the right, three 
places beyond the decimal point, to 
find the very small fraction of 1% of 
tote] sales in the U. S. that is credited 
to Sierra county. It had 27 service 
stations in 1935, whose sales were 
$138,000. 

Lake Valley, in the southern part 
of the county, and the headquarters 
for Mrs. Nowlin’s business as agent 
for the Continental ©] Co., has a 
population of 7 Americans and 28 
Mexicans, and 7 automobiles and 3 
trucks. Within a radius of 50 miles 
from the town, the population is e:ti- 
mated at 518 with 2 tractors and 79 
cars and trucks. 

Yet in this business setting, Mrs. 
Nowlin in 1939 sold the following vol- 
ume of oil products, at the percentages 
given of the total potential business 






of that part of the county in which 
She operates: 


(SASOUNC oes soins 102,000 gals., 47.3% 


RETOSING: .cccensss 13,913 gals., 75.9% 


Motor Gil. o66k..s 4,952 gals., 83.1% 


Industrial oOils..... 15,044 gals., 84% 


Greases 2,024 lbs., 84.9% 


Mrs. Nowlin has been Continental’s 
agent in Lake Valley since 1920. She 
handles her business with one Mexi- 
can driver, Pete Martinez, and she 
calls regularly on every mine operator, 
rancher and farmer in the area, knows 
their happiness and troubles and the 
first names of their children. Her life 
story will give an insight into the 
characteristics that have made her a 
success in marketing oils, probably 
would have made her a success in any 
business she undertook. 


She was born Blanche Wilson in 
Kingston, N. Mex. Her father had come 
from Sweden and settled there to 
work for the Santa Fe railroad and 
later became interested in mining. His 
daughter finished school in Kingston 
and spent 2 years at State College, at 
Las Cruces. 


Shortly after she left college, her 
parents moved to Lake Valley, where 
her father was interested in copper, 
lead and zine mines. In the 1880’s, 
Lake Valley had been a boom town of 
3500 population. Its Bridal Chamber 
mine had produced more than $3,000,- 
000 worth of silver from a pocket the 
size of an ordinary building lot. While 
there was still some silver mining 
when the Wilson family moved there, 
the population of Lake Valley had 
iwindled to about 200 people. 


During the silver boom days, the 
Santa Fe railroad built a branch line 
from Nutt 13 miles to Lake Valley and, 
in 1916, there came to Lake Valley as 
Santa Fe agent, A. F. Nowlin. He 
boarded at the Wilson home, and 
within 2 years married Blanche. 


In 1920, Continental Oil Co. estab- 
lished a bulk plant in Lake Valley and 
Mr. Nowlin wanted to become agent 
for the oi] company but the Santa Fe 
wouldn’t permit him to hold 2 jobs, 
so Mrs. Nowlin became the bulk plant 
agent there. By that time, the town’s 
population had slipped to 150 and the 
oil company at first had only 2 dealers, 
one at Lake Valley and one at Hills- 
boro, a larger neighboring town. The 
largest part of deliveries were to min- 
ers and ranchers. The mining industrv 
continued on the down grade and, in 
1934, the Santa Fe abandoned the 
branch line from Nutt to Lake Vallev, 
and the Continental moved its bulk 
tanks to Nutt. In spite of this, the 
Nowlins continued to overate their oi] 
business from Lake Vallev, trucking 
from Nutt throughout their territory. 

In 1935, Mr. Nowlin became ill and 
there followed 2 years of Operations 
and prolonged stays for him in vari- 
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This depot, formerly owned by Santa Fe, was purchased by Mrs. Nowlin, one 
room being equipped as a club room for the women of the county. In the back- 
ground, is a bulk plant used for packaged goods 


ous hospitals, his wife carrying on the 
oil business in the face of heavy hos 
pital and doctors’ bills and mounting 
personal expense. In the fall of 1937, 
Mr. Nowlin died. 


At this point, Pete Martinez, the 
Mexican truck driver, assumed a prom- 
inent role in the affairs of Mrs. Nowlin 
as an oil marketer. He had started to 
work for the Nowlins in 1931 and had 
saved money from his modest truck 
driver’s wages. When the _§ future 
seemed very dark and gloomy for Mrs. 
Nowlin, he came forward with $1100 
he had saved and wanted her to take 
it to tide her over the rough spots. 
He has continued to work for Mrs. 
Nowlin and is known and respected 
among her customers for his faith- 
fulness to the oil company’s affairs. 


Mrs. Nowlin frequently rides the 
truck with Pete to call on her custo- 
mers and to talk with their wives 
about the Sierra County Extension 
Club, which is sponsored by State Col- 
lege. It offers classes in gardening, 
rug-making, and other domestic science 
activities. It holds monthly meetings 
at various ranch homes and now, 
through Mrs. Nowlin’s efforts, it is to 
have a permanent meeting place in 
Lake Valley. 


When the Santa Fe abandoned its 
line into the town, she purchased the 
depot, one room being used as a 
garage. Now the former waiting room 
is to be equipped as a club room for 
the women of the county. 


Mrs. Nowlin maintains her own 
home, does her own cooking, sewing 
and cultivates a garden, in addition to 
looking after her oil marketing inter- 
ests. Every morning, in lieu of break- 
fast, she takes a 3-mile hike to the top 
yf nearby Lizard Mountain and back 
to Lake Valley, and with this prepara- 
tion she’s ready to look after the oil 
needs of her part of Sierra county. 


Motor Industry Jobs 
Total 6,500,000 
During Past Year 


DETROIT—Jobs for more than 6,- 
500,000 Americans one seventh of all 
salaried workers, were provided by mo- 
tor transport in 1939, according to “Au- 
tomobile Facts and Figures”, annual 
statistical review scheduled for publi- 
eation this month by the Automobile 
Manufacturers Assn. 

Truck drivers composed 3,560,000 
of the total, with other fields in high- 
way transportation industry supplying 
large volume employment. These fields 
included production of petroleum prod- 
ucts, manufacturing sales, servicing of 
ears and trucks, highway maintenance 
and construction. 

The automobile industry continued 
to be the largest customer of steel, 
gasoline, rubber, plate glass, nickel and 
lead in the country, besides providing 
large markets for leather, copper, cot- 
ton, lumber, and wool, the publication 
shows. 

Of 7,371,420 bales of cotton consumed 
in the United States, for example, the 
motor industry purchased 734,147 bales, 
or more than 10°%. 


Mineral Subsidiary Formed 


By California Standard 


LOS ANGELES-—Standard Oil Co., 
California, is reported to have formed 
a wholly owned subsidiary, designated 
Minerals and Metals Associates, Inc., 
to undertake the development and ex- 
ploitation of the various minerals nec- 
essary for the producing and refining 
operations of the parent company. 


NATIONAL PETROLEUM NEWS 
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Atlantic Coast 

NEW YORK, July 27.—Gasoline 
price shading was reported at New 
York and Philadelphia the past week 
with all grades “hard to get rid of,” 
according to some suppliers. Barge 
sales of 34 gravity domestic No. 2 fuel, 
one of 12,000 bbls. and one of 5000 bbls. 
were reported by a New York supplier 
at 4c a gal., 0.3c under barge quota- 
tions reported by other New York 
suppliers. Not much activity was re- 
ported in kerosine or heavy fuels. 

A New York supplier who said he 
was quoting 5.5c in barges for 65-66, 
a 68-70 and 72-74 oct. gasolines said he 
“would sell 500,000 gals. at 5.25¢e on a 
firm offer’ but added “there just isn’t 
any business.” In reporting postings 
of 6c in tank cars, 5.75¢c in barges, at 
New York, and 6.25c at Philadelphia 
for 68-70 and 72-74 oct., a Philadelphia 
supplier remarked that he was “selling 
at a discount under my posted prices” 
but declined to comment on the extent 
to which he was selling. The same sup- 
plier reported withdrawing his quota- 
tions for 60-64 and 65-66 oct., and 
quoting 6.25c at Philadelphia for mini- 
mum 80 oct. (research) gasoline. An- 
other New York supplier reported to 
have offered gasoline at “0.25c under 
OILGRAM” said he was currently 
selling “at OILGRAM prices.” 


Culf 

NEW YORK, July 27.—Activity in 
fuel oils at the Gulf early the past 
week tapered off considerably as re- 
ports indicated Bunker “C” was 
scarce with little material available 
for prompt shipment. Reports of 
gasoline sales, one of 65 oct. at 3.625c 
and one of 72-74 oct. at 3.875c were 
heard in New York, but confirmation 
could not be obtained. Refiners’ asking 
prices for 60-62, 400 end point gasoline 
ranged from 4 to 4.625c for 65 oct. 
unleaded, and 4.125 to 4.75¢e for 72-74 
oct. leaded. 

Cargo quotations for Bunker ‘“C”’ 
fuel were reported up 5c to a low of 
$0.85 a bbl. One refiner who had been 
quoting $0.80 said he had withdrawn 
from the market and another refiner 
who had also been quoting $0.80, re- 
ported 5c advance in his quotation. A 
refiner-buyer said he had been offered 
two cargoes of Bunker ‘“C” fuel, one at 
$0.86 per bbl., and one at $0.87. 

Recent sales of 300,000 bbls. of avia- 
tion gasoline were reported by a re- 
finer but details as to specifications 
and prices were not disclosed. Large 
quantities of this product were said 
to have been sold to Japan, accord- 
ing to reports in trade circles. A new 
English inquiry for 80,000 bbls. of avia- 
tion gasoline also was reported late 
in the week. 

Inter-refinery sale of 15,000 bbls. of 
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No. 2 fuel at 3.625c for immediate ship- 
ment was reported. Asking prices re- 
ported by refiners for No. 2 ranged 
from 3.375 to 3.75c. 


Mid-Westen 
CHICAGO, July 27.—Range oil and 
No. 1 prime white fuel oil were 


offered 0.125ec lower at Chicago the 
past week. Aside from this, quota- 
tions reported by refiners and tank 
car marketers here were unchanged. 
Gasoline volume was reported good 
early in the week but “slacked off” 
late in the week, sellers said. Demand 
for burner fuels indicated some oil 
was being bought for storage. Move- 
ment tractor fuel was reported heavy; 
one refiner reported ten sales in one 
day. 

Quotations reported by refiners for 
range oil ranged from 3.625 to 3.875c, 
and for No. 1 p.w. from 3.50 to 3.75c, 
off 0.125c on the lows for both prod- 
ucts. Quotations reported by market- 
ers ranged from 3.125 to 3.875c for 
range oil, and 3.25 to 3.625c for No. 1 
p.w. 

Tank car marketers reported open 
spot gasoline sales totaling 25 cars, 
as follows: 11 cars 72-74 oct. leaded at 
4.125c; 10 cars same grade at 4.25c; 
3 cars 63-66 oct., 2 at 4c and 1 at 3.625c; 
and 1 car 60 oct. & below at 3.125c, all 
f.o.b. Group 3. Group 3 gasoline quo- 
tations reported by refiners ranged 
from 4.75 to 5.25¢e for 72-74 oct.; 4.375 
to 4.75¢ for 63-66 oct.; and 4 to 4.25c 
for 60 oct. & below. 


Pennsylvania 

CLEVELAND, July 27.—Refiners in 
western Pennsylvania reported “unusu- 
ally good movement” of bright stock 
the past week. The belief appeared to 
be quite general, among both large and 
small buyers, that bright stock at cur- 
rent prices was “a good buy,” some re- 
finers said. No changes were reported 
in quotations for any of the lubes. 
Kerosine was off 0.125c in the lower 
field, and wax was down 0.25c. Gaso- 
line and fuel oil prices were reported 
unchanged. 

Options held by some large buyers 
on bright stock were said to have been 
taken up but, according to reports, op- 
tions involving the largest quantities 
were not exercised. One refiner re- 
ported his sales volume for the week 
totaled ‘‘at least 25,000 bbls.” Another 
refiner said some of the smaller options 
he had extended had been taken up, 
and “these, together with increased or- 
ders against contracts, have earmarked 
between 8000 and 10,000 bbls. of our 
inventory.” 

Domestic demand for wax was re- 
ported fair. European demand, of 
course, remained at a standstill. Ex- 


porters were said to be in the market 
for moderate quantities for South 
America, Mexico and the Orient, but 
with the market “glutted” with offer- 
ings, buyers were getting more particu- 
lar about specifications, some refiners 
said. Crude scale was offered 0.25¢ at 
2.25 to 3c a lb., New York. 
Mid-Continent 

TULSA, July 27.—-Scattered domes- 
tic and export inquiries for some 
grades of bright stock failed to curb 
the downward swing of lube oil prices 
in the Mid-Continent, according to re- 
ports the past week. Collapse of export 
market was said to have resulted in 
increased inventories. One refiner in- 
dicated he would shut down his lube 
plant shortly. Domestic orders against 
contracts and on a “market-price-date- 
of-shipment” basis were reported 
“fairly good, considering the heavy 
buying prior to the July 1 tax in- 
crease.” Top quotations reported for 
150-160 vis. D 210 bright were down 
2c, and quotations reported for 120 vis. 
D. 210 oils were off 1.50 to 1.625¢ on 
the lows. 

Refined gasoline movement was re- 
ported in good volume, with harvest 
and local demand accounting for bulk 
of orders. An Oklahoma refiner re- 
ported selling three cars of 72-74 oct. 
gasoline at 5.25c; quotations reported 
by other Oklahoma refiners ranged 
from 4.75 to 5.25c. No other open spot 
sales of refined gasoline were reported. 

Several sales of Grade 26-70 natural 
gasoline were reported at 1.50c, f.o.b. 
Group 3. Three sellers said they were 
quoting 2c, f.o.b. Group 3. Brecken- 
ridge quotations were reported un- 
changed at 1.25c. 


LOS ANGELES, July 27.—Spot ship- 
ment of a 90,000-bbl. cargo of asphaltic 
crude from the San Louis Obispo dis- 
trict to the Atlantic Coast was reported 
at a charter rate of $0.60 per bbl. 
Price of the crude was not disclosed. 
This was said to be the first recent 
movement of that kind but, with con- 
tinuation of present tanker rates, ad- 


ditional shipments of this product 
were anticipated. 
Export shipments the past week 


were reported to have been chiefly on 
contract or for intercompany account. 
Market was disturbed by fear that 
even contract shipments might be em- 
bargoed under federal export licensing 
plans, reports indicated. 

Third grade gasoline was reported 
offered at some independent plants in 
the Los Angeles Basin at 4.375¢c per 
gal. at the rack, a decline of more 
than 0.25¢c from last week. Quotations 
reported for this product ranged up 
to 5e. 
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REFINERY and SEABOARD PRICES 


In bulk lots by Motor Transport, Tank Car, Barge or Tanker as shown 


(NOTE—Parenthetieal figures after prices indicate number of companies quoting when less than three companies are quoting.) 


HOW PRICES ARE REPORTED— 


Refinery and Seaboard prices in National Petroleum News are gathered by PLATT’S 
OTLGRAM and are as published in the Monday issue of the OILGR AM. 

PLATT’S OILGRAM is a reporting service issued in three identical editions daily 
from News Bureaus at New York, Cleveland. and Tulsa. Okla. PLATTS OIL- 

GRAM gathers and publishes what its publisher and representatives believe to be 
accurate news of prices and current happenings affecting the oil industry 
and that will be of interest to its subscribers. As this information is usually private, 
OILGRAM reports it according to what it is able to obtain from sources deemed 
reliable 

All infermation is supplied without guarantee 
time of transmission or promptness of delivery. 
The subscriber receives this information for his private use 
further distribution. 

Publisher reserves the right to change 
information at any time. 


sales. 


as to its completeness, accuracy, 


and not for resale or 


the extent, nature and form of showing this 
Prices shown in the tables are 
prices), or actual sales prices, 


transactions, 


quotations (meaning sellers’ general offers or posted 
reported to OILGRAM by refiners for “open spot” 
except as otherwise specified. 

Prices arrived at by discounts off a specified price or “market date of shipment.” 
prices named in contracts or prices arrived at in accordance with any arrangement 
made prior to date of sale, are not for “open spot” transactions and therefore are 
not considered in making the price tables. Prices made to brokers and prices in 
“inter-refinery” transactions are also not considered except as may be noted 

All prices are for “immediate” shipment except in Gulf Coast balk transactions 


where shipment is generally to be made in ninety days. Prices are FOB refineries, 
pipelines, or tanker terminals in districts designated. 

Prices shown are for quantities in bulk such as tank car lots. motor transport lots 
or barge lots: and in cents per gallon: heavy fuel oils are in dollars per barrel of 42 
U.S. gallons: wax and petrolatums are in cents per pound. Prices applying to barges 
or cargoes only are so designated. 

Prices do not include taxes or inspection fees. 
the business day. 

Mlid-Western prices in the tables were gathered from refiners with offices located 
in Chicago and the surrounding territory. While the prices are quoted on a Group 3 
Oklahoma’ freight basis, this is in accordance with the custom of the oil industry 
which uses Group 3 as a price basis for the ease of coraparing prices even when the 
material originates in another refining district. Other refinery prices are given 
by and for the particular refining district where the material is made and from which 
itis shipped. 

When prices obtained by OILGRAM do no! conform to these conditions the ex- 
ception and the new conditions are noted in the news lead or in con unction with 
the price table by footnote or otherwise, 
involved. 

Crude oil and products covered by OILGRAM’S news and price service, except 
where noted. have been represented to the publisher as fully up to the customary 
trade specifications indicated and according to the generally accepted methods of 
test; and all crude oil and all products — ereof as having been lawfully produced 
and transported. 

Any apparent error should be reported to the nearest OILGRAM or National 
Petroleum News oflice at once as no correction will be made after the second issue 
of the OILGRAM or National Petroleum News following its publication 


Prices are published at the close of 


for the particular refinery or sales district 
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60 octane & below: 
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Motor Gasoline. 74 octane (ASTM): 
New York hater 
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REFINERY PRICES 
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Prices Effective Juls 


ORLATIOMA 
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60-62 400 e.p 60 oe 


oct 


& below 
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SEABOARD PRICES EXPORT AND COASTWISE 


(NOTE—Parenthetical figures after prices indicate number of companies quoting when less than three companies are quoting.) 








Atlantic Coast 











Pacific Export (Cont’d) 























(Prices are of refiners, FOB their refineries & their tanker terminals, Prices Effective July 29 July 22 
& of tanker terminal operators, FOB their terminals) Cased Goods: (Per case) 
: ¥ » CEs nb ocsaten cis $1.45 -$1.55 $1.45 -$1L.55 
Prices Effective July 29 375-400 e.p. blend, 
65 oct. & above.... $1.60 -$1.70 $1.60 —-$1.70 
MOTOR GASOLINE (ASTM Octane) 400 e.p. blend, under 
KEROSINE SR eerie $1.50 -$1.60 $1.50 -$1.60 
and /or 40- ~43 grav. W.w. kero., ’ 
District: 72-74 Oct. 68-70 Oct. 65-66 Oct. 60-64 Oct. NO. 1 FUEL K 150 fire point...... $1 a rn 0 $I Mo 7 = 
N. Y. Harb.......... 5 7 5.75 — 6.25 5.75 — 6.25 6. 00-6 . 25 (2) 5.10 Sa a a $1.30 -$1.45 $1.30 -$ 
N. Y. Harb., ome : 5 >. 50 >. 75 ».50 -— 6.25 6.00 (2) 5.00 
Albany ; augers ~ Tt Pie oe §.20 — 5.50 
} Philadelphia. Steak Baie ss 6 6.25 6.75 6.25 (1) >. a2 6.75 5.00 5.75 ei 
Baltimore......... 6 6.25 6.50 6.25 (1) 6.25 6.50 5.00 « a 
Fe ee 6 6.25 -6.50 (2 6.25 (1) 600-6. 25 (2) 5.00 - 5.50 lanker Rates 
Wilm’ton.... 6 6.25 - 6.50 6.25 (1) 6.00 — 6.50 5.00 -— 5.25 5 
Char'’ston. . 6 7.00 (1 6.251 6.00 6.75 5.00 5.50 (Approximate rates. Cents per bbl.) 
Savannah 6 6.25 7.00 5.75 -— 6.25 ) Gulf-N. Atlantic: Last Owners 
eee ksonville........ 6 6.25 -— 6.50 ey § 6 25 > (not E. of N.Y.) Paid Ask 
RA eee 6 6.50 (1 5 .75-6.25 (2) : . ih r 
SDE ee 6 6.00 -6.50(2 5 .75-6.25 (2) ai 5 hapten na fuel, (10 to 21 21 
+2 , = ravity). - 2 2 
Pensacola 6 6.00-6 25 (1) “ Light Crude, (30) Grav. 
IID sik oad ok ucce dain 6 6.00 1 >. 25 6.25 2 or Lighter) 19 19 
» € 
— 6.20 (1 bo ae nha Gasoline 20 20-21 
oston 6 6.00 (1 6.00 6.05 6.05 (2) 5. 2a 9 91_99 
Providence 6 5.95 (2 5.95 6.00 5.20 ge a rd 21 23 
FUEL OILS 
No. 2 No. 3 No. 5 No. 6 Gulf Coast 
J ee 4.40 4.40 55 -$1.70 $1.25 -$1.35 
N.Y. Harb., barges 4.00 — 4.30 £50 tg es ne ga ee (Prices for sales made or firm offers reliably reported 
_.. ea 4.50(2 4.50 (1 $1.85 (1 $1.55 (1) ~ ~ : . 
oe Pick 7 on 2 - 25 e for sales pending in cargoes FOB ship at Gulf for 
Philadelphia . 4.50 > .00 4.25 >. 00 $1.46 -$1.55 $l —$1.50 ~ S- 
. P \- nth 25 — - domestic and export for minimum of 20,000. bbls. 
Baltimore 4.25 1.00 25 $1.47 (1) $1.25 -$1.35 vt: . . 
Norfolk 1°25 1251 $1 95 $1.35 (2) Prices are by refiners only to other refiners, export 
a... H 3s a A i a et a agents, or to large tanker terminal operators at the 
Chatiton...._. 49512) EE $1.20-$1 30 customary trade specifications noted.) 
S 30 ran ~~e = — 
os eo bases iets, 8 8 - vere eg MOTOR GASOLINE (ASTM Octane) 
Tampa 4.75 (1) at hated $1.25 (2) Prices Effective July 29 
5 ee 1 60 1.60 $1 85 (1) $1.35 -$1.55 te Sane 
_ Rn ea 150 150 $1 .55-$1 65 (2) $1.25 -$1.35 PP Ph tt = Pei 
Providence 4.50 1.50 $1.55 -$1.65 $1.25 -$1.35 _— 390 cn. aa. 
72-74 oct. 
Bunker C Fuel Diesel Oil leaded... ... 4.125-4.75 4.125-4.25 4.25 -—4.375 
Ships’ bunkers Ships’ bunkers Diesel Oil Gas House Gas Oil 70 ovt. unleaded 4. 50 “4 75 4.50 -4.75 4.625-4.875 
(Ex Lighterage) (Ex Lighterage Shore Plants 28-34 Gravity 68 oct. unleaded 4. 125-4 73 Raa 4.375 4.25 -4.50 
N. Y. hart 95 2 , 0 83 0 6 5( 65 oct. unleaded 4.00 -—4.625 4.00- 4.125 4. gle 
Albany ee a Beha ne 2) st $1 a ” = - . ¥ nil “6 sient 60 oct. unleaded 4.00 —4 30. 4.00 4.00 —4.125 
Philadelphia Sook $1.25 -$1.50 $1.80 -$1.95 —_ = » ae — . 
eee neiees $1 23 -$1 35 $1.80 125 195 | KEROSINE, GAS & FUEL OILS 
Norfolk Nee a eats ie $1.25 -$1.35 $1.80 4.25 £25 July 29 July 22 
Charleston........... $1 “4 ‘$I 38 * +4 - od 4.25 4.25 41-43 grav. w.w. kero. 4.00 — 4.625 4.00 — 4.625 
co ee 30 (1) > . ° 
| Sackeonvillo $130 $1 90 -$1 995 Gas Oil (Less than ¥% of 1% sulfur) 
TN. Cia ale a $1.25 $1.90 -$1.995 Below 43 dieselindex 3.00 3.375 3.00 3.3 
Portland. ...... $1.35 -$1.55 $1.90 + 60 4.70 43-47 diesel index... 3.00 3.375 3.00 - 3.: 
ee ee $1.25 -$1.35 $1.80 $50 1.60 | 48-52 diesel index... 3.25 - 3 625 3.3 3 
, PeOvidenos. ... <6. 65 $1.25 -$1.35 $1 80 150 1.60 | 53-57 diesel index... 3.50 3.75 3.50-3 
58 & above....... 3.75 o.323 3.2 1 
| i ae & | Serr 3. 373- 3.75 3.375- 3 
4 7 ? Diesel oil, ships’ bunk- 
New York Export Lubes Naphtha | ee, oe eae 50 $1.70 $1.50 $1.70 
‘ . . tai . 
(Penna. Products in bbls. FAS New York) | a a Effective ne onde Mineral | me = sed a $0 80 -$0.990 $0.80 —-$0.90 
eee: July 29 aphtha Spirits Masia neta ie = > 
Ptois Wilactive July 29 July 22 nities oo... 9 50 8 | Grade C cargoes . $0.80 -$0. 87 $0.80 -$0.87 
Bright stock: lh one Agen Ring i 7 | MID-CONTINENT LUBES 
Light, 25 p.t 19 .00-21 .50 (2)22 .00-22 .50 (2 nena 5 5 | : i TAS.: i 7 i 
put, 25 pt... ...2.5 21.50 (2)22 22.50 (2 SESS a Gl aA 9.5 9.25 -9.50 | (At Gulf; in packages, FAS.; in bulk FOB terminals) 
Neutral oil Providence.......... 9.5 9.5 
: {Ohio points, delivered 8.75 *8 25 July 29 
200 3 color, 25 p.t..... 27.00 (1) 27.00 (1 *This is on rubber solvent. | New 
ao 3 = p.t.....25 00-25 50 (2)25 00-26 50 (2 tOhio prices are those of S. O. Ohio. Its prices for | Steel Drums Bulk 
650 S.f., ae weve ee  AS.50 a 00 (2) 1650-1750 (2 D.C. naphtha, special Varnolene, Varnolene and | 200 vis. D. 210 brt. 
50 s.r., unfilt........ 16-50-19 00 (2)17 50-1950 (2 Sohio Solvent are same as for V.M.&P stock . rr 2550-25. 80 (2) 19.80 (2) 
ty dae ee .17.50-20 00 (2)18 50-2050 (2 | 150 vis. D 210 brt 
630 fl, s.r 20 00-22 . 00 (2)21.00-22 50 (2 . stock 0-10 p.p..... 21-50-2180 (2) 15 8012 
Pacific Export | gl 2E PP sia: yee 2E-0O 15.301 
. 100 vis. D 210 brt. 
(Quotations at seaboard, Los Angeles, cargo lots, phe! ae. oA pp ~ 21 00(1 13. 30(1 
except where otherwise noted.) | 10-25 p.p.........- >) 50 (1) 14.80(1 
’ | bk Siw wir 20.! 
W ax Prices Effective July 29 July 22 200 vis. No. 3 col. neutral: 
a72 2 J pee = bites od eee ee 17.00 (1) 1b .30(1 
(A.S.T.M. Tests. Melting points, however, are A.M.P., ae : = ey - ey 6 as a 1 ae > ae ‘ sales “ame ‘ = 
3° higher than E.M.P Export prices, FAS. c.l. 390 i blend. 66 oct. 4 625 = 623 1 873 Ps 623, SOUTH TEXAS LUBES 
Domestic prices, |FOB. refr'ies., in bags, c.l., with 400 e.p. blend. 65 oct = | (Vis. at 100°, c. t. 0, blk. exprt. shp., FOB terminals.) 
0.2c discount allowed for shipment in bulk, except in. ‘ ” 4.50 5 50 4.75 5.5 | Unfil d Pale Oils: ly 29 ly 22 
where noted. Scale solid; fully refined slabs in bags) say ye ” iia £9 O23 nfillerec sad eat July 2 July 22 
U. S. ‘Motor, under Vis. Color 
. : ‘ * 65 octane 1.50 373 r We ree 
Prices Effective July 29 38- ~A pincers w. kero., : ‘ oo isc na yee 3 6 > : > 6 v4 6 50 
New Orleans N. Y. N. ¥ 150 fire point. .... $50 >. 00 $50 — 5.00 No. 3 cos - re 8.90 
> ° pin = » oA e ~ = f 300 No. ! 8.00 9 00 8.00 9 00 
Export Domestic Export 41-43 grav., w.w. kero. 4.75 >. 00 4.75 — 5.00 3 . ¥ v 
Paneer eee po sh anev.. 0. tee... 5.00 1) 5 00 5 50) 500 No. 3 3. he ecanieret 9.00 10.50 9.00 —10.50 
124-6 Yellow 2 50 (1 2 501 Diesel fuel, 24 & _— $1.25 -$1.30 $1.25 —-$1.30 730 No. 4 cece eeees 9.50 11 00 9.90 i 00 
129 Wits : 9 95-9 50 * 95.9 oa Diesel fuel, under 2 $1.15 -$1.25 $1.15 -$1.25 ote sg : 10 = 13 50) («10 - 13 50 
on Oe Tr 5 9e.6 4 eee 30-34 grav. diesel (gas < EW Bee ee encece = 25 
24-6 W 2.50-2.75(2)  2.25-2 ?.25-2.75 f : Be . . ; 
Full Me a’ ; ‘ >-<.90 ee oil) Pac. Spec. 200.. $1.25 -$1.35 $1.25 —-$1.35 Red Oils: 
9: = a Grade C fuel, Pac. i . 
a Sp si dat in pose yes : Spec. 400.......... $0.60 $0.65 $0.60 —$0.65 er - Colee oak dati ™ 
Pee v = ‘ pl 2 ne oO. 5- ae 6.0 i) ot 6 oO 6.50 
+ 30 “‘ = : ae fy a) 210-0. 20 | In Ships’ Bunkers, or deep tank lots: 200 No. 5-6......... 7.50 — 8.50 50 — 8.50 
2 5 5.85 (i) 5.85-6.50 : : dl aS Ae 8.00 —- 9.00 8.00 — 9.00 
133-5 6.40 (1 6.15 G@) 6.15 7.00 Diesel fuel, Pac. neti 500 No. 5-6....060060 9.00 -10.50 9.00 -10.50 
135-7 5c 6.40 (i) 6.40-7.25 200... $1.35 -$1.45 $1.35 -$1.45 i eee 9.50 -1L.00 9.50 -11.00 
108-11 White Grade C fuel, Pac. 1200 No. 5-6......3.% 10.00 -13.50 10.00 —13.50 
Match 4.00 (1&j Spec. 400. . $0.85 -$0.90 $0.85 -$0.90 2000 No. 5-6......... 10.25 10.25 
(i) Shipment in bags or in bulk. (j) Shipment in tight barrels. 
AG NATIONAL PETROLEUM NEWS 
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TANK WAGON PRICES 


Commercial or consumer tank car, tank wagon, dealer, and service station prices for gasoline do not include taxes; they do, however, include inspection fees as shown in general 


footnote. 


do not include tares; kerosine taxes, where levied are indicated in footnoles. 


Gasoline tares, shown in separate column, inciude 1.5c federal, and state tazres; also city and county tares as indicated in footnotes. Kerosine tank wagon prices also 


Dealer discounts are shown in footnotes; for commercial consumer discounts, see NP N for Feb. 21, 1940. 
These prices in effect July 29, 1940 as posted by principal marketing companies at their headquarters offices, 


but subject to later correction. 





S. O. New Jersey 


Esso (Regular Grade) 


Consumer Gaso- Kero- 
Tank Dealer line sine 
Car T.W. Taxes T.W. 


*Atlantic City, N. J 7.6 8.7 as Tz 
*Newark, N. J ‘ 7.6 8.7 ee 2 
Annapolis, Md . 8.35 9.35 5.5 9.5 
Baltimore, Md f 7.75 $.75 5.5 8.5 
Cumberland, Md . S295 10.15 5.5 10 
Washington, D. C 8 9 3.5 9.5 
Danville, Va 8.95 11.45 6:5 lt 
Norfolk, Va... 7.75 10.25 6.5 10.5 
Petersburg, Va 8.05 10.55 6.5 11.2 
Richmond, Va 8.05 10.55 6.5 10.5 
Roanoke, Va . 25 1.75 €.5 #8 
Charleston, W. Va...... 0 8.55 11.05 6.5 12.6 
Parkersburg, W. Va 7.85 9 $5 6.5 11.2 
Wheeling, W. Va 8.85 w.75 6.5 12.8 
Charlotte, N.C 9.9 10 1. Th8 
Hickory, N.C 10.45 11.95 7.5 12.3 
Mt. Airy, N.C........10.3 11.8 7.5 12.2 
Raleigh, N.C 9.65 9 te res 
Salisbury, N.C . 9 95 9 ca So 
Charleston, 8. C.. 7.75 16:35 7.5 ¢.35 
Columbia, S.C : . 8.6 i.) ‘eae! 
Spartanburg, S. C 9.3 aM Se 2.5 He 


Po 


Newark, N.3:...... igs 

Baltimore, Md. Phe 15. 

Washington, BC: . 15 ; 
Fuel Oils —T.W. 

No. 1 No. 2 No. 4 


Atlantic City, N. J 7.3 6.4 64 
Newark ‘ eon 6.4 6.4 
Annapolis, Md 6.25 
Baltimore 7 6.25 ee 
Washington, D.C ti 6.50 6.50 
Norfolk, Va 7 6 6 
Petersburg 7.25 6.25 
Richmond t.23 6.25 6.25 
Charlotte, N.C 8.75 7.50 

Hickory Ske “ ; Fe (ee 

Raleigh . SS y er 
Charsston, S.C............ 8.25 6.75 
Columbia. ....... Sea 7.70 
Spartanburg ; 10.00 8.50 


*iffective Sept. ‘14, 1939, minimum retail resale 
price of LL.9c posted thru New Jersey 
Discounts: 

Esso gasoline—to undivided dealers, 0.5¢ off dealer 
t.w. price, thru territory, except New Jersey. While 
above posted prices continue at Atlantic City and 
Newark, dealers will pay net price of 8.6c per gal. for 
Isso: dealers having pumps marked only Esso, Esso 
xtra and Standard White gasoline will pay 8.lc 
per gal. for Esso. 

Kerosine—le off t.w. price for 25 gals. or more, 
under contract thru territory (Baltimore city contract 
not necessary) except no discount in state of New 
Jersey. 

Naphthas—To buyers taking following quantities 
at one time: Newark, 2c per gal. on 200 gals. or more, 
less than 200 gals. 0.5¢ higher price; Baltimore, 2c off 
on 25 to 100 gals, and 3c on over 100 gals. ; WwW ashington, 
2c off to contract buyers. 


Socony-Vacuura Oil Co., Inc. 


Socony Mobilgas (Regular Grade) 
Con- “Split” t 
sumer Deal- Guaso- Kero- 
Tanker line sine 
Car T.W. ‘Tases T.W. 
Metropolitan N.Y. City 





Boroughs of  Man- 
hattan, Bronx and 
Brooklyn (Kings and 
Queens) 6.7 8 "3.5 7.9 
Borough of Richmond 
(Staten Is.) 6.7 7 “5.5 7.9 
Albany, N.Y 6.2 7 5.5 7.6 
Binghamton, N. ¥ 7.4 7.9 5.5 9 | 
Buffalo, N tia 8.1 5.5 7.5 
Jamestown, N. Y a $3 S&S 7.4 
Plattsburg, N.Y 6.7 91 5.5 8.2 
Rochester, N.Y 7.8 8.7 5.5 801 
Syracuse, N ie - 7.2 5.5 8.5 
Bridgeport, Conn 6.4 6.5 '5 7.8 
Danbury, Conn to 8 #5 85 
Hartford, Conn 6.5 7 5 7.5 
New Haven, Conn 6.4 6.5 ‘.5 7 
Bangor, Me 6.7 7.6 5.5 81 
Portland, Me 6.3 8.3 5.5 7.9 
Boston, Mass 6.3 tia 5 % 
Concord, N. H 7 9 2 5.5 8.6 
Lancaster, N. H 7.8 10.3 5.5 9.6 
Manchester, N. H 6.9 7.5 §.5 8.8 
Providence, R. I 6.2 re 5 ; 
Burlington, Vt 6.9 9 0 5.5 8.2 
Rutland, Vt 7 9 5.5 8.6 
Mine ‘ral Spirits V.M.&P. 
a TW. 
Buffalo, N. Y : 9.5 10.6 
tNew York City : 8.2 8.8 
Rochester, N. Y...... 10.4 11.4 
Syracuse, N.Y... : .2 12.3 
Boston, Mass........ ll ll 
Bridgep wt, Conn..... 11.5 12 
Hartford, Conn...... Il ll 
Providence, R. 1... .. ll 12 





Fuel Oils—T. W 
Mobilheat & 


Mobilheat 
Heavy 
New York City 6.3 
Albany, N. ¥ 6.4 
Rochester, N.Y 6.9 
Boston, Mass 6.4 
Bangor, Me 6.9 
Manchester, N. H t.2 
Burlington, Vt t3 
Hartford, Conn 6.6 
New Haven, Conn 6.6 
ee R.1 6.4 

*Plus 2% city sales tax computed at time of each sale. 


tPrices ipo to consumers only in quantities over 
1000 gals. annually; for quantities under 1000 gals. 
annually, add 0.5c per gal. 

ttSame prices apply for No. 1 fuel. 

Discounts: Gasoline—To undivided dealers, 0.5c 
less than “‘split’’ dealer t.w. 


Atlantic Refining 


Atlantic White Flash Gasoline (Regular Grade) 


Commer- Gaso- Kero- 
cial Dealer line sir 
T.Cc. T.W. Taxes 








Philadelphia, Pa 7 8.5 5.5 
Pittsburgh... 8 95 5.5 
Allentown 8 9.5 $:5 
Erie 8 9.5 3.5 
Scranton 7 9 5.5 
Altoona % 10 5.5 
Emporium 8 10 5.5 
Indiana 8 10 5.5 
Uniontown 8 10 aaa 
Harrisburg 8 9.5 $:5 
Williamsport 8 9.5 5.5 
Dover, Del 8.5 5.5 
Wilmington... 8.5 §.5 
Boston, Mass i. 4.5 
Springtield, Mass 7.5 5 
Worcester, Mass 1.0 ‘.5 
Fall River, Mass 8 6.5 
Hartford, Conn 7 5 
New Haven, Conn 6.5 4.5 
Providence, R. I Pe ‘5 
Atlantic City, N. J 8.6 1.5 
Camden, N. J.. 8.6 6.5 
Trenton, N. J 8.6 1.5 
Annapolis, Md 9:35. 5.5 
Baltimore, Md $3.73 5.5 
Hagerstown, Md 9 85 5.5 
Richmond, Va 10.55 6.5 
Wilmington, N.C 10.35 7.5 
Brunswick, Ga 8 7.5 
Jacksonville, Fla 6 8.5 
Mineral Spirits V.M.&P. 
V.W.7 Faw 
Philadelphia, Pa...... 12 14.5 
Lancaster, Pa........ 3.5 16 
Pittsburgh, Pa 14.5 14.5 


Fuel Oils—T.W. 
1 2 3 1 5 6 


Phila., Pa 8:5 6:5 6&3 65 6.23.50 
Allentown, Pa $5 €5 635 €5 
Wilmington, Del 8006.5 6.5 6.5 

Springtield, Mass 8.7 6.8 

Worcester, Mass.. 8.1 6.7 6 7 

Hartford, Conn 8.2 6.6 6.6 


*Does not include le Georgia kerosine tax. 
tMineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light Cleaners 
Naphtha. 
Discounts: 


Gasoline—to undivided dealers, 0.5c off dealer 
t.w., except Georgia & Florida dealer t.w. and un- 
divided dealer t.w. prices are same. At Scranton, Pa., 
le per gal. voluntary discount allowed to dealers only. 

Kerosine—Thru Penna. & Delaware, 2c off t.w. 
price on t.w. deliveries of 25 gals. or more at one time. 

Naphthas— Philadelphia, 200 gals. or more at one 
time, 2c off Lancaster, contract buyers taking 1000 
gals. or more per year, one drum up, 2c off; non-contract 
buyers, 200 gals. or more at one time, 2c off. Pitts- 
burgh, 500 gals. or more at one time, 2c off. 


O. Ohio 


*Sohio X-70 Gasoline 
(Regular Grade) 


Con- Div- Gaso- tKero- 


sumer ided line sine 

T.W. Dir. ¢{S.S. Taxes T.W. 
Ohio, Statewide 10.5 95 2.2 Be 8 
Akron 10.5 & 9.5 aa 8 
Cincinnati 10.5 9 52.5 Oe 8 
Cleveland 10.5 8.5 11 §.5 8 
Columbus 10.5 8.5 11 aa 8 
Dayton iO:5 9:5 WS 5.5 8 
Marietta 10.5 9 11.5 eS 8 
Portsmouth 10.5 9.5 EZ. > aa 8 
Toledo 10.5 8 10 See % 
Youngstown 10.5 8.5 11 5.5 7.5 











O. Ohio (Cont'd) 


Esso Aviation Gasoline—Thru Ohio 


Consumer Gasoline 
eee Taxes 
74 octane 15.5 §.$ 
80 octane... F 16.5 5.5 
87 octane 7.3 $.5 


tNaphthas Statewide T.W 
ena ; as 12 
D.C. Naphtha 3 
V.M.&P. Naphtha ; 13.2: 
Varnolene 13. = 
Sohio Solvent 13.: 





ttFuel Oils—T.W. 
No. 1 No. 2 Noe. 3 

Toledo anak ag . 7.00 7.00 6.50 
Rest of Ohio. wee aia . £4.50 2.58 7.0 

*Renown (third-grade) prices are same as X-70 
unless otherwise noted. 

+Kerosine prices are ex lc state tax. 
pric es are ex 1.5c federal & 4c state tax. 

;Prices at company-operated stations. 

++Prices are for full compartment hose dumps; 
bucket dumps are 0.5c per gal. higher. 
Discounts: 

X-70 gasoline—to undivided dealers, 0.5c off dealer 
tw. 

Esso aviation—on contract to hangar operators 
and resellers, 2c off consumer t.w. 

Naphthas—to contract consumers off re prices: 
300 to 999 gals., 0.5c; 1000 to 2499 gals., 0.756; 2500 
to 4999 gals., lc; 5000 or more gals., ry 


S. O. Kentucky 
Crown Gasoline (Regular) 
Standard (Third Grade) 


Gaso- — 


Naphtha 





tNet Dealer line 

Crown Standard Tazes T w. 
Covington, Ky 8.5 7.5 6.5 9.5 
Lexington, Ky 8 6 6.5 9.5 
Louisville, Ky 8.5 6.5 6.5 9 
Paducah, Ky 9 8 6.5 9 
Jackson, Miss 9 8 7.5 *8.5 
Vicksburg, Miss 9 8 7.5 *8.5 
Birmingham, Ala 9 8 *8.5 9 
Mobile, Ala 8 6 *9 5 8 
Montgomery, Ala.. 9 t.S *9 5 *9 
Atlanta, Ga 8.5 7 7.5 *g 
Augusta, Ga 10 9 1.2 *Qg 
Meecon, Ga 95 6.5 7.o *3 
Savannah, Ga 9 8 cca *8 
Jacksonville, Fla 6 6 8.5 8 
Miami, Fla 5.5 8.5 8 
Pensacola, Fla 8 7 *9 5 8.5 
Tampa, Fla... io 4a 8.5 8 


*Taxes: In tax column are included these city and 
county gasoline taxes: Mobile, 2c city; Birmingham, 
le city; Montgomery, le city and lc county; Pensacola, 
le city. Georgia and Montgomery, Ala. have Ic 
kerosine tax, Mississippi 0.5c, not included in above 
prices. 

}Consumer t.w. prices are same as net dealer prices 
except at Tampa. Tampa consumer t.w. prices are 
Crown 10.5¢, Standard 9.5c 
Discounts: 

Gasoline—Tampa: Temporary discount of 3c on 
Crown, 2.5¢ on Standard, off Consumer ‘T.W. prices 
which see above. 


S. O. Indiana 


Red Crown (Regular Grade) 
Stanolind (Third Grade) 
Red Dealer Prices 
Crown-—- 7nso- Koro- 
Cons. Red Stano- line sine 
r.W Crown lind Taxes T.W. 






Chicago, IL. 11.1 91 6.9 45 10 
Decatur, Ill 9.6 9%.) 6 4.5 $8 
Joliet, Il 11.1 96 6.7 1.5 10 
Peoria, Ill 11.1 8.7 8.1 15 10 
Quincy, Ill 109 94 8 4.5 9.3 
Indianapolis, Ind 11 9:3 8.9 S$.5 16.2 
Evansville, Ind 11.6 10.1 9.1 5.5 *10.5 
South Bend, Ind 11.8 10.3 8.8 5.5 *10.2 
Detroit, Mich. . 96 8.1 an 45 7.6 
Grand Rapids, Mich. 9.2 ye eee 45 9 
Saginaw, Mich 8.2 8.7 %.2 45 93 
Green Bay, Wis 11.9 10.4 9.9 5.5 10.3 
Milwaukee, Wis. 1.3 06Co9 8B OD 5.5 10.2 
La Crosse, Wis 2.5 9.5 5.5 10.4 
Minneapolis-St. Paul. 11.5 8.5 7.5 5.5 10.4 
Duluth, Minn... 11.9 104 9.9 5.5 10.8 
Mankato, Minn 11.5) «10 $5 5.5 9$ 
Des Moines, la 10.9 94 7.9 45 *9 8 
Davenport, la 11.1 96 8.4 4.5 *10 
Mason City, la 1.3 9.8 6.9 4.5 *10.2 
St. Louis, Mo 10.7 8.7 4. oe % 
Kansas City, Mo 10.4 89 69 *4.5 8 
St. Joseph, Mo 06.4 8.0 7.5 4.5 T.9 
Fargo, N. D 2.7 W.2 9.3 5.53 31.6 
Huron, 8S. D 12 10.5 10 5.5 10.9 
Wichita, Kans 9.3 7.6 35 4.5 7 


(Continued on next page) 
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Commercial or consumer tank car. tank wagon, dealer. and service stalion prices for gasoline do not include taxes: thev do. howerer 
footnote. Gasoline tares. shown in separate column, include 1.5¢ federal. and stale tares; also cilv and county tares as indicated in footnotes 
do not include tares: kerosine ltares. where levied, are indicated in footnotes 


These prices in effect July 29, 


TANK WAGON PRICES 


include inspection fees as shown in general 
Kerosine tank wagon prices also 
Dealer discounts are shown in footnotes: for commercial consumer discounts. see NPN for Feb. 21, 19140 


c > to 9 . > ., | TT; 
1940 as posted by principal marketing companies at their headquarters offices, but subject to later correction. 





S. O. Indiana (Cont’d) 


Stanavo Aviation 73 Octane 
Chicago, Tl 
Detroit, Mich 
Milwaukee, Wis 
Minneapolis, Minn 
St. Louis, Mo 
Kansas City, Mo 
Fargo, N. D 
Huron, S. D 


Oleum V.M.&P. Stani- 
Spirits Naphtha = sot *Taxes 


(Prices are base prices before discounts 


Chicago a3 
Detroit ; 1 
K.C., Mo > 1° 
3.3 ] 

1 

ft 


St. Louis 
Milwaukee 
Minnep'ls 
Tract Oilse—TLW. No. 
Fuel 
Chicago —— . **6.50 
Indianapolis , 
Detroit Wee eopelee ; 
Milwaukee. ......... 8 2 


iy 
1 
3 
i 
1 


ee ee 


~toetowut 


Minneapolis... 2... : 7.2 : 
St. Louis ay. Lene 7.0 50 
OS ee 6.8 6.8 


*Vaxes: In gasoline tax column are included these 
city taxes — Kansas City, St. Joseph, and St. Louis, 
le. Endiana kerosine and fuel oil prices are ex de 
atate tax: Towa kerosine prices are ex 3e state tax. 
In naphtha tax column are inchided le federal tax 
and state taxes. 





{Prices for small lot deliveries range up to 2c higher 
than above prices. 

**hor 400 gals. & over; 150 to 399 gals., 
1 to 149 gals., & Qe 


N 1 
S. O. Nebraska 
Stundard Red Crown Gasoline 
(Regular Grade) 
Gaso- Kero- 
line sine 
TW. Dealer Taxes T.W. 
0.5 9 4 
l 7.9 
| 8.9 
l 
l 


Omaha ] 
MeCook ; 1 7 
Norfolk i 

l 

] 


North Platte 
Scottsbluff 


3 8.5 
9 9 


S. O. Louisiana 


Keno (Regular Grade) 
‘onsumer Gaso- Kero- 
: Dealer line sine 
TW. Taxes” 
Little Rock, Ark 
Alexandria, La 
Baton Rouge, La 
New Orleans, La 
Lake Charles, La 
Shreveport, La 
Lafayette, La 
Bristol, Tenn 
Chattanooga, Tenn 
Knoxville, Tenn 
Memphis, Tenn 
Nashville, Tenn 
*New Orleans kerosine price is ex Le parish tax. and 
all Louisiana kerosine prices ave ex le state tax 





Discounts: 


aso gasoline —to undivided dealers, 0.5ce off dealer 
tw. 


Humble Oil & Refining Co. 


Humble Motor 

Fuel (Regular Grade) Gaso- Kero- 

Tan line sine 

Truck Retail Vaxes TW 

Dallas, Tex 6 10 5.5 6 
kt. Worth, Tex 6 10 2.0 7 
Houston, Tex 7 11 5.5 { 
San Antonio, Tex 7 11 5.5 é 





> 
> 


Threiftane 

(Leaded. 67 Octane, Purple Gusoline) 

Dallas 5 5.5 

Ft. Worth. 5 > 
» 


Houston : 5 5.5 


San Antonio,. 5 : 


2 


74 Octane Aviation Gasoline, Clear 
Tank Car 
FOR Baytown, Tex.. : ee 8.5 
*To all classes of dealers & consumers. 


ry, ry | 
Ihe Texas Co. | Canada 
Gasoline—Dealer T.W.  Gaso- 
Fire-Chief Indian line PRICES OF IMPERIAL OIL Ltbp. 
(Regular) (3rd Grade) Taxes . 

Dallas. Tex ms : 5 5 Per Imperial Gallon, which is 1.2 U.S. Gallons 

Ft. Worth, Tex, 6 ‘ 5.5 3-Star Imperial Gasoline 

: a — Pex (Regular Grade) Kero- 

; New Te si rasoline sine 

FI Paso, Tex Te: Taxes TW. 

San Avinelo. Tex Hamilton, Ont 8 16.5 

Waco. Tex Toronte, Ont... ....6.. 16 

Austin. Tex Brandon, Man........ 21 

Houston. Tex Winnipeg, Man....... 20 

San Antonio, Tex a ga ag Oe tteeee 18 

Port Arthur. Te: Saskatoon, Sas =n 

ities Edmonton, Alta....... 18 

Calgery, Alta......... 1 
Vancouver, B.C. 2... 16 
Montreal, Que. ....... 16 
St. John, N. B 14.50 10 
Halifax, N.S . 14.50 10 


Continental Oil Discounts: ‘To undivided dealers, Le off t.w. price, 


except) Maritime Provinces where undivided dealers 

cess ie | pay tw. price, and except Vancouver, B. C. where 

Hirone-2-< “ined Caso- Koro- both divided and undivided dealers get 2c off t.w. 

(Regular) (3rd Grade) line s price. Divided dealers pay t.w. price thru territory 
cow. Taxes T.W. 


a ie et Roa Bowe ee | 


CNN 


Denver, Col 10 §.5 
12 


» » 
Grand Junction, Col 2 3.5 
Pueblo, Col 10 a 
Casper, Wyo 11 3.5 
Cheyenne, Wyo 9 5.5 
Billings, Mont 6. 
Butte, Mont 6.5 
Great Falls, Mont 6! 
Helena, Mont 6. 
Salt Lake City, Utah 5 : 5.§ 
Boise, Ida * 6: 
ve Ida {O° =~ (These changes have been made 
miquerque, N. M 7 5 7 
Roswell, N. M *7 in price tables) 
Santa Fe. N. M . 
Ft. Smith. Ark 
Little Rock, Ark 
Texarkana 
Muskogee, Okla 
Oklahoma City, Okla 
Tulsa, Okla 


Price Changes 


wtstowticom— St 


~~ 


Socony-Vacuum— Mobilgas: 


oj} Yla) 


Jamestown consumer t. c. cut 0.1¢, 
ay 


Bridgeport “split dealer t. w. cut 
Conoco Special Gasoline (Aviation July 20. 
Gasoline ; ; 
. Taxes Atlantic Refining —-White Flash: 

Denver, Colo 5.9 Springfield dealer t. w. cut 1c, July 13. 
Cheyenne, Wyo 3. Ds New Haven dealer t. w. cut 0.4¢c, July 19. 
Helena, Mont yy Ae 
Salt Lake City, Utah Ras §. O. Ohio—Sohio X-70: 
Albuquerque, N. M *7 | bss ox 

*Taxes In gasoline tax column are included these C columbus, divided dealer and spit. cut = 
cily taxes —Albuquerque and Roswell, 0.5¢e: Santa Fe | July 27. 


1 Idal rices include O.le to cover L-mill tax for — | — 
tall “rg viata ci paneer : | Dayton divided dealer cut 0.5c, s. s. cut 


lc, July 29. 


Ss. O. Kentuckyu——Crown net dealer and con- 
sumer t. w.: 


Jacksonville and Miami cut 1.5c, June 27. 
. ° . Tampa cut 1.5¢c, June 28. 
Ss, QO. California Lexington cut 1.5¢c, July 12. 
. . ‘ Birmingham cut 0.5¢c, July 5. 
Standard Gasoline (Regular Grade) Mobile cut 0.5c, July 3. 


Tank a Atlanta cut 0.5¢, July. 12. 
Truck Retail Tuzes ‘T.W. Pensacola cut 0.5¢c, July 10. 


o S. O. Kentucky—Standard net dealer and 
consumer ft. we 


er eee ee) 


A i 


San Francisco 
Los Angeles, ¢ 
Fresno Cal 
Phoenix. Ariz 
Reno. Nev 
Porthind. Ore 
Seattle. Wash 
Spokane Wash 
Pacoma, Wash 


tots 


Jacksonville cut 0.5¢e, June 27. 

Miami cut 0.5c, June 27: cut O.5c, July 13. 
Tampa cut 0.5c, June 28; cut 0.5c, July 9. 
Lexington cut 1c, July 12; cut 1c, July 16. 
Mobile cut lc, July 3. 

Atlanta cut 0.5¢c, July 12. 

Macon cut 1.5c, July 20. 


era 


Flight Gasoline (Third Grade) ts Z 
S. O. Kentucku— Kerosine: 


San Francisco. Cal . 10 
Los Angeles. Cal 9 
Fresno. Cal 11 
Reno, Nev i 
Phoenix, Ariz 1 
Porthand. Ore 10: 
Seattle. Wash 10:3 
Spokane. Wash : 13 
Pacoma, Wash 10.5 


Lexington and Jackson t. ; cut 05¢e, 
July 6. 
Macon t. w. cut lec, June 








ge 


S. O. Indiana—Stanolind: 


Fargo dealer up 0.5¢c, July 29. 


—we Kiss 


a) 


S. O. Indiana—Correction: 


Stanaso Aviation Gasoline | Des Moines and Mankato price changes 
reported in July 17 issue were effective 

Phoenix. Ariz : : July 3 instead July 13. 
Los Angeles. Cal _ 
San Francisco, Cal et 5 | The Texas Co.—Correction: 
teno, Ne rs ntes . 
see Masa. Wichita Falls Indian dealer t. w. should 
Saattia. SVash 5 have listed as 5 since, and including, 
Spokane, Wash 5 the July 3 issue. 





*laxes: Arizona kerosine prices are ex Se state tax Continental Oil 
Discounts De . 
= . . emand; 
lo 100% dealers—3e off tw. on Standard and ; 
Stanavo Aviation: 2e off tw. on Flight. | Helena t. w. cut le, July 


Conoco Bronz-2-2 and 








NATIONAL PETROLEUM NEW: 
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Prices in $ per ob! 


of 42 


U.S. gais 


CRUDE OIL PRICES 


at the weil 4. P21. gravid 


Prices are effective as of T a.m 


of dales as gwen 





EASTERN & CENTRAL STATES FIELDS 
PENNSYLVANIA GRADE 


Posted by Jos. Seep Purch. Agency July 12. 1910 
Bradford-Allegany $2.00 
Southwest Penna $1 65 
Lureka (West Va. $1.59 
Corning, O. (Nov. 4, 1939 $1.12 
Posted by Tide Water Assoc. Oi} Co. (July 12. 1910 
Bradford-Alle “gany P ; $2 00 
Posted by The Pennzoil Co. (July 12. 1940 
National Transit F $1.93 
Posted by Valvoline Pipe Lines (July 12, 1910 
Bradford (Elk & McKean Counties, Pa.) $2.00 
Warren, Forest, Venango, Clairon & Butler 
Counties, Pa $1.93 
Allegheny, Beaver, Washington & Greene 
Counties, Pa $1.65 
West Virginia $1.59 
South Eastern Ohio $1.55 


*Applies to Cochran, Franklin, Hamilton & Doo- 


little districts; prices in other lower districts range 
down to $1.88 per bbl. at we 
MICHIGAN 

Posted by Pure Oil Go. (Oct. 9, 1939) 
Midland, Midland we a eee -$1.02 
NN ie rats ctr a oe hay kad 6 $0.97 
Oe a cn ne = . $0.97 

Posted by Simrall Corp. (Oct. 9, 1939) 
Crystal, Greendale, Porter, Vernon and Wise. . $1.02 
Beaverton, Buckeye, Bentle ty, Edenville... 2... $1.00 
Freeman und Redding. .................... $0.97 
i ee rt ee ere e $0 $2 
West Branch (Nov. 1, 1939) $0.85 


Posted by Sohio Corp. (Michigan 
Allegan & Kent Counties (April 27, 1940). ...$1.08 


Division) 


Van Buren County (May 1, 1940)............. $1.08 
Posted by Bay Pipe Line Corp. (Oct. 9, 1939) 
Bentley and Buckeye PORTE EE. oh. 
Saginaw and Wise. $1.02 Clare......... .. $0.76 
ILLINOIS-INDIANA-KENTUCKY 
Posted by Ohio Oil Go. (June 8, 1939) 
Mlinois and Western Indiana............. .. 90.95 
Iinois Basin... ... a ite wae eat $1.05 

— Poste a by Sohio Corp. 
IMinois Basin: 
Salem (Lake Centralia) (Oct. 21, 1939) $1.05 
Balance of Hlinois Basin (June 8, 1939). ..... $1.05 
Griflin (So. HL-Ind.) pool | May 25, 1940) $1.00 


Posted by Carter Oil Co. (June 10, 1939) 
Louden, Fayette County, Ub. . ae $1.05 


Posted by Mohawk Oil Lines, Ine. June 1, 1940) 
Southern Ill. heavy. .$0.99  light......... $1.00 


Posted by Ashland Oi & Transportation Co. 
(June 9, 1939) 
Somerset Oil in Ashland Lines, Kentucky: 
Big Sundy River... $1.02 Kentucky River -$1.10 
Posted by Sohio Corp. (June 9, 1939) 








Birk City. Ky. Area re oe eee $0.90 
Corvdon, Ky. Area (Henderson) ........... $0.90 
Posted by Owensboro-Ashland Co. 
Oweusboro, Ky. Area (June 9, 1939)....... $1 090 
CANADIAN FIELDS 
Posted by Imperial Oil Limited 
Western Ontario (Nov. 6, 1939) 
Petrolia... 2... $2.10 Oil Springs... .. > oe ii 
Vurner Valley (Prices FOB producer's tankage) 
Crude Oil (July 18, 1910 
$3-33.9.. $1.05 $4-44.9.. $1.27 99-95.9.. $1.49 
34-34.9 1.07 15-15.9 1.29 56-56.9 :.53 
$5-35.9 1.09 16-16.9 1.31 a7-57.9 1.33 
36-36.9 ttl 17-17.9 e: 30 58-58.9 ao 
$7-37.9 :.33 18-18.9 1 35 59-59.9 L.o7 
38-38.9 LS 19-19.9 60-60.9 1.59 
39-39.9 1.7 50-50.9 1.39 61-61.9 | 61 
10-40.9 1.19 51-51.9 1.41 62-62.9 1.63 
41-41.9 1.21 92-52.9 1.43 63-03.9 1 65 
$2-42.9 .. 25 53-53.9 1 ob obtXover 1.67 

$3-43.9 1.2 5451.9 1.47 
Crude Naphtha (Jan. 5, 1938 
65 gravity & above $2.14 
Absorption Gasoline (Jan. 5, 1938 
96% Ree., 20 Ib. Reid vp $1.94 
90° Ree., 17 Ib. Reid v.p $2.08 
*MID-CONTINENT—Obklisboma-Kansaus 
Carter Conti- 
Mag- mental Sin- 
Ss: @: nolin  Teras el 

fladiann Shell Ce. Prairie 
Met St"... ces $0.70 $0.60 
BL eee tz 63 
ere .74 66 
-. 2 re .76 69 
as re 78 72 ce 
-  S eee 80 6) yD $0.58 
wt ee .82 .78 ae .63 
ik. eee 4 81 a 68 
oe 86 84 $0 86 73 
re 88 87 88 78 
| 90 90 90 2 
eee 92 92 .92 86 
of} ee 94 o4 94 .90 
nb ere .96 96 96 96 
oo A ee 98 98 98 98 
ae ee Eee 1.00 1.00 1.00 1.00 
ee 1.02 1.02 1.02 1 02 
2 8 ee 1.04 1.04 1 04 1.04 
38-38.9......... 1.06 1.06 1.06 1.06 
om: at ee 1.08 1.08 1.08 1.08 
40 & above...... 1.10 1.10 1.10 1.10 








*Effective in 1938 by Carter Oil, Oct. 13. posting in 


Okla. only: Continental Oil, Oct. Ll, with lowest 
grade below 29; Magnolia, Oct. 12, posting in Okla. 
only: Shell. Oct. 22: 8. O. Indiana, Oct. 17; The 
Fexas Co... Oct. L2.) Aug. 31, 1939, by Sinclair-Prairie. 


*North-North Central and Central Texas 
Texas Co. 








Conti- 
Stane- 
lind 
Below 21 $0 60 
Pi-31 .9 62 
22.9 ot 
-23.9 66 
-24.9 68 $0 79 
25.9. 70 for 
26-26.9 72 oil 
27-27.9 74 below 
28-289 76 2S. 
29-29 .9 7 vt 
30-309 Bo 83 
31-31.9 $2 85 
32-32.9 uh 87 
35-3:5.9 86 89 
34-34.9 88 91 
35-35 .9. 90 93 
36-36.9. ; neue au 92 95 
Le eee re 94 97 
eae a awataatele 96 99 
ee veew ane wee 98 1 ol 
40 & ubove 1.00 1 03 


_ *Effective Oct. LL. 1938 by Continental, 
Pex.; Oct. 12, 1938, by Texas Co. 


in North 
in North & North 


Central Texas. Texas Co.'s lowest grade is 28-28.9, 
at $0.79; by Magnolia, Dec. 3, 1938, in N. ‘and N 
Central —— July 16, 1940, Sinclair-Prairie posted 
flat price of > for Mexia and North Central Texas 


Jefferson County, Texas—Beaumont 


(Posted by Magnolia Vetroleum Co., Effective 








Oct. 2, 1939, und by Stu li OU & Gas Co., 
for West Beaumont, Effective Oct. 2, 1939) 
Below 20°...... $0 86 | . ft fee $1.08 
Yt eee 88 OS, ree 1.10 
2k 90 > I eee 1.12 
po} ee 92 2 ere 1.14 
. Peres 91 $4-34.9..... ona COS 
eee aon 96 , ee 1.18 
Ae 98 | lS ree 1.20 
26 9 1.00 c's \ ee ‘.22 
27-27 9 1.02 38-389... coe cae 
- 4 ee 1.04 39-39. 9 ee 
29-29 .9 1.06 40 & ubove ze 
TEXAS FIELDS 
Posted by Humble Oil & Refining Co. 
*West Central Texas (Aug. LI, 1939) 
SS Rs k's &S 2% $0.71 33-33.9. 2.202. OO. 
ee te 34-34.9..... ne 91 
EPs 6 wesane 75 pe eee 93 
7 Se 77 36-36.9; 2... pane 95 
yc oe 79 i) oS 97 
29-29 .9 Sl eee 99 
oo, eee 83 39-39.9 eee 
oS | ee .85 40 & above...... 1.03 
32-32 .9 oe 87 


*Includes ‘Brown, Callahan, Cole man, Comanche, 
Eastland, Fisher, Haskell, Jones, Shac kelford, Stephens, 
Throckmorton and Young Counties. 


ifective Aug. 29, 1939, Shell posted in Fisher 
county, ‘Tex., prices 3c lower than Hlumble’s West 
Central ‘Texas prices; Shell's schedule begins with 


below 25, at $0.68 and ends with 40 & above, 
Nole: Mective Oct. 1, 1937, 
based on 100% tank tables at 60K. 


*East Central 


at $L. 


Ilumble prices are 


Texas (Aug. I1, 1939) 





eh a ew $0.78 ee £60.09 aia $0.96 
a re . 80 bo eee 98 
- Ce . 82 eat bh Te 1.00 
. Se u4 OL rrr 1.02 
errr 86 aw idid’s kash 1.04 
. een 88 7 ee 1.06 
- 90 Se OEE 
. ee 92 Sn ht Oe 1.10 
ee 94 40 and above. ... 1.12 
Posted by Pan American Pipe Line Co. 
Yet. 2, 1939) 
Cayuga, Anderson county..............-- $0.78 


*Including Anderson, Cherokee, Limestone, Navarro 
counties. 

PANHANDLE 

Humble 

(Aug. LL, 1939) 

Carson 


TEXAS 
Tessas Co. 
(Oct. 2, 1939) 





Gray Hutechin- 
County son Sweet Soeur 
r $v.72 $0.67 
ahs .74 .69 
ae earaie .76 oan 
drencas .78 ita 
. 80 75 
err 82 .77 . 
Peas 84 .79 $0.84 $0.7 
86 81 86 8l 
88 83 88 83 
eeean .90 85 .90 85 
92 7 92 87 
a 94 . 89 94 89 
40 & above. wae 96 91 06 91 


Effective Aug. 31, 1939, Sinclair Prairie met Humble 
in Panhandle Texas. Dee. 3, 1938, Magnoiia posted 
same scheduie as Llumbdle. 

*E AST TEXAS 
By Humble, Shell, Sinclair-Prairie, Stanolind, Gulf, 

Magnolia. Texas Co., Tide Water-Associated $1.10 

*itfective dates: Aug. 11, 1939, by Humble and 
Tide Water-Associated; Aug. 29, 1939, by Stanolind; 
Oct. 2, 1939 by Sinclair Prairie; Oct. 5, 1939 by Shell; 








Oct. 12, 1938, by Magnolia, 
1938. by Gulf. 

*Includes Cherokee. 
shur counties. 


Texas Co.; Oct. 13, 


Gregg, Rusk. Smith and Up- 


Posted by Shell Oil Co., Ine. (Oct. 5, 1939) 
Polk County, Tex. (Livingston area) ee 
NORTHEAST TEXAS 


(Posted by Humble. Oct. 2, 1939) 


Taleo ’ : $0 65 
Posted by Magnolia. Oct. 

Cass County and Panola County, Tex. 

Magnolia posts below 25° at $0.73, =a 2¢ diller- 
ential for each degree, 10 & ubove, 
at $1.05. 

(Posted by The’ 
Cass County 


1. 1938) , 
Te 


to top grade of 


Tesas Co... Oct. 


12, 1938) 
ee | 









a) WEST TEXAS and NEW MEXICO 
Veann Co, 
Stane- Sinclair 
Dhaaevetete: lieved Shell (e) 
Below 20°. 2... $0 53 : $0 53 
20-20.9.... : 55 eae 55 
Pio a eee 57 : 57 
pe i ee 9 $0 67 59 
23-23.9..... aca 61 for fl 
r > A ee 63 oil 63 aa 
ot OS 65 Below .65 $0 65 
ek ee 67 26”. .67 67 
27-27. .9 69 69 69 69 
28-28.9 7 71 ra 71 
ri. kh ae ce 73 73 73 
Fe te ee 75 75 5 75 
DOO Ws bends Kan 77 77 77 77 
(> » » re 7 79 79 79 
3-323. 9 Hal #1 81 $l 
Ly ee 83 83 83 83 
> : 85 85 85 85 
9 A ee : 7 87 87 87 
a th Se Oe 89 89 for for 
38 aal  aO Oe 91 91 oil oil 
bch he EMCEE 93 93 to° & 30° R 
40 & ubove...... 95 95 nbove. ubove 
Posted by Magnolia Petroleum Co. 
(Oct. 12, 1938 in West ‘Texas; 
Oct. 15, 1939 in Lew County, N. Mex.) 
West N. West N. 
Veras Mex. Vesna Mev. 
Below 25. $0.63 $0 63 33.33 9... $0 81 $0 BI 
25-25 .9.. .65 .65 34 28.9. <2 .83 83 
26-26.9... 67 67 35-35 9. .. u5 85 
27-27 .9. .. 69 69 36 36 9... 87 87 


28-28 .9.. 7 71 37-37 .9... 89 for 
29-29 .9.. a 73 3838 9... 91 oil 
30-309... te 75 39.39 9. 93 368 
31-31 9... Pi 77 40 & over. .95 ubove 
32-32.9. 79 9 


Note: Magnolia’ s West ‘Torus postings ace in Crane, 
Glasscock, Howard, Mitchell, Upton and Winkler 
counties. 


Pecos County, West Veras 


(Posted by Humble Aug. Il, 1939 and Shell, Aug. 
29 °39) 

WOM So 6ois ig nese n nected se wceaadeswaceacioels $0.78 
Yutes Shallow Pool (Shell MM ag eiteavienaad .65 


Posted by Sinclair Prairie Oil Marketing Co. 


(Aug. 31, 1939) 
Eddy county, N. Mex........... .$0.77 
(a) Effective Aug. 11, 1939 by fumble: Shell Oil, 
Aug. 29, 1939; by The Texus Co., Oct. 12, 1938- 


Stanolind, Aug. 29, 1939; Sinclair Prairie, Aug. 31, 1939. 
(c) Texas Co. posts $0.65 for below 26; Sinclair 
Prairie, $0.63 for below 25. . 
Note: Uumble’s postings are in these counties: 
Andrews, Crane, Crockett, Ector, Gaines, Glass- 
cock, Lloward, Reagan, Upton, Winkler and Yoakum, 
West Texas; and Lea county, N. Mex.; Shell, in Crane, 
Eetor, Glasscock, Howard, Upton, Winkler, Yoakum, 
Lea; Stanolind in Hendrick and Henderson field, 
Winkler county; ‘Texas Co. in Ward, Winkler and Lea 


(Oct. 11, 1938) 
Artesia, Juckson and Maljamar pools, New Mexico: 
gravity schedule beginning with below 29, at $0.61; 
29-29.9, at $0.63; plus 2c differential for each gravity, 
up to 40 & above, at $0.85. 


Posted by Continental Oil Co. 


COLORADO 











Posted by Continental Oil Co. (Oct. IL, 1938) 
Ft. Collins and Wellington 
a aime as $0.81 S6-36..9 . 2200+. SOS 
ea aaa’ 83 ek eee 
85 A See 
87 ot Serer 1.01 
Ciel Sapna . 89 Se CEL ck 
ps Sere 91 40 & above...... 1.05 
34- 34 H . .93 
Canon C ity and Florence, Cienividesuceeus $0.90 
SOUTIL AND SOUTIIWEST TEXAS 
All Shown Below Posted by Humble Oi & 
tefining Co. (Aug. Ll, 1939) 
Carroll, Clark, Darat Creek, Hlilbig, Salt Flat: and 
COMMUNE GHEE ais nc ecccccesecdnecasuesacws $0.96 
Wee GNC ai - ca'dacc Sa eae aa ew hae ouaie ara $0 93 
ae epee pct ascta aa aha teas ae reese ae ae $1.27 
(Oct. 2, 1939) 
Flour Bluff and Jim oe vo? REECE $1.23 
Sept. 14, 1939) 
Hardin, L. ib erty county ata ee as $1.10 


Oct. 12, '38, Magnolia posted $0.96 in Darst creek ; 
$0.87 in Luling; $0.99 in Lytton Springs; $1.14 for 
Cleveland, and $1.02 in Hardin, both in Liberty 
county, Tex 

Oct. 12, '38, The Texas Co. posted $0.96 in Durst 
Creek. 


(Continued on next page) 
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*Anahuac-Dickinson (Oct. 2, 1939 (Aug. 30, 1939) ‘$< 3- ‘ 
Below 20° 30-30 : | 5 k .73 36-36 f : is oil oil 
20-20.9 8. 31-31. 5 $1.20 37-37. ites 7 “97 34° & 34° & 
32-32 07 #N. La.-Ark, Sweet includes Caddo. Cotton Valley, 38-38. ; above. above. 
33- 33 iehime ath Cross Lake, De Soto, Haynesville. Homer, Rodessa, 39-39 
aoe. 34-34 1 Sabine and Sligo, La. crudes, and Miller county, Ark. 40 & above. : 
24-24 9 9) 35-35 : : S. La. Sour ioe — Choctaw, Darrow, N. Crowley, (a) Effective Oct. 2. 1939 by Continental. Humble 
20-25 .9 “7. 36-36 : Roanoke and St. Martinsville. S. Ark. Sour includes and Texas Co.: Oct. 3. 1939 by Sinclair and Stanolind; 
26-26.9 .95 37-37 2 Buchner. » hat and Village pools. Aug. 29 1939 by Shell. Stanolind’s lowest grade is 
27-2 38-38 tN. La.-Ark. Sweet crude and S. La. Sour ef- below “o] at $0.88. Refugio, effective Oct. 2, 39 by 
a 39-39 7 fective Aug. 30, 1939, except Cross Lake. La.. Sent. | Humble. eae : ; id igs 
ee 40 & above...... 3 Baton Rouge-Univ., Sept. 11, and Bunkie and Eola, | 
*A nahuac- Dickinson includes Cedar Point. Fair- Oct. 23. 1939; and “Ark. Sour, Sept. 13, 1939 Bayou and White Castle, La.; prices in lowa district 
banks, Gillock, Hull, Pierce Junction and Raccoon tFor Below 21° | have 2 lower grades: below 18. er $0.75, 18-18.9, $0.7 
Bend (shallow sand) and Turtle Bay. Effective Sept. 8, 1939, Gulf Refg. Co. met S.O. | and 19- 19.9, ie $0.7° j 
La s. N. La.-Ark. Sweet prices in Bull Bayou. Caddo, | Nole: Hambile’s Gait Coast prices apply in these 
Raccoon Bend (Deep sand crude) Tomball and Crichton, De Soto. Haynesville, Homer, and El Dorado =| Texas fields: Amelia. Clear Lake, Goose Creek. Miran- 
Satsuma (Aug. 11, 1939) Posted by. Aivhensas Fact Oi Corp. do which includes Duval, Jim Hogg, Webb and Zapata 
Urania, La. (Jan. 28, 1937). $1.02 counties and Heyser and Placedo fields; Mykawa, 
siphat st ~ | Sugarland, Thompsons and Webster. 
Posted by Continental Oi! Co. Humble’s prices in Refugio include crudes pur- 
(Oct. 11, 1938 | chased in Saxet, East White Point, Greta, O'Connor- 
> Tepetate and Ville Platte. La. : McFadden, Taft. Plymouth and Tom O'Connor tields. 
ater (Jan. 1, 1939) Stanolind’s prices apply in High Island and Spindle- 
38- 38 teghe ; Abbeville. La. | top: also in Clinton, Hastings and South Houston, 
39.39 ke led , Below 36........$0.92 38-38.9........ where, effective Jan. 1, 1940, lowest grade is below 21° 
hp gpl eine ‘es = 36-36 9 i, a 39-39 9 ee at $0.88; rest of sc hedule same as other Gulf Coast. 
iE en o . 37-379 96 A me ‘ Magnolia posts Mirando, effective Oct, 2, same prices 
13 shai ive ae )& ahove..... i Humbl Te Cc . ein Texas and La., 
3, 1938, Magnolia posted above price and . 7 Gi ifCe ae ts po og bene po . * stage Bfisaitile'a 
gravity schedule in Tomball. Effective Aug. 29, 1939, Posted by Caddo Crude Oi! Purchasing Corp. aie 28 pra maa hh ahove. 44.90. en thecal: Mirando 
Stanolind met Humble in Tomball, except that Stano- : (Aug. 14, 1939 bee as THOAR ES 8 wp to 28: 28 & sion, $I.O4; it ponte 
lind’s schedule begins with below 29 at $1.07 Allison area, Shreveport field vite e eer ee es 80.95 Golden Meadow, La., "24-30 grav., $0.90, plus 2c 
Lisbon, N. La. (Sept. 14, 1939) differential, to 40 & above, $1.10. 
F i LOUISIANA-ARKANSAS e a = $0 2 <a z seco ee OO. 76 Posted by Shell Oil Co., Inc. (Aug. 29, 1939) 
"osted by Standard Oj o. ouisi teeeeee 20 33-3: scenes re ve a aia —— 
(+) (For oar tached -.dleeeregiaiaaa ete. oe 34-34 9 ee 80 Gibson field, Terreborne Parish, La........... $1.04 
; ba a abt SE pe 35 & above...... $2 
ae Phe te ae 7” ROCKY MOUNTAIN FIELDS 
ishon prices met by Gu ept. ’ » ,S i ik & 0. 
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GULF COASTAL FIELDS ing Mi ad eng fo now sg Rcd fans tc 
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‘ALIFORNIA, Posted by Standard Oil of California 


All gravities above those quoted take highest price offered in the field. Prices effective Feb. 1, 1940 


Sept. 1 
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Maria Val. 


Santa Fe Springs 
(Limon Oil, 


Buena Vista Hills, 


Richfield Western 
Midway-Sunuset, 
Wheeler Ridge 


(Long Beach) 
Lakeview Area 


Signal Hill 
and others* 
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Iluntington 
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Inglewood 
Playa Del Rey 
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Rosecrana 
Torrance 
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Whittier 
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(La Habra) 
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Coles Levee 
Mountain View 
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Conlinga 
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86 g : 2 93 ; 82 
91 .90 : : 
ae 3 mm . : ( = : 8 : = $0 

2 ; ; ; tee : 6 
1.07 here Se ; 90 
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F.o.b ship. 
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l 
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eats Segundo prices same as Signal Hill. Wilmington prices same as Signal Hill. except below 19 gravity prices are: 14-16.9. $0.60: 17-17.9, $0.62: 18-18.9. $0.61 
Includes Newhall. Mchittrick, hern River. Round Mountain and Kern Front, schedule for which ends with 19-19.9. Mountain View schedule begins with 19-19.9 
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CLASSIFIED — | 


Address all Blind Box Number ads to Na- 
tional Petroleum News, 530 Penton Build- 
ing, Cleveland, Ohio, unless otherwise spec- 
ified. 


Situation Open 








WANTED SALES EXECUTIVE 


With lubrication engineering experi- 
ence to head up industrial lubrication 
division of national organization. 
Prefer technical college education and 
five years minimum experience. Old 
well established firm. Salary. Write 
full particulars to Box No. 609. 





ROYAL E. BURNHAM 
Attorney-at-Law 
Patent and Trade Mark Practice 
Exclusively 
511 Eleventh Street, N. W. 
Washington, D. C. 

















Professional Services 





ANTI-KNOCK VALUES 
DETERMINATIONS 
The Gray Industrial Laboratories 
Chemists and Engineers 
Specialists on Petroleum Products 
961-976 Frelinghuysen Ave. 
NEWARK, N. J 
Telephone Bigelow 3-4020 











ACCURATE LABORATORY TESTS 
GASOLINE OIL 


Standard Methods Employed 
Octane Ratings by A. S. T. M. CFR Unit 
THE DETROIT TESTING LABORATORY 

554 Bagley Avenue, Detroit, Mich. 





Position Wanted 











Classified Rates 





“For Sale,” “Wanted to buy,” “Help 
Wanted,” “Business Opportunities,” 
“Miscellaneous” classifications, set in 
type this size without border—10 
cents a word. Minimum charge, $3.00 
per insertion. 

“Position Wanted”’—5 cents a word. 
Minimum charge $1.00 per insertion. 


Advertisements set in special type 
or with border—$4.00 per column inch 

Copy must reach us not later than 
Saturday preceding date of issue. 

All advertisements carried on this 
page are payable in advance, 











EXPERIENCED MARKETER 
AVAILABLE 

Seasoned Oil Man, 36 yrs. of age, mar- 
ried, with ten years major oil experi 
ence, seeks worthwhile Bulk Plant 
Agency on commission basis, with ma- 
ol company Experience’ includes 
Sales and operations Possesses deti- 
nite sales personality of executive 
type—broad educational and business 
background—tinancially responsible 
capable of developing a _ territory 
Wants locality having established 
business where potential has not been 
reached Can furnish fullest refer- 
ences—If you have such an opening, 
I ean qualify. 
Box No. 700 


Interviews invited 








ADVERTISERS’ INDEX. 





This index is published as a convenience 
to the reader. Every care is taken to 
make it accurate, but National Petro- 
leum News assumes no responsibility for 
errors Or OMISSIONS, 
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Davidson Enamel Products, Inc. 
Davidson Porcelain Enamel 
Davis Welding & Mfg. Co 
Deep Rock Oil Corp 

Delco Products 
Delco-Remy 

Dodge Division (Chrysler Motors) 
Du Pont de Nemours & Co., E 


Econo-vent Corp 
Erie Meter Systems, Inc 
Ethyl Gasoline Corp 


Third Cove! 


Farrell Mfg. Co. 


Fleet-Wing Corp. . 35 
Ford Moter Co. 
Freedom Oil Co 10 


Fruehauf Trailer Co 


General American Transportation 

Corp. 

General Electric Co 

General Motors Truck & Coach 
Division 31 

Giant Tire & Rubber Co 

Gilbert & Barker Mfg. Co 

Goodrich Co., B. F 

Goodyear Tire & Rubber Co 

Graver Tank & Mfg. Co 

Great Lakes Steel Corp 

Gulf Oil Corp 7 
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Kellogg Div. of American Brake 
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Pennsylvania Grade Crude 
Pennsylvania Petroleum Products 
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Pioneer Oil Co 
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Pure Oil Co 


Republic Oil Co 
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Sani-Flush (The Hygienic Products 
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Service Station Equipment Co 

Shell Oil Co. 
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Viking Pump Co 38 


Wayne Pump Co 

Westinghouse Electric & Mfg. Co. 
Wheeling Corrugating Co. 
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When Harold J. Dunmire, Butler, Pa., 
head of refining sales for Valvoline Oil 
Co., was in Cleveland recently, he 
was trying to figure out how to get 
in more golf. At present, he plays a 
couple of rounds of 9 holes during 
the week, 18 holes on Saturdays and 
27 holes on Sundays. What Mr. Dun- 
mire needs is more than 7 days in a 
week. (It should be explained that the 
golf course is only a few minutes ride 
from Mr. Dunmire’s office, and all the 
golf is played after hours.) 


K > * 


We’re in the army now you'll 
never get rich, etc.”’, is the song now 
being sung by two Pennsylvania oil 
men in Company B., 1st Platoon, 
Citizens Military Training Corp. These 
men are: N. A. Davis, Oil City, presi- 
dent of Mid-Penn Refining Co., and 
Todd K. Glenn, Leechburg, vice-presi- 
dent of Penn Glenn Oil Works Co. 
Mr. Davis reports that “we’re getting 
the Hell rushed out of us during day 
light hours.” Presumably cameras are 


not allowed in camp, for fear of 
Fifth Column activities, which may ex- 
plain the foggy picture, copied from a 
tintype. These oil men are spending a 
month in camp, and state “they really 
zive us the works.” 


* 7” * 

Mexican election—revolution if you 
like—or not, Henry G. Plane, Chicago, 
refinery sales manager of Johnson Oil 
& Refining Co., enjoyed his recent va- 
cation in the land of tamales, sombre- 


ros, siestas, tracer bullets and 54 oc- 
tane “regular” gasoline. Mr. Plane 
visited Mexico City and returned to 
his desk July 22. 

* * * 

Earl N. Sonnesyn, Minneapolis, for- 
merly in the fuel oil department of 
Midwest Oil Co., has opened a branch 
office for Saunders Petroleum Co. in 
Minneapolis. 

* * * 

M. G. Peeters, Milwaukee, assistant 
manager of Socony-Vacuum’s Wad- 
hams Division, met his down-fall in 
the kitchen and broke his ankle. May- 
be man’s place is in the office. 

* * * 

“Call of the wild” led George N. 
Olson, Chicago Tank Car Marketer, to 
Alaska on a six-week vacation. After 
leaving Seattle, he went “prospect- 
ing” along the Yukon river. Mr. Olson 
will return July 29. 

* * * 

With the plight of war refugees and 
oppressed minorities in general, con- 
stantly claiming more of the sym. 
pathies and assistance of the vast ma- 
jority of Americans, Jacob Blaustein, 
director of Pan American Petroleum 
and Transport Co., is interested in the 
recently organized Overseas News 
Agency. 

This agency will supplement other 
news agencies in supplying informa- 
tion on minority problems in Europe. 

* * * 


J. B. (Bert) Fisher, Bradford, Pa., 
Kendall Refining Co. vice-president, is 
back on the job in “full voice,” follow- 
ing a three-weeks siege of laryngitis. 

* * * 

For 22 years, R. E. Donovan, Los 
Angeles dealer, has run his service 
station at the same location. Recent- 
ly, Mr. Donovan toured this country 
and Canada, stopping off at New 
York but not for the fair. 

* * * 


Mrs. Jane H. Eastburn, dean of 
women for the general office of the 
Standard Oil Co. of Indiana, will retire 
on company annuity Aug. 18. During 
the 17 years that Mrs. Eastburn has 
been in the service of the company 
she has interviewed approximately 
60,000 men and women who have come 
to her for employment and advice. 
Before joining the company Mrs. 
Eastburn operated her own office as 
public stenographer and court. re- 
porter at Rockford, IIl., and Chicago. 


a 


tesponsibility for all chemical, re 
search and patent matters for Stand- 


Frank A. Howard 


ard Oil Co. (N. J.) now rests on the 
capable shoulders of Frank A. How- 
ard, who was recently elected a vice 
president of the company. 

Mr. Howard joined Standard in 
1919, when he was invited to organize 
a general technical and patent de- 
partment. He headed this department 
until 1922 when it became the Stand- 
ard Development Co. and he became 
its president. 

Mr. Howard graduated from. the 
Engineering School of George Wash- 
ington University in 1911 and from 
the Law School in 1914, being ad- 
mitted to the Bar in the same year. 

In his new post, he will coordinate 
the extensive interests of the Jersey 
company in the field of research as 
an officer or a director in the Stand- 
ard Alcohol Company, Standard I. G. 
Company, Jasco Incorporated, Hydro 
Patents Company and Ethyl Gasoline 
Corporation. 


P. E. Allan, San Francisco, general 
sales manager of Tide Water Asso- 
ciated Oil Co., has completed 25 years 
with this organization, and recently 
was honored with an informal dinner, 
at San Francisco, given by a group of 
co-workers in the company’s sales divi- 
sion. 


W. A. Reanier, domestic sales man- 
ager, made the presentation of the 
company’s 25-year plaque, and paid 
tribute to Mr. Allan’s inspiring leader: 
ship as head of Associated’s sales 
division. 
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